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BANK BUILDING BOOM: Its pace has continued unabated (See page 32) 


This Month: 


THE NEW A. B. A. PRESIDENT by Keith Monroe 


DEFENSE PRECAUTIONS—NEW OPERATING PROBLEM by Henry J. Boone 


A. B. A. CONVENTION HIGHLIGHTS by The Editors 





































, NO OVERTIME 
AGAIN THIS WEEK? 


..- wWhat’s happened 
to our bookkeepers? 











_ WTHEY'RE USING | 








OF COURSE, many factors besides poor ledger paper 
contribute to overtime costs. But if the paper your 
bookkeepers use is not right, they are wasting minutes, 
needlessly —maybe hours—every working day. 

‘“Hammermill Ledger is easy to work with.’’ That 
is the comment we regularly receive. It means that this 
ledger paper does not slip in.-the machine, does not throw 
entries out of line, and that pen or pencil glides easily 
and quickly over its smooth, glare-free surface. 








if you need a printer who is ready and willing to supply 
your needs on Hammermill papers, call Western Union 
by number and ask “Operator 25” for the name of 
a member of the Hammermill Guild of Printers. 


MADE BY THE MAKERS OF HAMMERMILL BOND 


oo oo 
Hammermill Paper Company 
1503 East Lake 


Position 


Qualities like these have, for more than 35 years, made 
Hammermill Ledger the favorite with thousands of 
accountants, auditors, bookkeepers. They know that this 
splendid ledger paper takes clean printing impressions, 
rules perfectly, speeds record entry work. And—for ma- 
chine bookkeeping—they specify the special finish identi- 
fied by the watermark ‘Posting Finish.” 

See for yourself why thousands of firms standardize on 
Hammermill Ledger: Just send 
the coupon for the sample book 
showing available colors, 
weights and finishes. It’s free, 
and there’s no obligation. 










Road, Erie 6, Pennsylvania 
Please send me— FREE —a sample 
mill Ledger. 


book of Hammer- 


N il 
ee 





. ’ CH- . 
(Please attach to, or write on your business letterhead) BCH oct 









: 
t 
E 
i 
t 
| 
re 





Aid 


SIRs: 


Guard | 


/ 
] 





he Arn 
9 actin 
ng are 





To n 





towns. 
where 
were | 
Fee 
welcor 
affairs 
in whi 
the c 
units 
to arn 
Many 
offer. 
hours 
matte 
On 
reasol 
accor 
an a 
paper 
wome 
offeri: 
keepi 
B. 
Fi 














LETTERS 








Jid to Servicemen 


Sirs: As you know, many National 
juard divisions and other Reserve units of 
he Armed Forces have recently been called 
9 active service and are leaving for train- 
ng areas, sometimes far from their home 





To men and women called to active duty 
in the Armed Forces 
Fidelity offers two services—free 


EXPERIENCED ADVICE 
* ON FINANCIAL PROBLEMS 


2: SAFEKEEPING OF VALUABLE PAPERS 


TRUST COMPANY 


FIDELITY-PHILADELPHIA e 


Byer We 


BROAD & WALNUT STREETS * PHILADELPHIA =“ gus” 
Orgonized 1866 





towns. This was true in Philadelphia 
where some of the units of the 28th Division 
were based. 

Feeling that many of the men might 
welcome advice in getting their business 
affairs in order and that this was something 
in which we could help, we made an offer to 
the commanding officers of various local 
units to send members of our staff directly 
to armories where they could be consulted. 
Many of the men took advantage of this 
offer. In one evening session running three 
hours our people helped adjust financial 
matters for 65 soldiers. 

On further consideration, we saw no 
reason why we should limit our help and 
accordingly on September 1, we published 
an announcement in the Philadelphia 
papers offering this service to all men and 
women entering the Armed Forces and also 
oflering them space in our vaults for safe- 
keeping their valuable papers. 

B. F. Kemprr, Advertising Manager, 

Fidelity-Philadelphia Trust Company, 

Philadelphia 9, Pennsylvania 
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Employee’s Manual 


Sins: In your September, 1948, issue you 
devoted some space to a new “Employee’s 
Operating Manual” prepared by H. R. 
— vice-president and cashier of our 

ank. 

Frankly, we were completely unprepared 
for the deluge of requests that followed this 
article. A recent check-up shows that from 
that date up to the present we have re- 
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ceived some 700 requests for copies. 

These have come from leading banks in 
the United States and from twenty foreign 
countries, among them being such diverse 
foreign points as Alaska, Argentina, Swe- 
den, Switzerland, Belgium, Brazil, Norway 
and New Zealand, to mention only a few. 
Many educational institutions requested 
copies and permission to use the manual in 
their training studies. 

P. P. But Ler, President, 

First National Bank in Houston, 
Houston 1, Texas 
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Know Your Bank Better 


Strs: A year ago you published an 
article about the promotion of the Pennsyl- 
vania Bankers Association’s ““Know Your 
Bank Week.” 

This year the P. B. A. will combine its 
annual “Know Your Bank Week” with 
“Pennsylvania Week,” October 16 to 22. 
Donald P. Horsey, association president 
and head of First National Bank, Conshoc- 
ken, said the combined celebration will be 
held because banks desire to participate in 
both events. 

Our slogan will be “Know Your Bank 
Better during Pennsylvania Week.” Post- 
ers, pamphlets and mats have been pre- 
pared and made available to the thousand- 
odd,,banks of the state and we anticipate 
another outstanding public relations pro- 
gram. Many banks will hold open house 





Wednesday, October 18, when visitors will 
be conducted through the institutions. 
Special tours will be conducted for service 


clubs and school children. Industrial dis- 
plays will be arranged in many bank lobbies 
and there will be demonstrations of modern 
bank operations. 

Looking at the special bank poster in the 
photo, from the left, are F. Travis Coxe, 
committee member, Mr. Horsey, and 
George J. Watts, committee member. 

W. W. DELAMATER, Chairman, 

P. B. A. Committee on Publicity, 
Assistant Vice-president, 
Land Title Bank and Trust Company, 
Philadelphia 10, Pennsylvania 


BURROUGHS 
CLEARING HOUSE 


Founded 1916 


Editor, HENRY J. BOONE 
Associate Editor, HARRY V. ODLE 





OCTOBER, 1950 
Volume 35 Number I 





CONTENTS 


Page 
A. B. A.’s New President - - 27 
By KEITH MONROE 
Defense Precautions—New 
Operating Problem - - - 30 
By HENRY J. BOONE 
The Latest Look in 
Financial Quarters -- - - 32 
By HARRY V. ODLE 


A. B. A. Views New 


Outlook -_ es &=& «= = 
By THE EDITORS 
Washington Viewpoint - - 45 

By N. P. GREGORY . 

The Personality Spotlight - 51 
Canadian Banking - - - 61 
By JAMES MONTAGNES 
The Booklet Counter - - - 65 
Court Decisions - - - - 67 


By CHARLES R. ROSENBERG, Jr. 





EDITORIAL AND BUSINESS OFFICES: 
DETROIT 32, MICHIGAN 
ADVERTISING OFFICES: 

DETROIT 32, Second and Burroughs Avenues 
Trinity 5-2260 
NEW YORK CITY 3, 219 Fourth Avenue 
Algonquin 4-6350 
CHICAGO 6, 308 West Washington Street 
Financial 6-1331 
FRANK E. QUISH, National Advertising Manager 


Copyrighted, 1950, by 
Burroughs Adding Machine Company 


Mailed monthly aft Plymouth, Michigan, Acceptance 
under section 34.64, P. L. & R., authorized 














Routing Symbols 


Strs: I was rather surprised to read in 
your August issue about a bank that tried 
to sort their checks by the city shown on 
the date line. This is an amazing view 
when all banks, as well as the American 
Bankers Association and the Federal Re- 
serve banks, have shown so much interest 
in having routing symbols accepted and 
adopted for the specific purpose of expedit- 
ing the prompt and correct handling of 
transit items. Actually and historically 
the date line is the location of the person 
writing the check and has nothing to do 
with the city in which the drawee bank is 
located. 

The numeric symbols should be utilized 
as sorting guides as they are more effective 
in every way. 

F. A. Zara, Assistant Vice-president, 

The National City Bank of New York, 

New York 15, New York 


1 














































ITS VALUE GROWS... 


ITS USE EXPANDS 


The United States, with only about 6% 
of the world’s population, has 60% of 
its telephones. Bell System service is 
superior to that of any other country 
and the cost is low. 


There are now 34,800,000 Bell tele- 
phones in the United States—an increase 
of 87% since 1941. Thousands more are 
being added every working day. 





Growth and expansion like this reflect 


the increasing value of the service at a 
price within the reach of millions of 
people. Telephone service is still one of 
your biggest bargains. 


The needs of defense emphasize the 
value and necessity of a strong, healthy 
telephone company. For the quantity and 
quality of telephone service are among 
the Nation’s greatest assets in time of 
emergency. 














BELL 
TELEPHONE 
SYSTEM 
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TRENDS IN FINANGR 








i 
- Financial Messages 


(Keyed to the Times 


In our present state of half-war, the cur- 
rent public relations and promotional 
activity of many financial institutions has 
a familiar note reminiscent of full-fledged 
World War IT. 

To manufacturers desiring to obtain 
orders for defense materials, the First 
— Bank and Trust Company of 
}Paterson (New Jersey), in a newspaper 
hadvertisement directs attention to a help- 
ful source of information. It explains that 
through the local Chamber of Commerce 
office, business management can obtain 
reports on all bids requested by the various 
government agencies. From this data, the 
ad copy points out, those desiring to take 
on defense work can write or wire supply 
officers and get detailed specifications and 
bid forms. 

In this conjunction, the bank offers its 
fullest co-operation to those needing addi- 
tional funds for purposes serving defense 
or civilian needs. The advertisement 
appeared in six papers in the First Na- 
tional’s trade area. 

Course of action. La Salle National 


Bank in Chicago recently addressed a 
realistic message to staff members, suggest- 
ing a patriotic course of action for indi- 
viduals and the bank in this emergency 
period. The message, signed by Chairman 
Laurance Armour and President John C. 
Wright, evoked such a favorable response 
within the organization that it was re- 
printed in advertisement form in the 
Chicago newspapers. 

Acknowledging that as a nation we are 
in for a period of rearming, high taxation, 
and uncertainty, the staff bulletin counsels: 
“Face the fact that some things are beyond 
our control—concentrate on things that 
we can influence.”’ By way of example, the 
message cites the bank’s refusal to make 
speculative loans, its interest in financing 
war production, and its desire to continue 
serving individuals needing financial help. 

As to staff members, the bank suggests 
that they are not doing badly if they can 
say they are not hoarding, are saving 
money, are not getting and giving others 
the jitters, and are tending to their jobs at 
the bank. 

In conclusion, the management officers 
invite the personnel to consult with them 


on any personal problems created by the 
abnormal period ahead. 

Excessive buying. The anti-hoarding 
exhortations which frequently graced the 
advertising columns during World War II 
have a current counterpart in a state-wide 
promotional campaign against scare buy- 
ing, conducted co-operatively by the sav- 
ings banks of New York State. During 
two weeks in August, the banks scheduled 
in some 70 newspapers an advertisement 
showing a long line of eager shoppers, and 
the appeal made was: “Don’t Join the 
Party Line!’ The copy pointed to the 
folly of hoarding and other practices tend- 
ing to create shortages and higher prices. 

“How to be noble—and solvent!’ is the 
heading of a timely ad message by the 
Morris Plan Company of California. ‘“To 
strengthen the nation’s defenses, more 
people will soon be working longer hours 
and money will increase in circulation,” 
reads the copy. ‘Should this situation 
create a purchasing power that creates 
temporary shortages, we fear the probabil- 
ity of another cycle of inflation. You can 
be noble—and remain solvent—by buying 
only for normal needs. Place your money 





Illustrating the kind of timely topics being covered in bank promotion today 
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LA SALLE NATIONAL : 


Things are changing so fast that we thought it might be a good idea to tell 


us. We don't know anyone whose outlook 
ken at realizing that after all 
f World War Il, here we are again--in combat. 
the conflict may last--how far it may spread--none of us can 
rearming, en- 


+ and, above all--uncertainty. “Any- 


is period best, we believe, are those who 
tainty. (Some people dread sus- 


pense more than they dread the positive knowledge that the worst is about to 


One way of easing that suspense is to face the fact that some things are 
nm the things that we can influence. 

om people who saw a chance 
de their regular business which they believed 
ans would have been paid off, in our opinion, 


But we thought it would be a disservice to 


W. THER YOUR BUSINESS is the manutacture of textile 


“MUST” READING 
for every manufacturer 
in this area! 





if you wish to take on defense work, you can write or wire 


Said no. On the other hand, if someone is 
tion to military goods, and needs banking 
hous Ss of people need financial help 


use this Korean conflict changes all their plans; we want to aid as many of 


To the younger men, particularly: a lot of you are wondering if--and when 
5 part of the big uncertainty. But you 
ill be told. Meanwhile, we are not doing 
I didn’t load up on food or anything 
ney. When I see customers or relatives 

e I haven't got them myself. I'm 


tending to my job at the bank, and the bank is trying to do its job toward the 


at you'd like to talk over with either of 


nd unburden yourself. Here at La Salle, 


we have always worked together closely; this unity means more than ever today. 


ot 


resident 











looms, industrial dyes. Hopalong Cassidy novelties or a tiny 
coil that helps make a TV set “tick,” you will be interested 
in one of the most important and timely services ever 
offered by the Greater Paterson Chamber of Commerce 

With the Armed Forces calling for millions of tons of 
supplies and equipment, you may want to convert part of 
your production at once to defense materials. Or it may 
be the sound and patriotic step to convert completely — or 
not at all. You know best, of course: 

In many cases. the Chamber of Commerce can be 
helpful. Because it is a cooperating office with the United 
States Department of Commerce, it offers you the complete 

Synopsis of Department of Defense and Gencral Services 
Administration Procurement” on all bids requested by the 
various Government services 

This Synopsis is in the form of reports, listing each 
Government office with address...description of articles 
on which bids are wanted...number of each item... its 


classification and date on which bids will be opened. Thus, 


the supply officers and get detailed specifications and bid 
forms 

These reports can be invaluable to you. They are 
available at the Chamber of Commerce office at 45 Church 
Street -open from 9 a.m. to 5 p.m. Mondays through 
Fridays. You or a member of your firm are invited to read 
them and keep yourself posted on latest developments in 
defense procurement 

One word more. ‘To all of you who take on Govern 
ment work or add to your Government commitments... . to 
all of you who need additional funds for expansion, more 
efficient equipment or any other purpose serving defense 
or civilian needs, Ist National Bank offers its fullest coop 
eration. 

Remember, 1st National Bank can lend up to $600,000 
to a single enterprise -and much more under certain con- 
ditions that require special financing. If we can help you 
with a loan or any other banking service — please get in 


touch with us at once 
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In Pittsburgh, the biggest city- 
rejuvenation program in America 
is under way. All around the town 
there’s tangible evidence of Pitts- 
burgh’s 100-million-dollar new 
building program. Shovels are 
working, rivets are flying . 
modern buildings, from 40-story 
ofhce skyscrapers to huge educa- 
tional structures, are going up! 
Yet this construction activity 
is only one chapter in the remark- 
able Pittsburgh Story. If you are 
looking for new business . . . new 
markets . . . new locations, get the 
facts about Pittsburgh’s bright 
future by writing today to the 
Pittsburgh Industrial Develop- 
ment Council, Pittsburgh 19, Pa. 
Whatever your business, you'll 
find it pays to tie in and progress 
with Pittsburgh. And for your 
correspondent banking needs, 
Peoples First National—with 17 
fully staffed ofiices— is in excellent 
position to serve you and will 
welcome such opportunities. 


PEOPLES FIRST 
NATIONAL 


BANK & TRUST COMPANY 
Pittsburgh 30, Pa. 


Member F.D.1.C. 











where it will maintain earning power.” It 
is suggested that a thrift account be opened. 

Promotes freedom rally. The Denver 
Bank & Trust Company in Denver recently 
sponsored full-page newspaper announce- 
ments of a local public meeting and nation- 
wide broadcast to launch an International 
Crusade for Freedom. The purpose of the 
campaign is to raise funds throughout the 
country to combat Communist propaganda, 





You’ll want to stand up 
and be counted 


zk 

















Here is a crusade against the tyranny of “isms,” a crusade for all of 
the things Americans hold sacred: 


* THE RIGHT TO WORSHIP GOD IN YOUR OWN WAY. 

%& THE RIGHT TO ENJOY PERSONAL AND INDIVIDUAL DIGNITY. 

%& THE RIGHT TO ACT AND LIVE AS A FREE MAN. 

% THE RIGHT TO PARTICIPATE IN GOVERNMENT. 

% THE RIGHT TO EDUCATION AND WORK OF YOUR OWN CHOOSING. 
% THE RIGHT TO OWN AND PROTECT PROPERTY. 

% THE RIGHT TO LIVE IN PEACE. 


4 of the world, tha! can. with the belp of camousist arme 





x * * 
STAND UP AND BE COUNTED sine a 


Join the Crusade for Freedom 









Attend the 
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“Denver's Friendliest Bank” 


me CENTRAL BANK « TRUST COMPANY 
15TH and ARAPAHOE STS. DENVER, COLO. 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 
MEMBER FEDERAL RESERVE SYSTEM 








Full page ad helps to kick off 


national drive 


by spreading the gospel of individual liberty 
behind the Iron Curtain through radio 
broadcasts and other means. It is con- 
templated that millions of signatures will 
be obtained for a Freedom Scroll, to be 
enshrined along with a Freedom Bell in 
Berlin. General Dwight D. Eisenhower 
was the principal speaker at the Denver 
rally which provided the initial spark to 
the drive. The city auditorium was packed 
for the meeting and it was necessary to 
turn away well over a thousand people. 
The bank’s newspaper advertisements were 
the only paid announcements of the rally, 
and are credited with being largely responsi- 
ble for the huge turnout. 

Thus financial advertising, along with 
loan policies and other phases of banking, 
is being keyed to the tenor of the times. 
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What About Tomorrow? 


How do bank economists see the outlook 
ahead? 

There’s nothing rosy about the predic- 
tions of Paul E. Belcher, vice-president 
and cashier, First National Bank of Akron 
(Ohio), who interprets the news about busi- 
ness in a Business Analysis bulletin dis- 
tributed by the bank. He _ gloomily 
prophesies: 

“The increased tempo of the cold war 
will necessitate the purchase of war goods 


in prodigious quantities. As soon as 
25 per cent increase in war materiel jg 
reached, we shall begin to face a choice of 
guns or butter. The period ahead will soon 
require far more war goods than that, 
Further price inflation, higher taxes, 
greater employment, higher wages, ascend- 
ing costs of living, lower living standards, 
and curtailment in the supply of civilian 
goods with attending black markets are 
certain to materialize.” 

Banks in wartime. Then there’s the 
question of what some of the probabilities 
would be for banking in the event of full 
scale war. On the grounds that a fore- 
sighted preview of the unpleasant possibili- 
ties might aid in evolving bank policy 
without confusion and delay should a great 
war strike suddenly, Dr. Lionel D. Edie, 
president, Lionel D. Edie and Co., Inc., 
New York City, has analyzed some of the 
likely trends as follows: 

1. Deposits would rise. 

2. Loans would decline, at least in the 
early stages of the war. 

3. Controls and taxes would be more 
stringent than in the last war. Even s0, 
huge deficit financing would have to be 
done through the banking system sooner 
or later. 

4. The basic loan rate would tend to 
weaken during the early stages of a major 
war. 

5. Service charges would become more 
important in bank earnings. 

6. Labor saving machinery and other 
devices increasing efficiency would be more 
highly valuable than ever before. 

7. Banks would be expected to aid the 
Government in maintaining the confidence 
of the people in their money. 

Earnings needed. While Dr. Edie be- 
lieves that complete banking co-operation 
with the Government is assured, he adds 
that “it should not mean inactive resigna- 
tion to fallacious theories which are ad- 
vanced in times of turmoil and which tend 
to end the liberty we would wage war to 
defend.’ Specifically, he asserts that 
sufficient banking earnings should be per- 
mitted to enable capital funds to keep pace 
with the growth in the money supply, so 
that Government will not have an excuse 
to usurp banking functions in the post-war 
reconstruction. “To manipulate bank 
interest rates to a ridiculously low level 
or to raise reserve requirements excessively 
or to tax unfairly would crack some of the 
foundation stones of personal liberty,” 
Dr. Edie maintains. 
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Investment Highlights 


When Morris M. Townsend was national 
director of the Banking and Investments 
section of the Treasury’s Savings Bond 
Division during World War II, he had 
ample opportunity to witness at firsthand 
the popular appeal of systematic bond 
purchase programs. 


Installment plan. Now, as a_ vice 


president of Axe Securities Corporation, | 


he has applied the same principle to the 
purchase of mutual investment shares of 
Axe-Houghton Fund, Inc., and Axe 


Houghton Fund B, Inc. The plan calls for | 


an initial investment of at least $200, and 
subsequent investments of not less than 
$50 to be made monthly, every two m« mnths, 
or quarterly. It is contemplated that in 
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”..and that Credit Report trom Bankers 
Trust certainly gave us the facts we wanted 
/ hear that every credit inguiry they ger 
receives the personal attention of an experr= 


enced credit OFFiCEr...” 








How you can get dependable Credit Information 


You, of course, know the impor- 
tance of getting accurate, depend- 
able credit information — credit 
information which can be acted 


upon with confidence. 


That is the kind of credit in- 
formation you receive when you 


send us your credit inquiries. 


Credit information from Bank- 
ers Trust is based on personal in- 
terviews with suppliers, customers, 
competitors, banks, trade associa- 


tions and regular credit agencies, 
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Our credit investigators and 
analysts are well-trained, compe- 
tent, and experienced. In addition, 
every credit inquiry receives the 
personal attention of an experi- 
enced credit officer. He supervises 
the investigation and evaluates the 
facts obtained in the light of cur- 
rent trade and business conditions. 


BANKERS TRUST COMPANY 


NEW YORK 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 


This “officer management” offers 
you a decided advantage. 

This is just one of the many 
services Bankers Trust offers its 
correspondents and customers. If 
you require an efficient New York 
banking connection you are in- 
vited to write us at 16 Wall Street, 
New York 15, N. Y. 











BANK OF NEW SOUTH WALES 


| Ww BANK OF NEW SOUTH WALES BANK OF NEW SOUTH WALES 
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TRADE INTRODUCTIONS 


FOR IMPORTERS AND EXPORTERS 


The Bank of New South Wales offers a valuable trade 


introduction service placing importers and exporters in touch 


with their counterparts in Australia and New Zealand. 


As the largest commercial bank in these territories, it offers the 


best medium for developing trade with Australia and New Zealand. 


Ask your bank to consult and use 


BANK OF NEW SOUTH WALES 


British & Foreign Department, Sydney, Australia. 


ANK OF NEW SOUTH WALES BANK OF NEW SOUTH WALE 


BANK OF NEW SOUTH WALES 
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A rather interesting sidelight of our 
operations recently impressed it- 
self upon us as having some sig- 
nificance in evaluating our position 
with respect to continued depend- 
able service to our customers. 


During the four years of World 
War II our sales went up slightly 
over 80%, while in that same 
period our fixed assets, consisting 
chiefly of machinery, declined 16%. 
Rather a frightening condition, 
but we had to live with it be- 
cause machinery was not available 
and we could not have bought it 
anyway since the excess profits tax 
was siphoning off all our cash. 


During the past five years, how- 
ever, with our sales 110% above 


FIXED ASSETS 


1945, our fixed assets have expan- 
ded 280% after depreciation. This 
is quite a different story and one 
that is reassuring as we face an 
uncertain future. We still don’t 
have much cash but that new equip- 
ment sure looks good to us. 


Our “catch up” program is still 
under way because never again do 
we want to operate with machin- 
ery that is running on borrowed 
time. As an organization devoted 
to uninterrupted service, the word 
“dependable” means something 
more than an adjective and, while 
our prices may at times be slightly 
higher or lower than the other fel- 
low’s, our service must be tops and 
we need lots of good, clean fixed 
assets to keep it that way. 
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many cases arrangements can be made 
that an investor may instruct his bank ty 
send the stipulated monthly or quarterly 
payments and charge the investor’s x. 
count. The program can be terminated 
at any time without penalty, the investor 
receiving a certificate for the shares he has 
accumulated or cash at full liquidating 
value. 

The sponsors expect this “installment 
plan’’ to broaden still further the appeal of 
mutual investment shares for small inves. 
tors. With wealth being more widely 
distributed, they are catering to the mil- 
lions—rather than the few—who will be 
the investors of tomorrow. 

Savings bond suggestion. Inciden- 
tally, the prospect of further inflation 
creates an investment problem for small 
savers who have concentrated on United 
States Savings bonds. As pointed out in 
The Guaranty Survey published by Guar- 
anty Trust Company of New York, it has 
been suggested that these bonds include a 
cost-of-living adjustment provision which 
would assure the investor that his pay- 
off at maturity would be in the form of 
real purchasing power rather than in a 
nominal number of dollars of what might 
be depreciated purchasing power. “Such 
a provision would also encourage the 
Government to adhere firmly to non-in- 
flationary fiscal practices,” The Guaranty 
Survey adds hopefully. If the Govern- 
ment does not come to the rescue by bring- 
ing out savings bonds payable in dollars of 
constant purchasing power, Professor Sum- 
| ner H. Slichter of Harvard asserts that 

‘the safest investment for small savers is 

the shares of well managed investment 

trusts.” 

Teaching the teachers. Meanwhile, 
investment brokers are continuing their 
intensive campaign of public education of 
explaining Wall Street to the general 
public. Thus a stock exchange ticker and 
a business news ticker in operation helped 

| to carry the story of a brokerage house in 
| action to 10,000 teachers at Columbia 
| University’s annual summer session educa- 
tional exhibit. Representatives of Bache 
& Co., members of the New York Stock 
| Exchange, were on hand during the two 
weeks of the exhibit to answer any ques- 
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tions about the securities industry. Chart 
diagrams and photographs were utilized to 
show yields of securities and explain how 
they are purchased and sold. 
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Youthful Mortgagors 


Today’s home buyer is 17 years younger 
than he was 21 years ago. 

That is the discovery made by statisti- 
cians at The Dime Savings Bank of Brook- 
lyn after a study of mortgage records 
which showed the average age of borrowers 
is 31 years today, compared with 48 years 
in 1929 and 41 years in 1939. 

Easier mortgage financing terms for war 
veterans have been only partly responsible 
for the steadily 
declining age of 
home buyers, ac- 
cording to George 
C. Johnson, presi- 
dent of ‘‘The 
Dime.” He points 
out that last year 
only 12 per cent 
of all home mort- 
gages in the nation 
were covered by 
the Veterans Ad- 

G. C. JOHNSON ministration loan 

guaranty program 

and 19 per cent by Federal Housing 

Administration insurance, while 69 per 

cent of the mortgages were conventional 
loans without government guaranty. 

“We believe the real reason that younger 
families are buying homes is because they 
have a more acute awareness of the bene- 
fits that result from home ownership,” Mr. 
Johnson observes. ‘“‘Coupled with this is 
the fact that liberal mortgage financing 
terms developed during the past 20 years 
have put home ownership within the reach of 
virtually every steadily employed person. 

“Through almost universal use of the 
long-term self-amortizing mortgage, banks 
and other lenders have made it far easier 
to buy a home than was the case 20 years 
ago,’ Mr. Johnson continues. ‘‘Also im- 
portant is the fact that the real wages of 
the average American worker have more 
than tripled in the past 50 years, most of 
that increase coming since 1929. In 1900, 
the typical worker earned 43 cents an hour, 
on the basis of 1949 prices, while today he 
receives $1.33 an hour.”’ 
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Clue to Reliability 
of Financial Statements 


November 1 will mark the first birthday 
of a major stride in the handling of finan- 
cial statements: Statement 23 of the Com- 
mittee on Auditing Procedure of the 
American Institute of Accountants. 

Designed to aid bank officers and other 
third parties in understanding the account- 
ant’s responsibility concerning financial 
Statements, Statement 23 is the latest 
major step in a long series of developments 
in the area of financial reporting. 

Responsibility defined. Back in 1939, 
a special committee of the Institute pub- 
lished a report which formalized the concept 
that the CPA should refrain from express- 
ing ai opinion on the fairness of financial 
Statements if he took exception to the 


October, 1950 





JUN | JUL | AUG | SEP | OCT | NOV 





An 8-month shutdown did not 
hurt our profits! 


(Based on claim #H-49-1306) 


When fire damaged the building of our furniture 
company last year, it took us 8 months to re-establish 
the business. Normally, the firm would have earned a 
$133,632.73 profit during this period. Instead, with sales 
drastically curtailed, we only earned $53,358.43...a loss 
in profits of $80,274.30! Added to this were continuing 
expenses and expediting charges of $35,759.42...making 
a total of $116,033.72 which the firm stood to lose. But, 
because we had Business Interruption Insurance in a 
sufficient amount, the business collected $116,033.72... 
enough to offset the necessary expediting charges and 
continuing overhead and give us our full anticipated 
profit! 


Why let your client risk a crippling loss of income should fire or 
other insurable hazard cause a shutdown? Safeguard your loan... 
by helping him find out, now, how much Business Interruption In- 
surance he needs! Hartford’s Worksheets make this easy. Just mail 
coupon for free copies .. . or see your Hartford agent or insurance 
broker. In more than 5000 communities you can reach your Hartford 
agent by calling Western Union, asking for “Operator 25”. 





HARTFORD FIRE INSURANCE COMPANY 
HARTFORD ACCIDENT AND INDEMNITY COMPANY 
‘HARTFORD LIVE STOCK INSURANCE COMPANY 
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FIRE INSURANCE COMPANY 10 
Hartford 15, Connecticut 


Please send free copies of work sheets for Business Interruption Insurance. 
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Firm Name 





Address 





City. State. 
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company’s accounting practices or if the 
limitations imposed on the scope of his 
audit required him to qualify his opinion 
so drastically that the report’s value to 
third parties was impaired. 

This established the accountant’s re- 
sponsibility concerning what he should nol 
do. It assured the reader that any opinion 
the accountant gave was well-founded. 
Statement 23 goes a step further and 
determines what he should do when dealing 
with inconclusive or inadequate evidence. 

The client, of course, determines the 
scope of work. An accountant performs the 
job for which he is hired. If on the basis 
of the auditor’s report, a banker or prospec- 
tive creditor is not satisfied that he has 
sufficient information for his purposes, he 


should urge the prospective borrower to 
have the auditor do whatever additional 
work seems necessary. 

Four possibilities. Under the terms of 
Statement 23, the CPA is now charged to 
reveal his position in one of four ways: 

First, an unqualified opinion should be 
given when the audit has been adequate 
and the accountant is satisfied that the 
statements fairly present the financial posi- 
tion of the business and the results of its 
operations. 

Second, a qualified opinion should be 
issued if the accountant disagrees with 
some aspect of the accounting procedure 
or if the audit was too limited in scope for 
him to satisfy himself completely, unless 
the exceptions are so important that they 
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but one direction—upward. 


ability decrease. 


Austin, Texas 
14% Various Purposes Bonds 


Baltimore, Maryland 
1%% Water Bonds 


State of California 
14% School Building Bonds 


Sanitary District of Chicago 
2%% Construction Bonds 


Cincinnati, Ohio 
2% Waterworks Bonds 





For Dependable, Tax-Free Income 


In the investor’s quest for security, and for permissible relief from 
burdensome taxation, it is rightful that state and municipal bonds 
have been accorded increased recognition for their demonstrated 
security, fair net yield and tax-exempt status. Today their tax ex- 
emption gains new meaning and value as Federal tax revisions take 


Quite probably the volume of new municipal issues offered in 
the first half of 1950 will not be equalled in the last half. Thus, 
the desirability of municipal bonds may increase and their avail- 


Halsey, Stuart & Co. Inc. deals exclusively in bonds and similar 
obligations and is in a position to give investors efficient service 
in such securities. Conservative investors—banks, corporations, 
pension funds and individuals—are invited to use this service. Send 
for our latest list of municipal offerings, without cost or obligation. 


REPRESENTATIVE MUNICIPAL BONDS 


New York City Housing Authority 








Franklin County, Ohio 
1%% Various Purposes Bonds 


State of Illinois 
14% Service Recognition Bonds 


Lane County, Oregon 
244% School Bonds 


24% Guaranteed Bonds 


City & County of San Francisco 
44% Various Purposes Bonds 











HALSEY, STUART & CO. 


23 SOUTH 


LA SALLE STREET, CHICAGO 90 WALL STREET 





INC. 


NEW YORK AND OTHER PRINCIPAL CITIES 








preclude even a qualified opinion. 

Third, under the terms of Statement 23, 
the auditor should clearly state that he js 
not giving an opinion, and his reasons for 
not giving it, when his audit was less ip 
scope than he deems necessary to express 
an opinion on the statements as a whole, 
or when for any other reason he is unable 
to state that the financial statements fairly 
present the financial position of the client 
and the results of operations for the period 
covered. 

Finally, a prominent warning, such as 
“Prepared from the books without audit,” 
should appear on each page of statements 
prepared without audit if they are pre. 
sented without comment. However, if they 
are accompanied by any comments from 
the accountant, the report should include 
a denial of opinion. 

Value to creditors. One year’s experi- 
ence with Statement 23 has shown that it 
is of very considerable value to bankers 
and other credit executives in determining 
the reliability of financial statements, and 
that auditors’ opinions or denial of opinions 
in accordance with the statement furnish a 
clearer guide to the adequacy of the work 
performed. 
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Investment Experiment 


What would a classroom of college stu- 
dents do with $2,500 given to them out- 
right, by a bank, to invest in stocks and 
bonds? 

The question at the University of Toledo 
is more than an interesting hypothesis, for 
recently the local Ohio Citizens Trust Co. 
gave such a sum to the university’s College 
of Business Administration for just that 
purpose. 

Freedom of choice. A student board of 
governors has complete freedom to direct 
the purchase of any security it may choose, 
according to the agreement between the 
bank and the university. Investments are 
not even limited to the “prudent man” 
rule, according to Willard I. Webb, Jr., 
president of the bank. 

The object of the project is to spread a 
practical, working knowledge of the securi- 
ties markets and to implant a better under- 
standing of the fundamentals of capitalism. 

Under terms of the agreement, the stu- 
dent governing board will be appointed by 
the dean of the college, while the bank will 
act as trustee for the $2,500 fund. The 
student board will instruct the bank on 
investments to be made and stocks and 
bonds to be bought and sold. 

Other provisions. Increase in the funds 
through trading or other grants will become 
a part of the principal up to a value of 
$10,000, at which point the income may 
be withdrawn for use in advancement of 
the college and its students. 

Set up as a three-semester advanced 
seminar in finance, the course will offer two 
hours’ credit for each semester’s work. 

To acquaint the students with the prac- 
tical aspects of investment management, 
it is planned to supplement the classroom 
work with visits to the bank in which cer- 
tain phases of security handling will be 
explained by members of the bank’s staff. 

The trustee bank will furnish monthly 
reports of all transactions, and a complete 
financial statement of the trust fund at 
least once a year. 
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BANKING NEWS 








NABAC Convenes 


The more than 1,000 delegates expected 
at the 26th annual convention of The 
National Association of Bank Auditors 
and Comptrollers in Kansas City, Missouri, 
October 23-26, can anticipate a highly 
worthwhile program. 


NABAC President Edward F. Lyle, 
vice-president and comptroller, City Na- 


tional Bank and Trust Company, Kansas 
City, points out that an innovation this 
year is the definite separation of part of 
the business program into two sections, one 
specifically for larger banks and the other 
for smaller banks. This is in recognition 
of the growing number of modest-sized 
institutions now represented in NABAC 
ranks. The meetings will be held in the 
Kansas City Municipal Auditorium. 

“This is the first time in the history of 
the association that Kansas City has had 
the pleasure and honor of acting as host 
to the national convention,” says E. G. 
Armstrong, general chairman of the con- 
vention, “‘and a cordial invitation is ex- 
tended to all bankers interested in bank 
audit and control. Our committee is 
arranging a program that I am sure will 
be interesting as well as instructive to all 
who attend.” Mr. Armstrong is comptrol- 
ler of Commerce Trust Company in Kansas 
City. 

Not all work. Despite the businesslike 
atmosphere that will pervade the NABAC 
convention, social activities are also sched- 
uled to play an important part in the four- 
day affair. Receptions have been planned 
for three of the four days, one to renew old 
acquaintances and meet new friends at the 
Hotel President on Monday, a reception 
for the new national officers on Wednesday, 
and a third at the Muehlebach Hotel pre- 
ceding the banquet at the Municipal 
Auditorium on the final day. A _ get- 
together at the Roof Garden of the Hotel 
Continental will be coupled with a “shop 
talk’’ session on Tuesday, and entertain- 
ment and dancing will be provided at the 
Municipal Auditorium following the ban- 
quet. 

In addition to the evening events, the 








Left to right, seated: L. S. BLUM, E. G. ARMSTRONG, general chairman; E. F, LYLE, 


national president; GEORGE HURSIG, DUNLAP VANICE, JR. 


Back row; standing: C. C. 


VAN BOSKIRK, JOSEPH R. HURST, OTIS SWART, A. P. GABEL, A. D. BLACK, O. E. 


BROWNFIELD. Absent from picture: 


HUGH MOORE, MRS. E. G. ARMSTRONG, 


CHARLES GRAFTON 


NABAC Convention Committee plans broad program 


women are invited to attend a tea, lunch- 
eon, and a style show featuring a designer 
who will create hats on the spot. 

Monday. The greater part of the sessions 
on Monday, October 23, will be taken up 
with registrations; advisory council and 
technical committee chairman meetings; 
an organization committee luncheon for 
the advisory council, directors, technical 
committees, state vice-presidents, confer- 
ence presidents and representatives; and 
an organization committee conference. 

Tuesday. President Edward F. Lyle 
will call the meeting to order on Tuesday, 
followed by a welcoming address by Chair- 
man Armstrong and a response by Paul D. 
Williams, past president, and vice-president 
and comptroller, Corn Exchange Bank and 
Trust Company, Philadelphia. 

Three talks are scheduled for general 
attendance, two in the morning and one in 
the afternoon, before the program divides 


into separate sessions, one for the small 
bank group, the other for the large bank 
group. The first is entitled, ““What Bank 
Management Expects of the Bank Auditor 
and Comptroller,” by Mills B. Lane, Jr., 
past president of the NABAC and president 
of Citizens & Southern National Bank, 
Atlanta. ‘“‘Merchandising of Employees’ 
Benefits” will be discussed by J. R. Shreiner, 
vice-president, Towers, Perrin, Forster & 
Crosby, Incorporated, Philadelphia. Karl 
A. Simson, comptroller,. Bank of New 
York and Fifth Avenue, New York 
City, will discuss a “Continuous Auditing 
Program for the Smaller Trust Depart- 
ment.” 

In the afternoon, the small bank group 
will hear Wallace H. McDaniel, vice-presi- 
dent, Northwestern National Bank, Chi- 
cago, outline an “Auditing Program for 
Small Banks,” followed by R. L. Mullins, 
president, Wolfe City National Bank, 


Kansas City, where more than 1,000 convention delegates are expected October 23-26 
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Wolfe City, Texas, who will speak on 
“Credit Files in Country Banks.” 

The large bank group will hear the first 
of three panel discussions scheduled over 
the four-day period. Thomas F. Toohill, 
auditor, Philadelphia Savings Fund Soci- 
ety, Philadelphia, will lead Tuesday’s panel 
on savings. Members of the panel will 
include John W. Larsen, assistant vice- 
president, Bowery Savings Bank, New 
York City; Rensselaer R. Johnson, comp- 
troller, Society for Savings, Cleveland, 
Ohio; and Fred M. Harburg, auditor, Corn 
Exchange National Bank & Trust Com- 
pany, Philadelphia. 

Wednesday. Panel discussions are sched- 
uled for both groups Wednesday morning. 
The large bank group will hear an operat- 


ing panel on ‘Proof, Transit and Book- 
keeping” led by E. L. Stucker, vice-presi- 
dent, National Bank of Tulsa. Members 
of his panel will be A. J. Vogel, vice-presi- 
dent, Central National Bank, Chicago; 
H. R. Cory, assistant comptroller, First 
National Bank, Boston; and Edwin G. 
Uhl, vice-president and comptroller, Land 
Title Bank & Trust Company, Philadel- 
phia. 

Members of the small bank panel on 
operations will include Harry S. Collins, 
vice-president, The First National Bank, 
Kansas City, Missouri; John T. Williams, 
assistant treasurer, Manufacturers Trust 
Company, New York City; and C. Harold 
Nicolaus, president, Cudahy State Bank, 
Cudahy, Wisconsin. Panel leader will be 
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The New Che Malet 
HANDIPRINTER 


Personalizes 
25 CHECKS 
ON THE PREMISES 


IN 
LESS THAN 


a 
MINUTE! 
. 


AVAILABLE FOR ALL TYPES 
OF BANKS AND SYSTEMS 


Incredible as it may seem, the HandiPrinter 
operates with checkbooks that are ALREADY 
stapled and finished — and it imprints the 
depositor's name with remarkable speed and perfection. 


It takes one minute to set type for the depositor's name. 
A special CheckMaster device locks this type permanently in 
the type tube, re-usable throughout the life of the account. 


The name is set just once —and never again. 


Machine 


imprints stub-on-end or flat checkbooks at top of check or 


over signature line. 


Remember: 


HandiPrinter works with a 


completely assembled checkbook — the bank has no binding 
or stapling. Printing is direct, sharp, clean—pno ribbon to 


change .. 


. Ideal for almost every bank including those requir- 


ing additional imprinters for individual branch operations. 


(CheckMasler 


SYSTEMS, (Cee 
270 MADISON AVENUE, NEW YORK 16, N. Y. 





COMING SOON! OUR NEW AUTOMATIC IMPRINTER! 
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Charles F. Conklin, auditor, First Nationa] 
Bank of Atlanta. This panel will be pre. 
ceded by a discussion on “Salary Program 
for Smaller Banks,” presented by Joseph 
C. Welman, president, Bank of Kennett, 
Kennett, Missouri. 

A combined session will be held Wednes. 
day afternoon, beginning with an addres 
by Lewis F. Gordon, vice-president, Citi- 
zens & Southern National Bank, Atlanta, 
Georgia, who will speak on “Public Rela- 
tions as Expressed in the Terminology of 
Bank Forms Which Reach the Public.” 
This will be followed by a panel on “‘Loan 
Costs in the Consumer Credit Field,”’ led 
by William H. Hurtzman, comptroller, 
First National Bank, Philadelphia. Pane 
members have not yet been announced. 
Officers’ elections and committee reports 
are scheduled for later in the afternoon. 

Thursday. Special emphasis will be 
given to Thursday’s panel discussion on the 
subject of ““Walk-Up and Drive-Up Bank- 
ing,” two banking services which have 
received increasing attention in the past 
few years. Panel leader will be O. F. Kuny, 
cashier, Millikin National Bank, Decatur, 
Illinois. The two panel members will in- 
clude G. W. Ballew, personnel director, 
City National Bank & Trust Company, 
Kansas City, Missouri; and A. E. Duane, 
vice-president, American Trust Company, 
San Francisco. Two speakers are also 
scheduled for Thursday. Joseph R. Frey, 
president, Lake Shore National Bank, 
Chicago, Illinois, will discuss “Year Round 
Auditing by the Directors’ Examining 
Committee.”” Elwood M. Brooks, presi- 
dent, Central Bank & Trust Company, 
Denver, Colorado, will speak on ‘Making 
Your Bank a Better Servant of the Com- 
munity.” 

Throughout the convention, exhibits of 
leading bank equipment and service com- 
panies will be on display in the auditorium. 

Membership growth. Throughout the 
past five post-war years, NABAC has 
registered a phenomenal growth, according 
to President Lyle. Membership doubled 
over the five-year span, with the association 
closing its fiscal year with 110 conferences 
and approximately 4,000 bank members. 
During the past year, the organization 
committee under the leadership of First 
Vice-president Burton P. Allen, president 
of the First National Bank, Milaca, Min- 
nesota, added 19 new conferences and more 
than 400 bank memberships. 
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The Bank Wire 


A new nationwide private wire system, 
planned and sponsored by a group of New 
York and Chicago banks in co-operation 
with banks throughout the country, and 
connecting 188 banks in 54 important cities 
of the United States, will open November I. 
The system will be known as “The Bank 
Wire” and will be the largest and most 
modern communications system of its 
kind in the world. 

The equipment ranges from high speed 
teleprinters and selectors in the individual 
banks to automatic transmitters, tape pel- 
forators, numbering machines and_push- 
button switching panels in the switching 
centers. An outgoing message flows al 
typing speed to one of the five switching 
centers, located in San Francisco, Dallas, 
Chicago, Atlanta and New York, where It 
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Min- a huge contract. Bids would close in 45 minutes. _ to a branch (one of our 19)—and in a matter of 
aia A supplier in a midwestern city needed a certified minutes our messenger was laying the certified 
check to present with his bid, but was hundreds of — check on the purchaser’s desk. 

miles from Philadelphia. 





We can give our Correspondent Banks that 
kind of fast service because our 19 offices cover 
stem. Fortunately, the bidder’s bank was a Corre- every major part of Philadelphia and its suburbs. 
New spondent of The Pennsylvania Company. Over Drop us a line and we'll go into detail on the 
‘ation our teletype system came the message to deliver many ways our facilities can help your bank and 
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“HOOD SEAL” 
NYLON DEPOSIT BAGS 


= 
= 


ca es 
AS Fe 
IN 


Durable and unique, NYLON CANVAS is 
used exclusively. Forest green color. 
Customer's WINDOW POCKET personal- 


izes Bag and speeds identity. 
Heavy zipper fastener and all seams are 


. 
fo Current Yields 
from 4% to over 6% 
Highest grade corrugated—Key Padlocks e 


tape-reinforced. 
Your name and numbering printed in 
—2 Keys each. , FRANCIS L DU PONT & Co, 


permanent yellow. 


Tamperproof metal “HOOD” securely en- 
closes and locks zipper slider. 


M 
7" x 11" Bag and Padlock - - - $3.45 . embers 
8" x 12” Bag and Padlock - - - $3.60 New York Stock Exchange 
10” x 14” Bag and Padlock - - - $4.10 . 


* One Wall Street, NewYork 5, N.Y. 
THE BANK VAULTINSPECTIONCO. BR 


CALLOWHILL STREET 
<n 


For “Bag Only” cost, deduct $1.10 
Prices are F. O. B. Philadelphia 





24 Offices from Coast to Coast 


1809 
PHILADELPHEA 








is relayed by push-button switching to the 
bank of destination. 

“It is doubtful,” a spokesman for the 
banks said, “‘whether anyone can now 
visualize the ultimate possibilities of The 
Bank Wire in variety of use and in benefits 
to the respective banks and their customers, 














Nationwide bank system 


Some uses are rather obvious, such as 
money transfers on a bank-to-bank basis 
or for the account of third parties; security 
purchases, sales and quotations; credit 
inquiries and information; foreign ex- 
change, letter of credit and other foreign 
department business; reports of payment 
or non-payment on collection and cash 
items; advices of all kinds, etc. Additional 
uses within the tariff regulations are 
limited only by the scope of the banking 
business and the imagination of the banks 
in taking full advantage of the facilities 
thus offered.” 


4 4 


New Welfare Foundation 


Because of social responsibilities and the 
role banks play in the administration of 
endowment funds, banks are considered the 
logical group to assume leadership in the 
development of community trusts and 
foundations. Since the first one was 
founded in 1914, more than one hundred 
community trusts have been established in 
the United States and Canada, with re- 
sources exceeding $100 million. 

The most recent trust development along 
these lines is the Phoenix Welfare Founda- 
tion, a non-profit organization to provide 
more flexibility in fund-giving for welfare 
purposes. The foundation was organized 
under the joint trusteeship of The First 
National Bank of Arizona, The Bank of 
Douglas, Valley National Bank of Phoenix, 
Phoenix Title and Trust Company and the 
Arizona Title Guarantee and Trust Com- 
pany. 

“This organization,” according to R. D. 
Walker, vice-president of the Valley Na- 
tional Bank trust department, “‘provides a 
modern plan to perpetuate and guarantee 
the effectiveness of gifts and bequests from 
donors for charitable and educational pul- 
poses. 

“Gifts may be made during lifetime or 
under a will to any of the trustee institu- 
tions to be held under terms of the Founda- 
tion for the purpose designated by the 
donor, or without any designation. If in 
the future this purpose no longer exists, the 
Foundation will provide the mechanics for 
distribution of such funds to other char! 
table and educational institutions,’ Mr. 
Walker added. 
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o th | Exeavation Watchers ws. 
” Sidewalk Superintendents 
J e 


noe To capitalize upon public interest in 
The } watching steam shovels at work and other 

nefits building construction activities, the Ameri- 
-—can Trust Company, San Francisco, re- 
cently initiated a unique promotion cam- 
paign for its new office in Santa Rosa, 
California, which has aroused considerable 
" comment. 
Shortly after excavation work began a 
~#e\| | local newspaperman wrote a humorous 
la” story for his column deploring the lack of 
consideration being given by the contrac- 
tors to the mythical members of Santa 
Rosa Chapter, Excavation Watchers of 
America. His statement was challenged in 
that newspaper several days later by a 
local resident, speaking as president of the 
Santa Rosa Division, Sidewalk Superin- 
tendents of the World. 

Contest staged. Quick to see the pro- 
motion possibilities, the alert bank man- 
agement immediately arranged a contest 
between the two rival “spectator organi- 
*h as § zations” to see which one would be author- 
basis | ized to take over the job of watching the 
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BEELINE ROUTING TO 
; CALIFORNIA 


With Bank of Ametica as your California cor- 
respondent, you are able to send your items for 


any of more than 300 \communities direct to this 





bank's branch in those ldcalities. 
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on of Nine windows for watchers One account with either the Los Angeles or 
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San Francisco office of Bank of America makes 
this time-saving Californig-wide direct routing 
service available. 


* Over 300 California communities have dne or more Bank of America 


branches. 
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5 the workmen and criticizing construction prog- 
if in | tess. Explanatory posters were installed; 
ts, the J application blanks and membership cards 
ics for | Were printed. Interested spéctators could 
chari- | fill out application blanks for member- 
Mr. | ship in the organization preferred and 
drop them in the box at the building site. 


New quarters publicized 





House | October, 1950 











Harold D. Bostock, 
bank’s Santa Rosa 
serve as secretary for both “watcher 
organizations.” To date he has mailed 
out, with a suitable letter on the bank’s 
letterhead, nearly 2,000 membership cards, 
with applications coming in about 50 per 
cent in favor of the Sidewalk Superintend- 
ents. Requests for membership cards 
have been received from 84 other Cali- 
fornia communities, Washington, D. C., 
and 13 outside states, Canadian cities and 
as far away as London, England. 

Nine windows. The guard fence before 
the construction site at the corner of 
Exchange Avenue and Fourth Street car- 


manager of the 
office, arranged to 


ries the posters and is provided with nine 
separate screen windows for spectators. 
The one in the center is marked for “‘visi- 
tors.” Four windows on the Exchange 
Avenue side are designated for use of Side- 
walk Superintendents, including “Women 
Superintendents” and “Junior Engineers,” 
while the four windows on the Fourth 
Street side are reserved for the Excavation 
Watchers contingent. 

In order to maintain community interest 
throughout the construction period Vice- 
president Lloyd E. Graybiel, in charge of 
the bank’s public relations, and Lester B. 
Johnson, advertising manager, are following 
through with a series of additional contests 
































Canadian Pacific 
» Express Company 

United States Dollar 
Travellers Cheques...and 
Money Orders payable in United | 





States Dollars...are redeemable 
at par by The National City Bank 
of New York, New York. 


Canadian Pacific 
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Member Federal Deposit Insurance Corporation 





19 of America’s 25 Largest 
Businesses are Shawmut Customers* 


YOU CAN BANK ON THE BANK 
BUSINESS CHOOSES . 


The National Ch winut Bank 


40 WATER STREET, BOSTON 





Capital and Surplus $30,000,000 
* Based on Sales Reported by Meedy’s Manual; 
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and promotions, including one planned 
to attract the attention of high school 
students. These events will conclude with 
a grand preview of the completed building, 
to which card holders will receive a special 
invitation. 


° « o 


Bank Thermometer Sign 


A radical innovation in the field of bank 
identification signs was completed recently 
in Denver when officials of the United 
States National Bank threw the switch 
placing in operation a building sign in the 
form of a large electronic thermometer, 
The direct reading thermometer, which 
gives the temperature in numerals, resulted 
from an idea fostered by Thomas M. Dines, 
president of the bank, who wanted an 
“absolutely unique type of building identi- 
fication sign.” 

The V-shaped sign is mounted on the 
corner of the building, opposite the third 
floor, in such a way that the temperature 


COPREGT Kimecnatuac 





United Stotes 
NATIONAL @ANK 


Flashes temperature 


numerals may be read from all four direc- 
tions. The flasher banks, on which the 
numerals appear, are located in the center 
of an outline map of the United States, 
symbolic of the name of the bank. The 
words “Correct Temperature’ and the 
bank name, along with the map and a 
decorative channel connecting the sign with 
the building, are all edged in neon when 
turned on at night. 

In order to be certain that the thermome- 
ter would record the extreme hot and cold 
temperatures, the United States Weather 
Bureau records were checked to get the 
all-time high and low temperatures for 
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Have you checked over your Bankers’ Blanket Bond Insurance Company of North America, founded 
recently? You may find it outmoded, unless it is BBB 1792 in Independence Hall, is the oldest American 
No. 24, as sold by Agents of the Indemnity Insurance OE SO EE EE OOD SEONG ENEN FSU 
Company of North America the “North America” companies which meet the 
‘ pany . s = public demand for practically all types of Fire, 
BBB No. 24 is the very latest type available. Its Marine and Casualty insurance, Fidelity and 
twenty-three modern features cover practically every con- Surety Bonds. Sold only through Agents or Brokers. 
“OS tingency . . . to give you the broadest, most thoroughly 
aie protective form of Bankers’ Blanket Bond. For instance, 
ates, it provides protection for Property in custody of any INSURANCE COMPANY OF 
The person acting as messenger. It provides transit coverage fe 
" everywhere in the world. It provides coverage in case ; \ 
id : 
ith customers of the Insured are held up on the premises. sl 
ave 
vhen b ac ary 3c = = 1 Ack + ° 
It’s easy to have this up-to-date protection. Ask COMPANIES, Philadelphia 
aii your Agent or Broker to tell you about North America’s 
cold BBB No. 24. Check it against your present insurance, 
ther and see for yourself how BBB No. 24 is better twenty- Insurance Company of North America 
the three ways! Indemnity Insurance Company of North America 
for oti Philadelphia Fire and Marine Insurance Company 
use , 
October, 1950 17 








Can Your Records Stand 
the Wear and Tear 
of 
Handling 
and Age? 





There's just one right quality of paper or 
card for each type of account or record. Be 
sure you're making the right selections by 
sending for the free booklet shown here. 
Published by the Parsons Paper Company, 
Holyoke, Massachusetts, it includes a table 
telling how much wear and how many years’ 
service you can expect of the various grades 
of ledger papers and index cards. It will be 
valuable to you whether or not you use any 
of the popular Parsons record-keeping papers 
or cards. 


Parsons makes seven types of ledger paper 
and three types of index card stock in a 
wide variety of weights and colors, all made 
with new cotton fibers. All take clean, sharp 
entries from pencil, pen or machine with 
no smudging, and will stand rigid in your 
files. The no-glare surface is restful to the 
eyes. They are engineered to the specifica- 
tions of America’s leading manufacturers of 
bookkeeping equipment. Each sheet is solid 
— not pasted — so it cannot split. Ink will 
not run on the fibers. Erasure with chemi- 


cals, rubber or scratcher, leaves a smooth 


surface the same color. 


King 


paper, 


Cotton, Parsons’ symbol of quality in 
“Send the coupon today for 
of ‘How To Make Your 
Records Legible and Last- 

\ ing’. It will help you select 
\ the right paper for various 
applications, and give valu- 


suggests: 


your free copy 


able hints on saving time, 


2 effort and paper.” 
© PPC, 1950 


Ce ee GG GGG GGG 
PARSONS PAPER COMPANY 

DEPARTMENT 10F 

HOLYOKE, MASSACHUSETTS 


YNease send me, without cost or obligation, your 
booklet on selecting the right record-keeping paper 
or index card for each job. 


Name 


Organization 
or Company 
Street 
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Denver; then the instruments were engi- 
neered to go five degrees higher and lower 
than these records, providing a range from 
thirty-five degrees below zero to one 
hundred degrees above zero. 

The bank announced the final installa- 
tion of the new thermometer with a full- 
page, two-color advertisement in the Den- 
ver daily newspapers. 
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Luring Savings with LISA 


A new banking service whereby free life 
insurance to protect the savings goal is 
provided under a group life insurance 
policy, was recently announced by Presi- 
dent L. M. Giannini of Bank of America. 

Known as the Life-Insured Savings 
Account, the new service is the creation of 
Executive Vice-president E. A. Mattison. 
Under the provisions of the plan, anyone 
in good health between the age of three 
months and under 46 years may agree to 
save for a specified goal of from $100 to 
$1,000, by making regular monthly de- 
posits ranging from $2 to $20 over a period 
of 50 months. Life insurance to guarantee 
reaching the desired goal if payments are 


maintained is provided by the bank. No 
physical or medical examination for the 
insurance feature is required, although the 
applicant is asked to sign a declaration as 
to the state of general health. With- 
drawals may be made, but this action, it is 
explained, would cancel the insurance 
feature. 

Beneficiary paid. If the saver should 
die before the goal has been reached, the 
entire amount of the savings goal will be 
paid to the surviving beneficiary the de- 
positor has designated. 

These accounts will earn Bank of 
America’s full savings interest rate, and 
only where the customer drops the program 
before completion will he be charged the 


cost of the life insurance protection, or 


approximately one-half of 1 per cent a 
year on the average balance of the unpaid 
portion of the savings goal. This cost, 
state the bank’s spokesmen, is substan- 
tially less than the interest earned by an 
account carried to completion. 

Teaser campaign. In order to intro- 
duce this new service to bank customers 
and arouse interest among the 15,000 
members of the staff, the advertising de- 
partment nicknamed the new plan “Lisa.” 
A clever “teaser” promotion campaign was 


Bank of America promotes life-insured savings accounts 








Read these questions and answers— 
Then start your account NOW! 
What is o Bonk of America Life- ad sivtnapeemesoese. ot 
Insured Savings Account ? i: son «nae ela at dia 
Bp con Nias of corinyp ple wt How and when are payments made? 





wake _ What happens if sromanate are not Account? 
The plan proved ste ’ onte « on hens Your insu go0 


. lesignate a Wh: th nce premium ? 

band, child or any Ha et “ — oe : tenis “a When does an account become effec- 
oun to tive and fully insured? Your Bank of 

Ame Account 


acne pert ton of yore comiplete yoner acs acetal 





What interest does your account earn? 
Regulat Bank of Ameria savings interest 


How does o Bank of America life- How much does the insurance cost? 
eee apne Account } work 2 Set Uf you complete your account, it costs you 
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insurance protects your savings goal 


IS Bank of America = a 
NATIONAL TRYSVWU2 ASSOCIATION = § ae a 


€ CORFOWATION » weMete reDeRaL 


“Never before a savings plan 
like this!” 


4 BANKof AMERICA 


life-Insured 
SAVINGS ACCOUNT 


Follow this plan and get 7, life insurance to 
protect your savings antbauiee medical examination! 


Can @ regular savings account be 
transferred to a Bank of America 
life-insured Savings Account ? Yes, 
bur the: bvanei 
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Use pencil a ink will bios om this paper. © 
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prepared under direction of Vice-president 
Lou Townsend, in which “Lisa” was per- 
sonified as an attractive girl. A series of 
four posters was sent to the bank’s 525 
branch offices, showing a picture of a 
pretty, dark-haired girl, the copy on the 
first one reading: “‘LISA—who is she?— 
she will soon be working for Bank of 
America.” Picture buttons bearing Lisa’s 
photo were also distributed and worn by 
the tellers and other public contact people. 
Both the name “Lisa” and the girl’s photo 
have been copyrighted by the bank. 

A large broadside giving in question and 
answer form an explanation of the work- 
ings of the new service, including a sample 
application form, was mailed to all branch 
managers in a package of promotional 
material marked: ‘‘Please do not open until 
after the meeting.”” The plan was revealed 
at fifteen regional meetings for branch 
managers and their entire staffs held in 
important centers throughout the state. 

Well publicized. Simultaneously with 
the opening date for the new service, the 
advertising department released explana- 
tory copy in 388 California newspapers, 
supported by outdoor boards, cards in 
street car and bus lines, radio and direct 
mail. 

“Here is a practical plan,’ states Mr. 
Mattison, “‘which provides families with 
immediate protection both in cash savings 
and insurance, while contributing sub- 
stantially to the nation’s economic health.” 
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In the very near future, the new Life- 
Insured Savings Plan also will be inaugu- 
rated at the Fulton National Bank of 
Atlanta (Georgia). According to Erle 
Cocke, president, it will be the first bank 
in the south to use the plan. 

“As an incentive to save regularly, the 


. plan has many advantages,” said Mr. 


Cocke. “It combines all the thrift pre- 
cepts which financial men recommend, and 
adds the benefits of life insurance which 
are universally recognized.” 
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Shipboard Branch 


Banking facilities for travelers have be- 
come increasingly widespread not only in 
the United States, but elsewhere as well. 

For example, the Midland Bank Limited, 
London, England, maintains branches on 
the Cunard liners and at the London air- 
port. And at Shannon airport in Eire, the 
Bank of Ireland maintains a branch which 
is open 24 hours a day. 

Another instance involves the British 
Mutual Bank, one of the smaller British 
commercial banks with headquarters at 
Ludgate Circus, which has opened a branch 
on the 1,500 ton Halladale, new English 
Channel ferry traveling between Dover and 
Calais. The ship carries 60 motor vehicles 
and 380 passengers. 

he new channel service is helpful to 
passengers coming to England from the 
continent who are only acquainted with 
de:imal currencies, and must exchange their 
money for pounds, shillings and pence. 

rhe two British Mutual employees 
operating the shipboard service before and 
during each trip cash travelers’ checks, 
expiain the currency rules and regulations, 
and generally assist the passengers with 
their currency exchange problems. The 
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Credit Insurance Completes Your 





Customers’ Program of Protection 


Accounts RECEIVABLE is one of your’ mercial loans. The bank can be included as 
customers’ most valuable, most vulnerable a named assured without charge. 
assets! No matter how complete coon Book Helps Plan Credit Policy 
information is or how solid and substan- 
tial credit risks appear to be, there’s Help your customers plan sound credit 
always the danger that unforeseen policy with this timely book. For a copy, 
events—fraud, fire, floods, lawsuits, etc. without obligation, phone our 
—can cause your customers to sustain office in your city or write 
credit losses. AMERICAN CreEpIT INDEMNITY 
Company oF New York, 
American Credit Insurance completes Dept. 49, First National Bank 


business insurance programs by guaran- Building, Baltimore 2, Md. 
teeing payment of Accounts Receivable. 


; : <_ -_— 
Many banks are urging commercial GA “OE. Ctl, y 
accounts to protect their receivables with PRESIDENT 
Credit Insurance. Some banks insist on 
this protection before approving com- 
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ake this opportunity 
to increase your Blanket Bond 


at reduced cost! 





Rates are now lower because — 





—— specific charge for misplacement protection 
is now eliminated 

— premium for Securities Insuring Clause E 
is now based on amount of loans and 
discounts (instead of number of employees 


and locations). 


But, today’s 


his take—often more than the bond! 


embezzler is not reducing 





No bank can afford to be without blanket bond 
protection in amounts proportionate 
to its operations. 

You can apply your premium savings 
toward increasing your present bond and adding 
Clause E. Call our nearest agent or your 
own broker today—he’ll have one of 
our Bank Protection Specialists re-survey 
your bonding needs. 


AMERICAN SURETY GROUP 


AMERICAN SURETY COMPANY 
NEW YORK CASUALTY COMPANY 
SURETY FIRE INSURANCE COMPANY 








100 si New York 5, N. Y. 
idea St 


*“*DEPENDABLE AS AMERICA"’ eens 
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bank feels that the publicity and good will 
achieved is well worth the effort. The 
bank schedule calls for one round trip 
daily, with two trips on Fridays. 


° Sl Sf 


A.I.B. History Published 


A 696-page volume entitled “Fifty Years 
of Banking Education,” and covering a 














A proud record 


half century of the history of the American 
Institute of Banking, is now available to 
the public. 

The book is the result of five years of 
research and writing, and is the joint 
product of the late Richard W. Hill, for 
many years national secretary of the 
A. I. B., and Miss Marion Turner, assistant 
to the educational director. 

To those who have been active in the 
A. I. B. for any considerable period of 
time, the volume is rich with reminiscences 
about the beginnings and growth of the 
institute. 

The book can be purchased for $5 from 
the American Institute of Banking, 12 
East 36 Street, New York 16, New York. 
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Terminal Digit Filing 


A new method of filing low-cost checking 
accounts to obtain an even distribution 
among bookkeepers of new accounts 
opened, and to avoid the need for shifting 
accounts and establishing new controls, is 
being used by Central National Bank of 
Chicago, according to Alvin J. Vogel, vice- 
president. 

The plan calls for the use of the terminal 
digits of a number instead of filing in 
straight numerical order. The new system 
also gives an even distribution of ledger 
cards behind guides. The only change 
required is the addition of more guides 
when it is found necessary. 

In filing accounts the two end, or termi- 
nal, digits are considered first. If the 
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terminal digit is 50, all account numbers 
ending in 50 are filed in sequence behind 
the 50 guide. Guides for the ledger nor- 
mally are labeled from 00 to 99. In any 
numerical listing there are ten “‘like” 
numbers to each 1,000. With the number 
50, there are ten 50’s in each 1,000 range: 
50, 150, 250. . . to 950. This also means 
there are ten “‘like’’ numbers for each 1,000 
cards within the guide arrangement of 00 
to 99. 

Under the new system, the Central 
National Bank’s 3,000 low-cost accounts 
are distributed so that 30 accounts are 
behind each of the 00 to 99 guides, using 
the figures of 10 “‘like’? numbers for each 
1.000. 

The new system has greatly simplified 
sorting. Checks are sorted into three 
groups by using the end digits. Each book- 
keeper has a sorter labeled with her series 
of end digits for the next sort, and the fine 
sort is the hand-fanning operation. 

The principal feature of the system, 
according to Mr. Vogel, is that all new 
accounts opened are more evenly distrib- 
uted among the bookkeepers. The method 
also lends itself readily to handling ex- 
tremely large numerical lists, with as high 
as 1,000 cards behind each primary guide, 
and secondary guides for breakdown pur- 
poses. The same principle can be used in 
savings accounts and installment lending 
departments. 

* + > 


Banks and Foreign Trade 


Pictorial panels demonstrating how ex- 
ports’ and imports are financed by the 
American National Bank & Trust Com- 
pany of Chicago and how the bank facili- 
tates the general conduct of international 
commerce through its world-wide connec- 
tions, were displayed at the recent First 


American National | 
and Trust Company of 
MES BITORS AT T 
RMATICNAL TRADE 











Overseas financing depicted 


United States International Trade Fair in 
Chicago. The trust company was the only 
banking institution among the 1,500 foreign 
and domestic business concerns and govern- 
ment agencies represented. 

The bank’s exhibit was 


planned by 
A. ML. Strong, vice-president in charge of 
the foreign department, and C. A. Hem- 
miiger, public relations director. In an 
€xp':natory brochure presented to all visi- 
tors Mr. Strong described in detail the 
four principal methods of import financing 
—pe,ment with the order, open account, 
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RUBBER PRODUCTS INDUSTRY of the Los Angeles 
Metropolitan Area ranks third in the nation—topped only 
by Akron and Boston. Latest official census figures show 
annual value added by manufacture—principally of tires 
and tubes —in excess of $71,000,000, with over 13,000 per- 
sons employed. 


MANY-SIDED CALIFORNIA 


In diverse-industried California, Security- First 
National Bank has 131 Offices and Branches, 
located from mid-state to the Mexican bor- 
der, providing modern, complete banking 
service for industry and individuals...and 
correspondent service for banks in all sections 
of the United States and overseas. 


If a Pacific Coast correspondent connection 
would be useful to your bank, we would wel- 
come the opportunity to work with you. 
Address inquiries: Banks and Bankers Dept. 


RESOURCES OVER 112 BILLION DOLLARS 


MANAGING COMMITTEE 


George M. Wallace, Chairman 
Chairman Board of Directors 


Chester A. Rude 
Chairman Executive Committee 


James E. Shelton 
President 


C. T. Wienke 
Vice-President 


L. W. Craig 
Vice-President 


ECURITY- FIRST 
NATIONAL BANK 


OF LOS ANGELES 


Member Federal Deposit Insurance Corporation 
Member Federal Reserve System 
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Young Father Learns Facts 




















“When our son arrived,” says 
Kevin Kennedy, “we were kind 
of stuck for space. 

“So Clara and | decided we had 
to add on another room, and I 


“One thing surprised me,” says Kevin Kennedy. 


went down to the bank for a loan. | 


“One thing surprised me quite 
a bit. All my life I had « notion 
bankers were kind of close-fisted 
and cold. Well, I found out that’s 
not true. Fact is, they like to lend 
money. Making loans is the way 
they earn a living. 

“The banker I talked to said he 
has to operate that way. If he 
doesn’t give all his customers the 
right kind of consideration there 


are other banks that will. As he | 


wise 





explained it, that kind of compe- 
tition is what keeps the American 
banking system on its toes to 
serve the people. 

“It’s easy to see why it’s a good 
thing that the banks in this coun- 
try are competitive, independent 
businesses, and not just local 
branches of some federal bureau 

“I’m glad that’s so, because 
their way of doing business helps 
me get mighty good banking serv- 
ice any time I need it.”’ 

This is,another in a series of 
workaday stories about people and 
their banks as told to the..... 
CHASE NATIONAL BANK 

(Member Federal Deposit Insurance Cory ) 








“East Side, West Side, All Arownd the Town” 














FRIENDLY NEIGHBORS 


With two offices located right on 
the border (Douglas and Nogales), 
and with scores of correspondents 
throughout Mexico, we can expedite 
your Mexican transactions. 

Write our Foreign Department. 


29 FRIENDLY CONVENIENT OFFICES 
Home Office — Phoenix, Arizona 


MEMBER FEDERAL OEPOSIT INSURANCE CORPORATION 
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sight or time draft, and letters of credit. 

““American banks,” he stated, “‘are eager 
to finance credit worthy importers and are 
willing to extend liberal credit when it is 
warranted. The importer who desires to 
conduct a lasting business must have up- 
to-date knowledge of the methods, terms 
and regulations of each foreign market and 
information with regard to the credit 

















Bank ads cited in “‘Blue Book’? of newspaper advertising 


standing and integrity of each seller. 

“The banker with his world-wide connec- 
tions is in a position to gather the needed 
information and to keep in step with con- 
stant changes abroad. Every importer,” 
Strong concluded, “‘should familiarize him- 
self with the extensive facilities offered by 
the foreign departments of our banking 
institutions.” 


Features Riggs National’s series on historical Washington 
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The International Trade Fair, the first 
of its kind to be held in the country, will 
be repeated in Chicago in 1951. 
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Blue Book Citations 


Three banking institutions, Chase Na- 
tional Bank, New York, Idaho First Na- 
tional Bank, Boise, and Northwestern 
National Bank, Minneapolis, have won 
special recognition from the newspapers of 
the country for their outstandingly success- 
ful advertising campaigns of 1949. The 
three banks cited were part of a select 
group of 50 chosen from hundreds of 
entries for inclusion in the 1950 edition of 
“The Blue Book of Newspaper Advertis- 
ing,” recently published by the Bureau of 
Advertising, American Newspaper Pub- 
lishers Association (see opposite page). 

Stating the case for banks and the 
competitive banking system, the Chase 
National Bank’s campaign, a weekly public 
relations series, employed the testimonial 
technique, each ad carrying a_ picture- 
interview with a customer. Despite the 
absence of “‘selling copy,” the ads did much 
to attract business as well as doing an 
effective public relations job. 

Idaho First National Bank ran a weekly 
series of ads in 21 newspapers in 18 cities 
to increase the use of its various services 
by both old and new customers. During 
the year, checking accounts increased 9.4 
per cent; home buying and improvement 
loans 23 per cent; safe deposit box rentals 
13.5 per cent; and auto financing loans 
46 per cent. 

Also selling its wide diversity of serv- 
ices, Northwestern National Bank ran a 
series of monthly full-page newspaper ads, 
using picture-page technique, and aiming 
at 100 per cent coverage of the metropoli- 
tan area. The bank’s gains in both re- 
sources and deposits during the campaign 
were said to be extremely gratifying. One ad, 
devoted to FHA home improvement loans, 
built the bank’s business in this field 
beyond all previous records within two 





months’ time, requiring the addition of | 


three persons to the department’s staff. 
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Historical Brochure 


A second historical series containing 
reproductions of 18 advertisements as well 


as a 150-year history of the City of Wash- | 


ington, D. C., written around a number of 
famous checks, has been published by The 
Riggs National Bank, Washington, D. C. 
The brochure, entitled “Pay To Mr. Johns 
(a sick man),”’ also follows the history and 
growth of the bank during its 114 years 
of existence. 

Featured in the brochure in the first ad 
reproduction is a check from which the 
title of the book was drawn. The check, 
dated August 28, 1861, was made payable 
to “Mr. Johns (a sick man),” and signed 
by Abraham Lincoln. Checks reproduced 


on subsequent ads carry signatures of | 


such outstanding Americans as Stephen 
Decatur, James Madison, Francis Scott 
Key, James K. Polk, and others. On the 
Lincoln ad the bank’s text says “‘26 inaugu- 
rations have come and gone since it first 
began business at its historic location 
Opposite the United States Treasury.” 
Famous personages are also the subjects 
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Completes 300 TV sets= 
meets daily quota (at a cost of *4.70) 








Delicate coils were needed by Midwest manufacturer to complete 300 T'V sets 
...and Massachusetts supplier was 920 miles distant! Air Express assured delivery 
by 8 o’clock next morning, so manufacturer ordered 500 men to report for work. 
Shipment arrived 7:20 a.M.—production rolled! Shipping cost for 17-lb. carton 

only $4.70! Manufacturer uses Air an denned to _— business in high gear. 


$4.70—and special ‘eben and dilie 


ery included! Low Air Express rates 
cover door-to-door service. More con- 
venient—easy to use. Just phone for 
pick-up! (Many low commodity rates 
in effect. Investigate.) 


Air Saneees goes on all flights of Sched- 
uled Airlines. Shipments keep moving 
around the clock—speeds up to 5 miles 
a minute. Experienced handling. Phone 
Air Express Division, Railway Express 
Agency, for fast action. 


Air Express gives you all these advantages: 


World’s fastest transportation method. 

Special door-to-door service at no extra cost. 

One-carrier responsibility all the way. 

1150 cities served direct by air; air-rail to 22,000 off-airline points. 
Experienced Air Express has handled over 25 million shipments. 


em GETS THERE — 





Rates include pick-up and delivery door 
to door in all principal towns and cities 








A service of 
Railway Express Agency and the 


SCHEDULED AIRLINES of the U.S. 
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of advertisements throughout the brochure, 
such as David Farragut, Jefferson Davis, 
Andrew Johnson, John -Howard Payne, 
and many others. Each ad parallels the 
greatness of the man and his contribution 
to America, with the steady growth of The 
Riggs National through the period. 

As a concluding feature the brochure 
traces the i150-year history of Washington 
through reproduced checks and famous sig- 
natures. The most recent example is a 
$50 million check repaying the Lend-Lease 
obligation of the Union of South Africa. 

. > . : 


S & L Graduate School 


Virtually every classroom discussion at 
the recent annual Graduate School of 


Savings and Loan in Bloomington, Indiana, 
was related in one way or another to the 
Korean conflict, and its effect on the future 
of home loans, savings and business in 
general, according to Carl Distelhorst, 
vice-president and director of education for 
the United States Savings and Loan 
Institute. 

One hundred and fifteen savings associ- 
ation executives and junior executives 
attended the annual two-week session at 
the School of Business, at Indiana Uni- 
versity. 

The two weeks were given over to the 
study of a wide variety of subjects, includ- 
ing management procedure, personnel, 
savings and loan law, housing, investments, 
and public relations. In addition to regu- 
lar classes, “shop talk’ round-table discus- 


It's ANGLO in CALIFORNIA - 


.-+++ for SPEED and EFFICIENCY 


Fast service on transit items, collections, and 
credit information. Immediate credit on cash items 
payable in any city where Anglo Bank has an of- 
fice, whether routed to our office there or to our 





Head Office. » Assets over $600,000,000 > 


Capital funds over $30,000,000 » 29 offices in 


key Northern and Central 
California cities. 


Growing and Building 
with the West since 1873 


Member Federal Reserve System « Member Federal Deposit Insurance Corporation 


BAKERSFIELD + BERKELEY » CHICO « FRESNO « HANFORD « HAYWARD + LEMOORE «+ MERCED » MODESTO 
CAKLAND + PALO ALTO + RED BLUFF + REDDING + SACRAMENTO «+ SAN FRANCISCO «- SAN JOSE 
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ANGLO 


CALIFORNIA NATIONAL 


BANK 








sions were scheduled daily on such prob- 
lems as interest and dividend rate trencs, 
liquidity policy, reserve requirements, and 
the outlook for savings and home moit- 
gages. Evening forum discussions centered 
on new business development, results of 
public opinion surveys affecting the busi- 
ness, retirement plans, the economic aiid 
real estate outlook, and advertising and 
appraising. 

The Graduate School, founded in 1939, 
is a three-year course devoted to the 
advance training of savings association 
executive personnel. 
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Bookkeeper Rating Plan 


A new system for testing bookkeepers as 
to speed, accuracy and ability has been 
devised by C. G. Wills, assistant - chief 
clerk, San Diego Trust and Savings Bank, 
San Diego, California. 

In the testing, speed is established once 
a month by timing one complete day’s 
posting; accuracy, by a complete and con- 
tinuous record of errors made during post- 
ing; ability, by a record of mis-posts not 
caught, book being out of balance, and stop 
payments paid. 

According to Mr. Wills, the only factor 
in the test which is based on one day’s post- 
ing is the posting rate. All other informa- 
tion is obtained from records maintained 
continuously. This helps to modify any 
errors made by those who do not work well 
under pressure, and consequently would 
initially record a low score. 

The one day test. Part of the rating 
plan is based on a system for a one day 
test devised by Frank Beach, vice-presi- 
dent, United States National Bank of 
Portland (Oregon). Mr. Wills has ex- 
panded this to include other features and 
information obtained from records which 
are maintained on a monthly basis. 

The day on which the test is to be made, 
each bookkeeper is given the form on which 
she records the test information. This 
form has spaces for: starting time, finishing 
time, minutes lost by interruptions, net 
time, minutes added for errors, chargeable 
time, number of items, number of moves, 
number of points, standard time and rating. 
The bookkeeper records all the informa- 
tion as to time, moves and items, says Mr. 
Wills. 

After the test slip has been completed 
by the bookkeeper, it is turned in and 
scored. The number of moves is multi- 
plied by six and the number of items is 
added to the result. This figure is called 
“points.” It is estimated that thirty items 
can be posted a minute, so the number of 
“points” is divided by thirty. This will 
be the amount of time in which the posting 
should be completed and is called ‘standard 
time.” The test rating is obtained by 
dividing the “‘standard time”’ by the book- 
keeper’s time, after adding three minutes 
for each error made during the one days 
work. The average rating is obtained 
(ledger and statement) and a fully seasoned 
bookkeeper should be able to make a rating 
of from 105 to 140 at this point. 

Since it is not practical to give the test 
every day, it is assumed that the bvok- 
keeper would have posted at approxim:tely 
the same rate during the whole mont!: 

The pertinent portion of the one day test 
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Monthly bookkeeper rating form, and smaller one-day test form 


is placed on a chart under the proper head- 
ings along with the penalties for mistakes 
of various types, at the rate of three 
minutes for each error during posting, 30 
minutes for mis-posts not caught by book- 
keeper, 60 minutes for book out of balance 
and 100 minutes for stop payments paid. 
After the information has been assembled 
on the chart, the first procedure is to find 
the posting rate made by the bookkeeper. 
This is done by dividing the number of 


points posted by the length of time it took 
to post them. This figure is usually car- 
ried over an extra decimal for accuracy. 
Posting timed. The next operation is 
to find how long it would take the book- 
keeper to post an average book for one 
month. An average book of 5,000 points 
per day for 25 working days is used to 
simplify and facilitate figuring. This 
would amount to 125,000 points per 
month, and by dividing 125,000 by the 


posting rate the bank arrives at the total 
amount of time it would take the book- 
keeper to post the book. To this figure is 
added the total number of minutes im- 
posed in the form of penalties, and the 
result is the “chargeable time.”” According 
to Mr. Wills, 30 items or points can be 
posted per minute, so dividing 125,000 
points by 30 produces the “standard time”’ 
or 4,166 minutes which is the amount of 
time in which the posting should be done. 
The “standard time’’ is now divided by 
the “‘chargeable time” and the result is the 
bookkeeper’s final rating. Ratings made 
by experienced bookkeepers fall into the 


following categories. Under 80, poor; 
80-100, fair; 100-115, good; over 115, 
excellent. 

Accuracy and ability. Bookkeeping 


accuracy at the bank is determined under 
the dual posting system. When the book- 
keeper compares books, she makes a record 
of all errors made during posting. This 
chart for daily errors, which requires only 
a few minutes each day, is made on what is 
called an error sheet, which is also valu- 
able in locating differences when a book is 
out of balance. 

After a year’s experience, the bank finds 
that bookkeepers are as interested in their 
ability rating as they are in speed and 
accuracy. Concern is shown over the 
number of daily posting errors, mis-posts, 
etc., and it has been shown to have a very 
definite influence on accuracy. Ratings 
usually run true to form, and in more than 
one instance they have had a direct bearing 
on raises: and dismissals. 





“We like the personal attention” 
says this CORN-X CORRESPONDENT 
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In a recent letter, the Farmers 


& Mechanics National Bank 


commented on our Wire Transfer 


Service as follows: 


** May we take this opportunity to commend 


your Wire Transfer Department on the prompt 
and efficient manner in which this unusual 


wire transfer of funds was handled for us. 
We like the personal attention it received. 


Personal attention in all transactions 
is one of the reasons our Correspondent 
Banking Department has many similar 
letters on file. If such uncommon service interests you, 
write, wire or phone. We'll be happy to serve you, 
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SERVICE TO 
7 ‘ CORRESPONDENTS 
here is never a time when the Chase is not actively in | seaiiaiiiiias 

réatu in ormation 


the service of its correspondent banks. There is a ‘‘Chase way” nae the clock mail 
7CR-U Pp 


Quick collection of items 


of banking that has been built up over the years. 


Participation in local loans 


We shall be glad to discuss how it might serve your bank. | _with correspondent banks 


Dealers in State and 

Municipal Bonds 

a 

WORLD-WIDE BANKING ~ . . . 
nt Execution of security orders 


Y M7 -° 
We Analyses of investment 


> ; portfolios 
T H E C H A S E Ni ATI Oo Ni & L BA od K Chase Safekeeping of securities 
OF THE CITY OF NEW YORK 


Full foreign services 


) ) , 
Member Federal Deposit Insurance Corporation Many personal SETUUES 
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-For the past 15 years Mr. Shelton has been active in bank organizational groups 


TAKES FORTHRIGHT STAND ON ECONOMIC ISSUES 











ABW PREMDENT 


James E. Shelton warns banks against 
war borne danger to basic liberties 


HE American Bankers Association 
in the person of its new president, 
James Errett Shelton of Los 
Angeles, has a man who is vigorous 
and outspoken in his defense of the 
traditional American economic system 
of individual freedom and opportunity. 
It follows that he is equally vigorous 
and outspoken in his opposition to 
Federal Government tendencies to- 
ward socialization of the economy. 
Mr. Shelton has long been a forth- 
right opponent of what he calls 
“creeping collectivism” or the welfare 
State. He would like to see the bankers 
o! this country use their influence at 
the grass roots level to help preserve 
the private enterprise system and make 
sure that basic liberties are not swept 
into the discard by wartime controls. 
He says, “Now that we are again — 
though to a degree as yet unknown — 
enlering a war economy, there is a 
greater need than ever for sound 
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By 
KEITH MONROE 


financial practices on the part of the 
government. Bankers, like all good 
citizens, should keep a watchful eye on 
their government with two important 
objects in mind. One, we should insist 
that needless domestic spending be 
curtailed so that we may better meet 
the heavy demands of national de- 
fense. The funds, materials, and man 
power that will be needed to secure 
the nation’s safety must not be wasted 
on unnecessary or unsound schemes. 
We must bring to a halt the ever- 
expanding and costly programs of 
subsidies, and so-called social welfare, 
if we are to save our national credit 
and assure a sound economy. 

“‘Two, we must be on guard to see 
that wartime controls over the econ- 


omy and the wartime regimentation 
of the people are terminated at the 
earliest possible moment. The theo- 
rists must not be permitted to use the 
war to foist a Socialist system on us. 
We must be more alert than ever to 
preserve the private enterprise system 
and the American way of life. While 
absorbed in the effort to keep our 
country safe, we must not permit the 
destruction of the things that have 
made our country great. The pres- 
sures pushing us toward Socialism in 
recent years will increase in the period 
ahead. Bankers must fight this trend 
with vigor and courage. We must not 
lose our individual freedoms at home 
while we are fighting to preserve them 
abroad.” 

Mr. Shelton has had a broad experi- 
ence as an administrative officer of 
organizational groups. He is a team 
player. He has always been an advo- 
cate of conferences, of consulting all 
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Head office, Security-First National Bank of Los Angeles, in the heart of the city’s financial district 


Mr. Shelton’s rise to the presidency of the nation’s eighth largest bank is an Horatio Alger story 


possible qualified advisers, of setting 
policy by group decision. His ability 
to work effectively and happily with 
other men has carried him to the 
presidency of virtually every group of 
which he has been a member. He has 
been president of the California Bank- 
ers Association, of the Los Angeles 
Chamber of Commerce, of the Cali- 
fornia State Chamber of Commerce, 
of the University Club of Los Angeles, 
and of the Rotary Club of Los Angeles. 
He has also served as potentate of Al 
Malaikah Temple of the Shrine, which 
has in its roster more than 14,000 
Shriners in the southern part of Cali- 
fornia. 

Mr. Shelton has one of the widest 
personal acquaintanceships of any 
banker in the stale. Those who know 
him say that he never joins a group or 
takes on a responsibility unless he is 
willing to go all-out for it. In the 
Rotary Club, for example, he has main- 
tained a perfect attendance record for 
26 years, and has served the club as 
treasurer for the past 15 years. 

America’s banking system is well 
prepared to meet the strain of a war- 
lime economy, Mr. Shelton believes. 
“The outbreak of war in Korea has 
changed many things, but it has not 
changed the need for a vigorous and 
sound banking system,” he says. “‘On 
the contrary, there is a greater neces- 
sity than ever for a banking structure 
that can take the stresses of the new 
crisis and meet the financial needs of 
industry and the government. It is 
fortunate indeed for the banking sys- 
tem and for the country that in the 
past decade bankers have had the 
prudence and foresight to use a large 
portion of bank earnings to strengthen 
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the capital structure of their institu- 
tions. This policy has kept dividends 
down, but has prepared the banks to 
meet more adequately the job cur- 
rently facing them.” 

Government control of private credit 
is not looked upon with favor by Mr. 
Shelton. ‘Since credit is the lifeblood 
of private enterprise, its rigid control 
by political planners even in wartime 
cannot be viewed without misgivings,” 
he says. “If the banking system is 
socialized in the period ahead, under 
whatever emergency or pretext, gov- 
ernment will be given a strangle hold 
on all business and on the system of 
private enterprise. Our entire econ- 
omy and way of life would be in mortal 
danger.” 


E is also keenly conscious of the 

threat of inflation during the com- 
ing months. “Bankers have a special 
obligation in a period such as this,” 
he says. “As custodians of other 
people’s money, we are charged with 
its safety. While our legal obligation 
is merely to repay dollar for dollar the 
money deposited with us, I feel 
strongly that bankers have a moral 
obligation to do everything possible, 
individually and collectively, to pre- 
vent the repayment of depositors with 
dollars of greatly depreciated purchas- 
ing power. This means an obligation 
to fight extravagance and waste in 
government; to work for budget sur- 
pluses when conditions permit; and, 
in times of genuine emergency, for the 
smallest deficits consistent with na- 
tional safety; to promote sound fiscal 
policies on the part of the Federal 
Government; and in other ways to 
fight inflation.” 


In the expression of his views before 
banker groups, Mr. Shelton feels that 
he is dealing with important funda- 
mental principles. He says “The issues 
are far more fundamental than mere 
party politics. I am interested in the 
preservation of the America I have 
lived in. I want my sons and their 
sons to have the opportunities I have 
had. There is nothing wrong about 
the man who works harder or better 
having more than his neighbor. That 
very fact creates incentive. We must 
encourage and reward success —not 
penalize it.” 

When Mr. Shelton speaks of oppor- 


As these ‘‘at home’’ scenes indica 


The Sheltons (left) have their own paddle 
tennis court, are enthusiastic players 











al 


ul 


e neu 





























































































































Burroughs Clearing House 








ore 
lat 
da- 
es 
ere 
the 
ive 
eir 
ive 
ut 
ter 
hat 
ust 
not 


Or- 


indica new A. B. A. leader has no philosophy 


ddle 





rs 
4 


use 


tunities and incentive, he talks with 
deep feeling, because his own rise to 
the presidency of the Security-First 
National Bank —eighth largest bank 
in the nation—is an old-fashioned 
Horatio Alger story. He is the son of 
a Kentucky minister who moved to 
California before young Jim was born. 
The family was always in humble 
financial circumstances, and after a 
mortgage on the Shelton farm was 
foreclosed Jim and his brother Cortez 
took turns staying out of school for a 
year to work and augment the family 
income, while their mother opened an 
art studio to give painting lessons. 
Both boys eventually were graduated 
from San Jose High School and entered 
Stanford. They paid their way through 
college by working in college eating 
clubs, and then with this experience 
but without capital they took over an 
eating place on the campus which had 
been a losing proposition and turned 
it into a money-maker. When Jim 
was graduated from Stanford he had 
piled up a grubstake of $6,000 in clear 
profits netted from the Stanford Inn. 

Jim was a championship debater at 
college, a two-miler on the track team, 
and president of the student body in 
his senior year. After graduation he 
continued two more years at Stan- 
ford, winning his Doctor of Jurispru- 
dence degree in 1912. “Then my 
brother and I conducted a survey to 
decide what California community 
should be favored with our talents,” 
he recalled recently with a characteris- 
tic twinkle in his eye. “We finally 
selected Los Angeles as the most 
promising, even though we had no 
acquaintances there.” 

Cortez remained an attorney 
throughout his professional life, and 





Mr. Shelton discussing branch plans with George M. Wallace, board chairman at 
Security-First, and Chester A. Rude, chairman of the executive committee 


A team player, Mr. Shelton advocates group decisions 


has now retired. Jim also embarked 
on a law practice, but soon attracted 
the attention of the late Joseph F. 
Sartori, who was then president of the 
former Security Trust and Savings 
Bank of Los Angeles. Mr. Sartori, 
one of California’s great pioneer bank- 
ers, needed a keen legal mind to cope 
with the many problems that arose as 
his bank expanded. He offered the 
young lawyer a position as an officer 
in his bank. 

When Mr. Shelton joined the bank 
it had one branch. Within nine years 


it had fifty-five. Of the new units 
nearly half were acquired through 
merger. Shelton handled the legal 


work of the expansion so well that 
within two years he was a vice-presi- 


of all work and no play 


Mrs. Shelton, the 19-year-old twins, Tom (left) and Bob, and Jim, 21, play a hand of 
bridge in the Shelton play room as Mr. Shelton kibitzes 
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dent of the bank, in charge of its legal 
department. 

In 1929 came the merger with the 
large First National organization. This 
was a merger of real magnitude, in- 
volving dozens of urgent problems. 
The two banks served practically the 
same trade area. Some branches were 
even on opposite corners. The task 
was to bring out of this duplication of 
work and equipment a smooth, well- 
integrated banking institution. 

Then in triphammer succession came 
the depression, ‘the bank holiday; and, 
in Southern California, the earthquake. 
While Security-First National officers 
grappled with the unprecedented prob- 
lems created by the holiday, the bank’s 
branches in many towns were thrown 
into turmoil by quakes. Splintered 
glass covered sidewalks in Los Angeles’ 
Spring Street financial district. 


FROM this parade of problems and 

worries and disasters Mr. Shelton 
emerged as one of the top men in his 
own bank and of Southern California 
banking. In 1934 he was named 
chairman of the executive committee 
of the bank when George M. Wallace 
succeeded Mr. Sartori as president. 
Since 1946 Mr. Wallace has been chair- 
man of the board, Mr. Shelton, presi- 
dent and Chester A. Rude, chairman 
of the executive committee. 

He was married in 1928 to Miss 
Anne Jacobson, a popular member of 
the bank staff. They have three sons: 
21-year-old James, Jr., and 19-year- 
old twins Robert Calhoun and Thomas 
Calhoun, all attending Stanford Uni- 
versity. All three boys are Eagle 
Scouts, and Mr. Shelton also takes an 
interest in youth activities. He is on 
the executive board of the Los Angeles 
Area Council of the Boy Scouts of 

See A. B. A.’s NEW PRESIDENT—Page 71 
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Programs of individual banks to safeguard 
records, assets and personnel 


DEFENSE PRECAUTIONS — Jer 
Mperating Problem 


ANKING programs of precau- 
B tionary measures against the 
possibility of air attack are al- 
ready well under way in the country’s 
larger banks. This is evident from re- 
ports from a number of key cities 
where banks are engaged in such steps 
as microfilming records, checking vault 
construction, providing out-of-town 
record storage and developing per- 
sonnel protection programs. 

From the reports obtained, it is quite 
clear that the activities now under way 
- are based on practical operating con- 
siderations instead of on any “fear 
psychology.” As one Chicago bank 
officer explains it: ‘‘We learned some 
years ago, as the result of a Chicago 
bank fire, that we had to be in position 
to reconstruct our accounts quickly, 
so we revised our operations to be able 
todo that. Now, we face a new operat- 
ing problem.” 

What this Chicago bank is doing to 
meet the problem is a part of this 
article, as are the programs of a num- 
ber of other selected banks. The article 
is intended more to provide a close-up 
picture of what individual banks are 


By 
HENRY J. BOONE 


Editor, Burroughs Clearing House 


actually doing than a survey of all 
banks in all of the larger centers. 

New York City, it happens, will be 
an exception to this. The banks there 
have adopted an industry wide ap- 
proach to the defense problem and feel 
that they are the first to have taken 
this action. 

Some months ago two committees 
were organized by New York Clearing 
House member institutions to make 
recommendations. A number of meet- 
ings were held by these committees, as 
well as conferences with military 
authorities in Washington who gave 
the project strong endorsement. 

Using the defense plans that had 
already been developed by a number of 
New York City banks, the two com- 
mittees prepared a report on “Emer- 
gency Records Programs for Banks.” 
This covers the question of the de- 
termination of individual bank require- 


ments, the classification of records into 
“essential,” ‘“‘desirable’” and “maxi- 
mum protection,” and provides a check 
list of the principal records to be con- 
sidered. Copies of the report were sup- 
plied to New York City banks and a 
number were mailed to larger banks in 
other cities. A copy is illustrated on 
page 31. 

The report provides for the micro- 
filming of all essential documents in- 
cluding account ledgers, security ac- 
counts, loan agreements, etc., and 
covers plans for supplemental filming 
on a day-to-day basis. Following 
photographing, it was the assumption 
that film would be stored in an out- 
lying area. As this phase of the pro- 
gram stands today, the arrangements 
for outside storage are being handled 
individually by the banks. An alterna- 
tive plan, for co-operative outside 
storage, is under consideration. 

Depending upon developments, the 
New York banks probably would de- 
centralize their headquarters’ opera- 
tions, establishing main office annexes 
out of town. In the event of attack, 
the Clearing House itself undoubtedly 


First National of Chicago’s remote fireproof storage for microfilm adjoins farm building 
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Defense council, U. S. National Bank of Portland, formulates plans for air raid protection 


would be located some fifty miles out- 
side the city. 

On the matter of vaults, New York 
bank officers are optimistic about their 
location, where they are now. Many 
New York bank vaults are from three 
to five floors below ground level, with 
some more than that, and have the ad- 
vantage of the area’s solid rock 
formation. 

In the East, Boston and Philadelphia 
banks also have defense programs 
under way. The Boston banks are be- 
lieved to be the first to adopt the plan 
of using a building co-operatively for 
film storage outside the city. A Boston 
savings bank also provides a timely 
report, to be covered later in the article, 
on the time required for filming. In 
Philadelphia, committees have been 
appointed to prepare recommenda- 
tions and several banks have begun the 
microfilming of records. 

In Detroit, the many financial in- 
slilutions have instituted protective 
measures. These include the micro- 
filming of records, the use of out-of 
town storage facilities and other 
steps. The same is true of many 
other cities. 

For the first example of an indi- 
vidual bank program, let us turn to 
The First National Bank of Chicago. 
Here, the program has been developed 
by both the operating department, 
under the direction of Vice-presidents 
Frank G. Guthridge and C. Edgar 
Johnson, and the auditing department, 
which is in charge of records. It in- 
cluded a study of the bank’s vaults, 
the determination of what records are 
necessary for the reconstruction of ac- 


New York City Clearing House 
report on safeguarding records 
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counts, etc., and the erection of remote 
storage facilities. 

Because Mr. Guthridge had had ex- 
perience in bank planning and con- 
struction and also had been associated 
with one of the big safe companies be- 
fore joining the First National in 1924, 


he is particularly well qualified in vault 

construction. According to present 

engineering information, a vault lo- 

cated under ground level, with floor, 

walls, and roof of concrete at least 24 

inches thick, with adequate interlaced 
See DEFENSE PRECAUTIONS—Page 71 





EMERGENCY RECORDS PROGRAMS FOR BANKS 





records at this time? 
"Yes" - 


The program of duplication, housing and protection of records 
to meet an emergency revolves sround the answers to three questions: 


(a) Is this bank so situated that special 
precautions should be taken to safeguard 
If the answer is 


(>) What records are necessary, in the event 
the originals ere destroyed, for the bank 
to determine and support its asset and 
liability position, and 


(c) What records are necessary to re-establish 
its basic relationships with its customers? 





MINISTRATIVE 


CHARTER, BY-LAWS, CERTIFICATE OF INCORPORATION 


CHECK LIST OF THE PRINCIPAL RECORDS TO BE CONSIDERED 
IN PLANNING EMERGENCY RECORDS PROGRAMS 


CLASSIFICATIO 


Maximum Protection 


MINUTE BOOKS OF MEETINGS (stockholders, directors, 
committees, etc.) 


Meximum Protection 








COMBINATIONS TO VAULTS AND SAFES 
MANUAL OF PRACTICE AND PROCEDURES 
AUDITING AND ACCOUNTING 
Bernings and dividend reports 
Record of bank (due to) deposits 
(Reconcilement Records of Domestic 
and Foreign Accounts) 
Record of bank (due from) deposits 
(Reconcilement Records of Domestic 
and Foreign Accounts) 

Tax records, such as copies of schedules 
and returns to taxing authorities for 
tax purposes; notices of assessment 
by taxing authorities end documentary 
proceedings in appeal therefrom 

CAPITAL 


Capital Stock Ledger and Transfer 
posting media 


Dividend Checks outstanding 


Desirable 


Desirable 


Maximum Protection 


Meximum Protection 


Meximum Protection 


Meximum Protection 


Essentiel 








A survey of design and equipment ideas 


as the building boom continues 


The Latest Look 
In ELNANCIAL QUARTERS 


HERE seems to be no letup in 
the steady stream of bank con- 
struction and modernization proj- 
ects that move from drawing boards to 
steam shovels and scaffoldings to-‘open- 
ing day ceremonies. Bank manage- 
ments are continuing to regard their 
familiar surroundings with jaundiced 
eye, whether it embraces dignified 





COVER PICTURE 
Rear entranceway and motor bank- 
ing window, new Sixth and Denny 
Branch, Seattle-First National Bank 





marbled magnificence or battle-scarred 
fixtures of ancient vintage. Moreover, 
there’s a boom in branch expansion 
with emphasis on special service facili- 
lies for a civilization on wheels. 

Not only has bank building activity 
continued apace but there also has been 
no diminution in the number of fresh 


New branch, Merchants and Farmers Bank, Portsmouth, Virginia 


By 
HARRY V. ODLE 


Associate Editor 
Burroughs Ciearing House 


approaches in styling and design calcu- 
lated to make our temples of finance 
more attractive and efficient. 

This is strikingly illustrated in the 
Pacific Northwest’s newest banking 
office, the Sixth and Denny Branch of 
Seattle-First National Bank, upon 
which have been lavished just about 
all the “‘plus” features thus far devised 
for financial quarters. 

One of the first-noticed features of 
the new building is a huge curved 
window, 14 feet high and 80 feet long, 
of green-tinted heat-absorbing glass. 
On the interior a translucent drape of 
spun glass that can be pulled open and 
shut by a motorized mechanism cuts 
down the morning sunlight. At each 


end of the window, interior plantings 

















add to the beauty of the banking room 
and match the landscaped exterior. 
The public lobby has been designed 
in an oval shape to make the lobby 
area as commodious as possible while 
at the same time limiting the working 


area to the necessary depth. Cus- 
tomers have a clear view from the 
front door through the identically 


designed rear entranceway, with only 
a specially designed oval-shaped cus- 
tomer counter in the center of the lobby 
interrupting the smooth interior design. 

The spacious parking area opens 
directly into the attractive rear en- 
trance, with specially planned entrance 
and exit ways eliminating the need for 
sharp turns in the parking area. A 
motor banking window at the side 
has a separate entrance and exit, and 
plans permit quick construction of a 
second drive-in window if the demand 
justifies it. 

Other features include a large and 
handsomely furnished public waiting 
room, and beautifully appointed ladies 





Unlike the previous *“‘Grecian temple’”’ uniformity, today’s banking exteriors show extrefiitec 


13th Street Office, Fourth National Bank, Columbus, Georgia 
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New 10-story home, First National Bank of Amarillo, 


lounge and powder room, a _ private 
conference room, a choice of sit-down 
and stand-up booths in the safe deposit 
vault, ‘and an attractive employee’s 
lunchroom and lounge. 

The basic colors used in the bank’s 
interior are forest green, coral, char- 
treuse, and golden-yellow. The rug 
which adorns the lounges and working 
areas has a forest green background 
with a large coral colored rose pattern. 

Opening of the branch was _ pre- 
ceded by the mailing of 30,000 an- 
nouncement brochures in the area, 


and full-page ads and congratulatory 
sections in Seattle’s newspapers. In 
addition, all of the city’s radio and 
television 


stations carried spot an- 
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Merchants State Bank, Dallas, Texas 
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nouncements inviting the public to 
attend an open house. 

The branch is located in the center 
of Seattle and the heart of one of the 
city’s newest and fastest growing busi- 
ness districts. The area until several 
decades ago was a rough, hilly terrain. 
The area was adapted to the growing 
needs of the city by the removal of 
millions of cubic yards of earth, which 
was moved by conveyer to the shore 
of Puget Sound and dumped onto 
barges that were towed into deep 
water and capsized. 

In selecting the plans for the Sixth 
and Denny Branch, Lawrence M. 
Arnold, chairman of the Seattle-First’s 
board, approved the theory advanced 
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Palm Springs Branch, Bank of America, California 














by the bank’s building management 
department that customer and em- 
ployee convenience go hand in hand. 
The building department, headed by 
Vice-president Charles H. Gordon, has 
had the benefit of experience resulting 
from the construction of eight new 
buildings since the war and the com- 
plete remodeling of more than a score 
of buildings. 

Some of the recently completed 
banking edifices throughout the coun- 
try are really “‘king-size,”’ like the new 
10-story home of the First National 
Bank of Amarillo, tallest structure on 
the Texas Plains and the city’s first 
major office building to be erected in 
20 years. 
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tallest on the Texas Plains 




















Sixth and Denny Branch, Seattle-First National Bank 


All the “‘plus’’ features in new branch construction 


No less than 20 teller windows 
assure fast service even during rush 
hours. The teller wickets are of un- 
usual steel-capped design, said by 
Bank Building and Equipment Corpo- 
ration of America to be the second 
installation of its type in the country. 
Customer comfort, about which banks 
are particularly solicitous these days 
receives top consideration at Amarillo’s 
banking showpiece. Three double- 


Haverhill Savings Bank, Haverhill, Massachusetts 


faced settees with soft leather uphol- 
stering adorn the main banking room, 
and a “sit-down” check desk accom- 
modating four persons serves to make 
customers’ clerical chores less laborious. 

The mezzanine floor houses an 
observation vantage point where visi- 
tors may view lobby operations. A 
safety feature of the building is an 
enclosed smoke-proof fire tower which 
serves as the last word in a modern 


The Chrisman-Sawyer Bank, Independence, Missouri 





fire escape. And, not content with 
merely one penthouse, the First Na- 
tional structure boasts two separate 
penthouses. 

The First National’s quarters occupy 
over one-half of the first and second 
floors, plus the basement. With 
street level shops, and the other floors 
largely occupied by oil and gas com- 
panies, the building would seem to be 
attractive from a financial as well as an 
appearance standpoint. 


J NCIDENTALLY, the savings and 

loan associations are keeping step 
with the banks in this business of quar- 
ters improvement. “Ultramodern”’ isa 
worn phrase, but as the accompanying 
views on page 35 illustrate, it is an 
especially apt description of the forth- 
coming new home of Perpetual Build- 
ing Association, Washington, D. C., 
largest institution of its kind in the 
world. 

Perpetual will occupy four complete 
floors of the. seven-story structure 
soon to be erected, with the re- 
mainder to be used for office rental. 
The main lobby, covering 12,000 square 
feet, has been designed to accommodate 
16 teiler windows. A new type of two- 
level check desk is planned, and an- 
other lobby feature will be a decorative 
fountain with free moving pipes that 
will throw spray from the “‘outside-in” 
to prevent splashing. Massive blocks 
of Coloroso Travertine will give the 
effect of delicate and unusually grace- 
ful lines throughout the _ building’s 
interior. And, the association’s office 
will have a venetian blind to super- 
sede all venetian blinds; it will traverse 
the entire length of the building, 200 
feet, and will be operated electrically. 

Furniture and wood fixtures will 
consist of three separate shades of 
walnut, including white-filled, natural 
and darked stained finishes. 


Many banks, instead of erecting new quarters, are modernizing outmoded and inadequa 
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Seven-story building to house Perpetual Building Association, Washington, D. C., world’s largest organization of its kind 


Savings and loan associations are keeping pace'in the quarters improvement boom 


Not only is the building to be com- 
pletely air conditioned but heat absorb- 
ing glass, which enables staff members 
to work comfortably in direct sunlight, 
will be installed throughout the build- 
ing on the east, south and west walls. 
Also for the benefit of employees, a 
recreation room, cafeteria and rest 
rooms will be situated on the fourth 
floor, and parking space in the base- 
ment will be reserved for employees 
and officers. 

Truly, President W. C. Baltz and 
his associates can look forward with 
anticipation and pride toward occu- 
pancy of their splendid new home. It 
has been designed and will be built 
and equipped by the Bank Building and 
Equipment Corporation of America. 


me, Kansas 





One noteworthy trend is that many 
of the comparatively smaller banks are 
going in strong for improved employee 
facilities. It would be difficult, for 
instance, to find a more complete 
lunch and recreation room than that 
recently installed in the First National 
Bank & Trust Company, Asheville, 
North Carolina. The all-electric kitch- 
en has deep freeze units, refrigerator, 
automatic dish washer, disposal and a 
double-oven automatic range. Meals 
are served to employees at cost, and 
customers are frequently invited. 
*‘Modern-fold” doors over the counter 
make it possible to shut the kitchen 
off from the recreation room when 
desired. The play room has ping- 
pong tables, a shuffleboard court built 


Flies with excellent results. The views below illustrate the possibilities 


The Troy Savings Bank, Troy, New York 


into the terrazzo tile floor, recessed 
fluorescent lighting, and wiring for 
television when it becomes locally 
available. In addition, there is a 
16 millimeter sound movie projector 
and a 35 millimeter sound slide film 
projector with the latest type of 
beaded glass screen, this equipment 
being used in the bank’s employee 
educational program and public rela- 
tions work. The club room also serves 
as an attractive meeting place for civic 
and social groups. 

Further in line with the current 
emphasis on being ‘“‘good places to 
work,” financial institutions are doing 
much to make operating quarters more 
attractive as well as increasingly effi- 
cient.. A striking example is shown in 


Citizens National Bank, Denison, Texas 
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the “before and after’ view on this 
page of operating facilities at the State 
Bank of Albany (New York). 

The renovating process included the 
entire third floor, housing bookkeeping, 
transit, analysis and audit depart- 
ments. These departments were sepa- 
rated by high partitions, tending to 
reduce air flow and ventilation. Hang- 
ing incandescent lamps of 300 to 500 
watt capacity created a high heat 
factor, and added to the discomfort on 
hot humid days. The ceiling was 
irregular because of concealed beams 
and was approximately 12 feet in 
height. 

The first step in the renovation was 
the installation of a sound acoustic 
metal pan ceiling hung at a 10 foot 
level, about six inches below the top 
of the window casements. The reason 
for bringing the ceiling below the top 
of the windows was to permit the 
escape of rising warm air through the 
ceiling and out of the room through 
the window openings above, whenever 
the sashes were lowered to ceiling level. 

Incorporated in the ceiling was a 
very efficient installation of flush type 
fluorescent lighting. The new ceiling 
also permitted an improved Muzak 
installation providing much better re- 
production than before. 

A new asphalt tile floor of green 
marble texture was installed and the 
entire area was repainted in two shades 
of eye-saving green, while the equip- 
ment was refinished in light gun metal 
gray. Departments were rearranged 
and relocated to provide a maximum 
of working space. 








Before-and-after scene at State Bank of Albany (New York) 


Operating 


Paul C. Vander Mel, assistant vice- 
president, testifies that the changes 
not only resulted in a more comfortable 
and pleasant working area but also has 
definitely improved clerical and operat- 
ing efficiency. 


HE trend toward uninhibited use 

of color in bank quarters continues 
unabated, and it is interesting to con- 
jecture what old-time financiers would 
have thought about Bank of America’s 
new branch office at Palm Springs, 
California’s ultra-smart winter resort. 
This desert show place is located on 
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quarters are not overlooked in remodeling projects 


swanky Palm Canyon Drive, directly 
across from world-famous Palm Springs 
Desert Inn. The exterior walls are of 
desert brown and chartreuse, with 
horizontal planes broken by tall verti- 
cal louvers to temper the bright sun- 
light. The walls of the banking room 
are of dusty rose and horizon blue, 
blending into warm yellow, and the 
floor is rose-colored terrazzo. When 
the sunlight steals through the tall 
louvers it casts multicolored shadows 
and reflections, and even further eye 
appeal is contributed by four large 
See THE LATEST LOOK—Page 76 


Bank solutions for serving a 
civilization on wheels 


Top: $1,000,000 parking garage connecting 
with National Bank of Commerce, Hous- 
ton, Texas. Below, left: Auto Bank at 
rear of Broadway Branch, Park National 
Bank, Knoxville, Tennessee. Below, right: 
Drive-in service featured at Eugene Street 
Branch, Security National Bank, Greens- 
boro, North Carolina 








36 








est t/ |, (ee 


} BUNK 
gas WM TRACE 


ORM NEE BO 








Burroughs Clearing !ous¢ 








cl 


rectly 
rings 
are of 
with 
verti- 
_ sun- 
room 
blue, 
1 the 
W hen 
> tall 
idows 
r eye 
large 


‘ing 
yuS- 
. at 
ynal 
sht: 
reet 
Pns- 


[i ouse 











; 
: 
I 
; 








A. L. M. Wiggins, helping the Treasury on its tax program, gave clues to new levies 


AD. A. VIEWS NEW OUTLOOK 


The convention program was noteworthy for its 
analysis of the emergency’s impact on banking 


President’s Address 
F. RAYMOND PETERSON 

President, American Bankers Association, 

and Chairman of the Board, First National 

Bank and Trust Company of Paterson, 

Paterson, New Jersey 

I am happy to report to you that this 
year has been a successful and progres- 
sive year for banking and for the Asso- 
ciation. 

Six areas of federal legislation have 
been of interest and concern to us all. 
These legislative areas were: (1) reduc- 
tion of the FDIC assessment and in- 
crease of its deposit insurance cover- 
age; (2) Government Reorganization 
Plan No. 1, which would have stripped 
the Office of the Comptroller of the 
Currency of its independence and di- 
rect responsibility to Congress; (3) the 
government’s housing program; (4) 
agricultural legislation concerning 
Banks for Co-operatives and the Com- 
modity Credit Corporation; (5) a bill 
amending Section 60A of the Bank- 
ruptcy Act; and (6) the Defense Pro- 
duction Act passed by Congress two 
and a half weeks ago. 

I feel confident that I speak for 
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By 
THE EDITORS 


every banker in the country when I say 
that America’s tremendous industrial 
capacity, combined with the will and 
determination of free men, can bring 
victory for this nation in its struggle 
with the growing aggression of the 
communist empire. I am certain also 
that I speak for all bankers when I 
voice again here at our Annual Con- 
vention our determination to do all 
that we can to aid this nation through- 
out the war, as we did in World War II, 
and as we have done in peace. 


¢ 


New Tax Program 
A. L. M. WIGGINS 


Chairman of the Board, The Bank of 
Hartsville, Hartsville, South Carolina, and 
the Atlantic Coast Line and Louisville & 
Nashville Railroad Companies; currently 
Assistant to the Secretary of the Treasury 


We should profit by the experience 
of the previous excess profits tax law 
and eliminate some of the areas of un- 


certainty to taxpayers and to govern- 
ment as to the amount of taxes due 
under the law. We should also avoid 
any stimulation of wasteful practices 
that would result in substantial losses 
of tax revenue. Unless such a struc- 
ture is most carefully designed, serious 
injustice will result; and the damage to 
the corporate structure in this country 
will be severe. 

In the field of personal income tax,, 
the problem is also difficult for the 
reason that large incomes are already 
taxed at what seems to many to be 
excessively high rates. Furthermore, 
the preponderant portion of total in- 
come received by individuals is in the 
lower income brackets. It is evident, 
therefore, that any large increase in 
revenue from personal income tax 
must come in substantial measure from 
the lower and middle income groups. 
It is clear that there are practical 
limits to further increases in the rates 
of tax on personal income of all groups. 

Present estate and gift tax laws 
should be re-examined. These tax laws 
do not produce a reasonable amount of 
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revenue, nor can they be administered 
equitably. A properly integrated and 
revised estate and gift tax program 
offers possibilities for substantial addi- 
tional revenue. 

The entire field of excise taxes re- 
quires re-examination. Many adjust- 
ments of rates are indicated. Under the 
recent tax bill, a few items have been 
added, and there may be others that 
should carry a share of the tax burden. 

There are some presently exempt 
commercial and business operations 
that should be taxed not only for the 
revenue produced but also to insure 
that all enterprise operated for profit 
and in competition with tax paying 
business will carry a fair share of the 
tax burden. Although I am opposed to 
the further encroachment of Federal 
Government on the rights of states and 
local governments, it would seem that 
there is no justification of the exemption 
from federal income tax of income from 
further issues of municipal securities. 


« 


Federal Reserve Policy 
M. S. SZYMCZAK 
Member, Board of Governors, Federal 
Reserve System, Washington, D. C. 

The rise in short-term Government 
yields, coupled with increases in rates 
on bankers’ acceptances, security loans, 
and other forms of bank credit in re- 
sponse to Federal Reserve open market 
and rediscount rate actions, are first 
steps in the direction of curbing infla- 
lion by seeking to reduce the availa- 
bility of reserves. Should these steps 
prove to be inadequate, further action 
might have to be taken. 

So far as general credit controls are 
concerned, the Federal Reserve still 
has not invoked its authority to in- 
crease member bank reserve require- 
ments. 

As long as short-term interest rales 
are rigidly kept down and banks have 
an abundance of short-term securities, 
the effectiveness of reserve requirement 


increases is limited. In the event exist- 
ing authority over reserve require- 
ments should prove inadequale, Con- 
gress may decide to expand this author- 
ity to permit further increases in re- 
serve requirements. It may even be 
necessary, in my opinion, particularly 
if large-scale deficit financing would 
necessitate some Treasury borrowing 
from banks, to inslilute some sort of 
supplementary requirement. Under 
such a plan commercial banks might be 
required to hold some percentage of 
their demand and time deposits, in 
addition to present reserves, in the 
form of Treasury bills, certificates and 
notes, or cash and cash items. 


e 


Credit Control 
PRESTON DELANO 


Comptroller of the Currency, 
Washington, D. C. 

The recent rise in consumer prices 
and other factors with which you are 
all too familiar, is indicative —at least 
it is a portent of inflation. I am going 
Lo reiterate that it is a great obligation 
placed on our position as national 
bankers to do what we can to stop this 
thing before it gets out of hand. I 
remember being one of the team that 
went around and talked to you at the 
time of the Dodge expedition against 
inflation, and the bankers did a won- 
derful job at that time. They placed 
their own selfish interest below that of 
the country and they did a great deal 
to prevent the undue extension of 
credit in what you would call the infla- 
tionary area. I am going to ask you 
to do it again. 

a 


Inflation 


J. L. ROBERTSON 


Deputy Comptroller of the Currency, 
Washington, D. C. 


The three most important factors 
which work toward inflation and all its 


attendant evils are (1) spending by 
government in excess of intake from 
the people, (2) spending by individuals 
and business in excess of real needs, and 
(3) creation of credit beyond what is 
essential for defense purposes and 
minimum civilian needs. Let there be 
no mistake about it, notwithstanding 
the tremendous difficulties involved, 
the present trend in all three cale- 
gories must be checked and reversed 
immediately. They have already ad- 
vanced so far that correction will call 
for a very strong dose of very un- 
pleasant medicine —to be taken volun- 
tarily, as I am suggesting, or involun- 
tarily. 

The banker’s part in this prescribed 
treatment is especially difficult. He 
must weigh whether the proposed in- 
ventory increase is reasonably needed 
for the customer’s maximum contribu- 
tion to the military and civilian econ- 
omy; whether a thousand homes in the 
community should have new refriger- 
ators or should struggle along another 
year with the old. He must gauge 
over-all quantity as well as quality in 
consumer credit and, to the extent 
possible, require others to do likewise 
by refusing to buy such paper sight 
unseen from dealers or finance com- 
panies, merchants or manufacturers. 
In addition, he must scrutinize closely 
every loan application, with a view lo 


weeding out those which smack of 
speculation. 
¢ 


Interest Rates 
DR. MARCUS NADLER 


Professor of Finance, New York University, 
New York, New York 

The time is at hand when banks 
should increase their rates of interes! 
on commercial loans. An increase in 
money rates on loans is not only de- 
sirable as a curb against inflation, bul 
it would also diminish the pressure on 
the banks to seek loans aggressively in 
order to increase their earnings and lo 


Problems in Europe and the Orient, as well as on the national scene, received an airing 


ROBERT M. HANES 
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Secretary of the Treasury John W. Snyder and James E. Shelton 


Mr. Snyder, convention guest of honor, received testimonial 


meel the increased cost of operations. 

If the Treasury continues its present 
policy, then many banks, in order to 
meet the increased costs, may seek 
loans and other investments even more 
aggressively than now, and thus con- 
tribute to inflation instead of com- 
bating it. If, however, the Treasury 
adjusts its debt management policy to 
the needs of the commercial banks and 
the prevailing economic trends, it can, 
through its refunding operations, exer- 
cise a considerable influence on the 
lending and investing policies of the 
banks. 

Admittedly, the solution of this 
problem is not easy. It is even difficult 
to co-ordinate the policies of the Re- 
serve authorities with those of the 
Treasury. There is, however, a pre- 
cedent of Treasury policy which offers 
the possibility of a solution. Before 


issuing securities to investors other 
than commercial banks, the Treasury 
carefully examines the position and 
needs of the purchasers and then tailors 
its securities to meet their require- 
ments. The same policy can be fol- 
lowed with the securities to be ac- 
quired by the commercial banks. 
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European Problem 
ROBERT M. HANES 

Chief of Economic Co-operation Admin- 

istration for Germany, and President, 

Wachovia Bank and ‘Trust Company, 

Winston-Salem, North Carolina 

Raising substantially the productiv- 
ity of the individual countries will not, 
alone, give Western Europe the sound, 
expanding, virile economy which is 
necessary to insure its future. Ejight- 
een small, restricted, protected, na- 
tional economic units, each striving for 





self-sufliciency, can never realize their 
maximum potentialities for prosperity 
and security. Trade barriers must be 
discarded; and monies must be made 
convertible so that production can be 
scheduled, not for small, circumscribed 
national groups, but for the 270 mil- 
lion people of Western Europe and for 
exports to the rest of the world. 

Trade liberalization and currency 
convertibility are, in fact, the two 
cardinal points of the new European 
Payments Union which has_ been 
created by the Western European 
countries with the help of the E.C.A. 
This Union, operating somewhat like ¢ 
bank clearing system, will calculate, by 
means of offsets, periodic balances 
owed by Western European countries 
to other countries in the group and 
arrange settlements through resources 
available to the Union. 
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Policy in the Orient 
GEORGE E. SOKOLSKY 
Columnist and Radio Commentator, 
New York City 

We face almost a permanent condi- 
lion of war. There can be no compro- 
mise. There never has been the possi- 
bility of a compromise with Marxism, 
not since Marxism seated itself in 
Russia and gained manpower for the 
propagation of its purposes. 

And so we shall have to fight it oul, 
sometimes by arms, sometimes by 
propaganda, sometimes by ingenuity, 
but always by winning and holding 
allies, by winning and holding those 
peoples of the world who are like- 
minded and who have good cause to 
dislike and to fear Russia. Among 
those peoples, the strongest allies we 
could have are the Chinese, because 
China is not only a country; it is a 
civilization and expands through the 
whole of Eastern Asia. 

We are fighting in Asia, and we shall 
have to fight in Europe, but to me Asia 
is infinitely more important’ than 


From Washington came indications of bank supervisory policy in the days ahead 


PRESTON DELANO 


October, 1950 





J. L. ROBERTSON 





M. S. SZYMCZAK 








Europe, and it is more important be- 
cause it is vaster and has more man- 
power, and more directly menaces us. 
The Asiatic wants to know what is 
your belief, what is in your heart. He 
doesn’t care about automobiles or mi- 
crophones. They have played no part 
in his life. If we are to be understood 
we must speak not in terms of our tall 
buildings, but in terms of our great 
spirit, and we have a great spirit. 
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Farm Credit 
DR. W. I. MYERS 
Dean, College of Agriculture, Cornell 
University, Ithaca, New York 

It is important to keep farm debts on 
a conservative basis in the present 
period of inflation. Such a policy is 
essential for banks and other lenders as 
well as for the welfare of farmers. It is 
a problem on which bankers can be 
very helpful. 

Farm mortgage loans should con- 
tinue to be based primarily on the 
average earning power of the farm over 
a considerable period of years rather 
than in a temporary period of high 
prices. They should be repaid as 
rapidly as possible especially when in- 
comes are favorable. If they cannot be 
paid off, they should be refinanced on a 
long-term amortized basis. 

Non-real-estate loans are also at a 
safe level over-all but have shown a 
considerably larger rise than farm 
mortgage loans. Since larger amounts 
of operating capital are required for 
modern farming, care should be exer- 
cised in farm production lending so as 
not to restrict unduly the credit re- 
quired by good farm borrowers for 
efficient farm operation. Production 
loans should continue to be based on 
the average repayment capacity of the 
farmer over several years and should 
be kept at a level to withstand un- 
favorable years. Sound and construc- 
tive lending for farm production re- 


Among diverse topics 
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quires an understanding of farm man- 
agement principles and adequate credit 
requirements. 
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Six-Point Bank Program 
WILLIAM B. GLADNEY 


President, National Bank Division, Amer- 

ican Bankers Association, and President, 

Fidelity National Bank of Baton Rouge, 

Baton Rouge, Louisiana 

In viewing the present emergency, 
we cannot help but be forcefully 
struck with the role which banks again 
must assume in the defense of our 
nation. Bankers of this country 
should direct their efforts along the 
following lines: 

1. They should encourage customers 
to intensify their savings habits. 

2. They should discourage cus- 
tomers from using their own capital or 
borrowing funds for the purpose of 
constructing, expanding, or moderniz- 
ing industrial or commercial facilities, 
unless it can be demonstrated that the 
national defense will best be served 
thereby. 

3. Bankers should caution their 
customers against using their own 
funds or borrowing for the purpose of 
accumulating supplies of goods beyond 
their normal requirements, either for 
hoarding or speculating. 

4. Bankers should give customers 
every assistance to understand and 
comply with the regulations and laws 
that relate to the new controls of credit. 

5. Bankers should do everything 
possible to encourage and stimulate de- 
fense production through technical ad- 
vice and financial assistance where 
needed. 

6. Bankers should advocate sound 
fiscal policies by federal, state, and 
other political subdivisions. Unneces- 
sary expenditures must be eliminated 
at this time. Defense costs must be 
met currently, because the nation can- 
not risk further inflation through defi- 
cit financing. 


DR. JULES I. BOGEN 


Oil Industry 
M. J. RATHBONE 
Director of The Standard Oil Company 
(New Jersey) 

Today, our country faces an uncer- 
tain future. No man can tell what turn 
events may take in the future months 
or years. But we do know that what- 
ever may develop can best be met by a 
strong, united, well-prepared nation. 
The oil industry is an important part — 
indeed a vital part of our industrial and 
military strength. And I am glad to be 
able to tell you that the oil industry is 
strong, it is prepared, it is willing and 
able to meet the demands with which 
it may be faced. 

Of course, a full-scale mobilization 
or all-out war effort would, in time, 
necessitate civilian rationing, and prob- 
ably some reduction in civilian gasoline 
quality. It is interesting to note, how- 
ever, that the greater the normal 
civilian use of oil, the greater the 
amount of oil which can quickly be 
made available for military use by in- 
stituting only moderate civilian ra- 
tioning. 
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Dual Banking System 
CLAUDE E. BENNETT 


President, State Bank Division, American 

Bankers Association, and President, Tioga 

County Savings and Trust Company, 
Wellsboro, Pennsylvania 


The Bank Merger Bill has been char- 
acterized as one of the most important 
banking measures enacted in recent 
years. It gives added strength to the 
dual banking system by placing the 
conversion or merger of national banks 
into state banks on a parity with the 
conversion or merger of state banks 
into national banks. 

With this legislation enacted, the job 
is only partially done. Present state 
legislation is based largely on the 
principle that the national bank had 
to be liquidated in a merger or conver- 
sion. State laws should be changed to 
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Left to right: Dr. HAROLD STONIER, executive manager, A. B. A.; Treasurer GLENN L. EMMONS, president, The First State Bank 

at Gallup, Gallup, New Mexico; Vice-president C. FRANCIS COCKE, president, The First National Exchange Bank of Roanoke, 

Roanoke, Virginia; President JAMES E. SHELTON, president, Security-First National Bank of Los Angeles; Retiring President 
F. RAYMOND PETERSON, chairman of the board, First National Bank and Trust Company of Paterson, Paterson, New Jersey 


After the speeches were over, congratulations to the new A. B. A. officers 


conform to the new principle that a na- 
tional bank does not lose its corporate 
identity upon conversion into or merger 
with a state bank. 
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Program for Democracy 
GEORGE H. SHAY 
Staff Manager, Government Department, 
Johns-Manville Sales Corporation, New 
York, New York 

We should be thinking in terms of 
greater educational facilities through 
the process of equalizing educational 
opportunities in those states where 
federal aid is necessary to secure mini- 
mum standards. 

We should be thinking in terms of 
increased state and federal scholarships 
to be available to hundreds of young 
men and women regardless of race, 
color, or creed — young people who, be- 
cause of economic circumstances, do 


not possess adequate funds for higher 
education. 

In the broad field of labor-manage- 
ment relations, we should expand our 
existing state training facilities by in- 
stituting bureaus of public service and 
industrial training within existing state 
departments of education. These bu- 
reaus should be staffed by men of 
practical experience, who can run 
courses at the plant site, stressing the 
basic problems existing between man- 
agement and labor. 

In terms of government, we should 
be thinking in terms of the establish- 
ment of an academy similar to West 
Point and Annapolis where our young 
men and women can go to study for 
careers in federal service. 

We should be thinking in terms of 
the establishment of a National Insti- 
tute of Governmental Research to sup- 
plement Congress to “wrestle” 


Bank topics ranged from trust trends to farm loans 
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with the major problems of taxation, 
education, social security, subsidy, 
tariffs, and the numerous other prob- 
lems which beset Congress. 

Finally, we should be thinking in 
terms of expanding our civil liberties, 
or, in other words, to continue our 
efforts to translate the Constitution of 
the United States and its laws into 
reality so that they operate equally for 
all people. 
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The Trend of Savings 


ROWLAND R. McELVARE 

President, Savings and Mortgage Division, 

American Bankers Association, and Senior 

Vice-president, Bank for Savings, New 

York, New York 

The year ending June 30, 1950, 
brought no startling developments. 
During the previous twelve months, 
savings deposits in savings banks and 
in the savings departments of com- 
mercial banks increased 214% per cent 
to $56.6 billion. Of the gain of $1.4 
billion, mutual savings banks ac- 
counted for $1 billion, whereas the 
savings departments of commercial 
banks gained only $400 billion. 

Postal savings declined from $3.2 
billion to $3.1 billion. During the same 
twelve months ending June 30, United 
States Savings Bonds increased 1% 
per cent to $57 billion, and life insur- 
ance equities increased 3.6 per cent to 
$51.8 billion. 

The savings and loan associations 
enjoyed the greatest rate of increase. 
Private investments in share accounts 
of savings and loan associations in- 
creased $1.5 billion to a total of $14 
billion. 

Despite the inroads made by com- 
petitors, especially with respect to dol- 
lar volume, the banks of the country 
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are suill the most popular repositories 
for personal savings of persons of small 


means. Today over 65 million people 
entrust over $56.6 billion of their small 
savings to banks. These accounts aver- 
age less than $900. 
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Housing Credit 

DR. JULES I. BOGEN 
Professor of Finance, New York University, 

New York, New York 

Communist invasion of South Korea 
has radically affected the outlook for 
home building and mortgage lending. 
Instead of stimulating home building 
lo sustain employment, the Federal 
Government is now avowedly seeking 
to curb construction activity to combat 
inflation. 

The international crisis precipitated 
by the communist invasion of South 
Korea has thus given this country an 
opportunity to reappraise recent build- 
ing and mortgage policies, to weigh the 
dangers to which they pointed, and to 
consider how these could best be 
avoided for the future. 

The road we were following until 
June 25 pointed to the progressive sub- 
stitution of government for private 


credit in financing home construction. 
More and more, mortgage loans were 
being made in reliance upon federal, 
rather than private, credit. Where 
lenders did not want to take govern- 
ment-insured loans because they 
doubted their intrinsic soundness, the 
l*ederal National Mortgage Associa- 
lion was there to absorb the loans re- 
jected as substandard. 

The curtailment of government in- 
surance and guaranty activities and 
mortgage-buying operations during 
this emergency should be made perma- 
nent. We should not go back, even 
when the international situation will 
permit, to the unrestrained overstimu- 
lation of mortgage lending that pre- 
vailed in the first half of this year, by 
substituting government for private 
credit. 
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Trust Projects 
JOHN W. REMINGTON 


President, Trust Division, American Bank- 
ers Association, and Vice-president and 
Trust Officer, Lincoln Rochester Trust 
Company, Rochester, New York 
If we are to function as good trust- 
men we must take into consideration 
the possibility and probability of more 


A. B. A. division leaders reviewed progress, outlined projects 
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inflation, a further decline in the pur 
chasing power of the dollar for tho 
widows, children and dependents livin 


g 
on income, higher and more compli- 
cated taxes, more governmental regu- 
lation, personnel problems, higher 


wages and operating costs. 

Within the past year our Commiltce 
on Costs and Charges, after three years 
hard work, produced a new manual on 
“Cost Accounting Procedure for Trust 
Departments.” So far about 800 trust 
institutions have asked for and re- 
ceived copies. 

Closely connected with costs is the 
work which our Committee on Opera- 
tions for Trust Departments has been 
doing. It completed and published an 
outline of suggestions for a trust de- 
partment operating manual. This com- 
mittee has also completed a “Procedure 
for Inspecting Real Estate and Real 
Estate Investments Held in Trust 
Accounts.” 

The past year has seen substantial 
developments in the common trust 
fund field. Twenty-four institutions 
within the past year have instituted 
such funds. The total now is 87 funds 
in 74 inslilulions. 
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Trust Developments 
CARL W. FENNINGER 
Director, Provident Trust Company, 
Philadelphia, Pennsylvania 

One of the most important develop- 
ments has been the common trust 
fund. There is one feature of the 
early discussions, however, which is 
particularly interesting, namely, thal 
the usefulness of these funds was 
thought to lie in two directions: First, 
as a medium for the satisfactory in- 
vestment of small trust funds, and 
second, that small trust departments 
through their use would be able to 
handle their business on a more eco- 
nomical and satisfactory basis. 

The first of these has proven true, 
but almost exclusively in large trust 
departments. In the second case, how- 
ever, the usefulness of these funds has 
not been proven. Small trust depart- 
ments have not made an effort to use 
the common trust fund. There appear 
to be a number of good reasons for this, 
but in the minds of some of us the po- 
tential value still exists and it is hoped 
that continued study will be given to 
this problem. 

Another development in which we 
have had great interest is the spread ol 
the Prudent Man Theory of trust in- 
vestment. In a great many States il 
has been put into effect and it is my 
opinion that before long it will be tlie 
universal practice throughout the coun- 
try. This whole movement has been 
one of the outstanding illustrations of 
trust business trying to conform its 
policies to changes in business and 1'- 
vestment circumstances. 
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WASHINGTON VIEWPOINT 








Credit Restraints 


The broad aim of the Federal Re- 
serve Board is to curb the eagerness of 
both buyer and seller to sign a con- 
sumer credit contract or to make a low- 
equity mortgage loan. At the same 
time, Reserve Board officials have 


made it clear that there are no “knock- | 


out drops” in the present credit regu- 
lations. 

As described in background discus- 
sions by officials, the Board sought to 
set minimum terms just a little more 
demanding than stable and conserva- 
tive lenders would establish under un- 
controlled conditions. There was no 
concealing the Board’s intention to 
put a stop to the competitive attrac- 


tion of buyers by offering name-your- 


own credit terms, instead of relying on 


price and quality. Thus, the require- | 


ments of reinstated Regulation W are 
substantially tighter than the terms 
that have been widely offered. 

For example, trade advisors gave the 
Reserve Board to understand that a 
sound auto loan should rest on at least 
25 per cent equity and call for monthly 
payments equivalent to the borrower’s 
weekly take-home pay. After numer- 
ous conferences, the Board settled upon 
a one-third equity and 21 months to 
pay the balance. It was explained 
that both the borrower and the lender 
would think twice before making a 
contract that bites into a_ second 
week’s take-home pay envelope. 

Under the Board’s consumer credit 
control powers there are included such 
home-improvement loans as Title I 
FHA credits. The Board did not 
change the 10 per cent down payment 
prescribed by the Housing Act, nor did 
it reduce the $2,500 over-all limitation. 
But it did cut the Housing Act’s 36- 
month repayment period to 30 months. 

Other consumer credit terms are as 
follows: 

Down payments of at least 15 per 
cent, and maximum maturities of 18 
months for appliances: refrigerators, 
food freezers, radio or television sets, 
phonographs, cooking stoves, ranges, 
dishwashers, ironers, washing ma- 
chines, clothes driers, sewing machines, 
suction cleaners, air conditioners and 
de-humidifiers. 

Down payments of at least 10 per 
cent, and 18 months maximum ma- 
turity for furniture and rugs. 

Following the past policy of placing 
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By N. P. GREGORY, 


Washington Correspondent 


fewer restrictions on small credits, the 
new regulation does not contain down 
payment requirements for articles cost- 
ing less than $100 although, unlike 


the former regulation, maturities are 
limited. 

Installment loans for the purchase of 
any listed article carry the same limita- 
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tions that apply to the installment sale 
of the article; other installment loans 
are limited to a maximum maturity of 
18 months. 

Over-all control of real estate con- 
struction credit was assigned by Execu- 
tive Order to both the Federal Reserve 
Board and the Housing and Home 
Finance Agency. In practical effect, 
the latter agency has ultimate control, 
for the Reserve Board is required to 
obtain the Housing Administrator’s 
acquiescence in the application of con- 
trols in the field of conventional loans. 
Meanwhile, the Housing Agency has 
sole authority under the “middle-in- 


come” housing statute to operate the 
valve on credit flow based on Govern- 
ment agency insurance or guaranties. 

To administer the real estate con- 
struction credit control authority dele- 
gated to the Federal Reserve Board, 
Chairman Thomas B. McCabe ap- 
pointed Charles T. Fisher, Jr., presi- 
dent of the National Bank of Detroit. 
Prior to his official appointment to 
head the Office of Real Estate Credit, 
Mr. Fisher was in frequent consulta- 
tion with the Board on matters of 
credit control. 

Officials emphasized that the terms 
effective September 18 are jump-off 
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Thirty-Minute mail pickups from the U.S. Post Office 


across the street from this bank... 


da e Night, Saturday and Sunday transit 
~ SUNDAY operations... 


(Ra Hundreds of rail and plane departures and 
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The strategic central location 
of St. Louis... 
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Mercantile-Commerce as their HELPFUL St. Louis 


correspondent. 
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terms only. The right is reserved to 
change them generally or in detail, 
with or without notice. 


° o 


Mortgage Loan Policy 


The terms of VA and FHA loans 
were tightened in mid-summer by 
White House orders. The curtailment 
was criticized at the time by some who 
thought that there should be more than 
a 5 per cent increase in down payments. 
However, during September there were 
explanations why a more restraining 
cutback was judged undesirable. 

Home Loan Bank Board Chairman 
William K. Divers, addressing the New 
York Savings and Loan League, 
warned that the increase of service 
personnel from 1,500,000 to 3,000,000 
would certainly affect the new-home 
demand. He urged mortgage lenders 
to adopt a policy of “caution and selec- 
tive lending for construction and for 
all other purposes as well.” He has 
consistently relied on the well-advised 
judgment of mortgage lenders to avoid 
inflationary loans, while retaining the 
freedom to be sympathetic and liberal 
in properly deserving cases. 

T. Bertram King, loan-guaranty di- 
rector of the Veterans Administration, 
shared Mr. Divers’ view that iron-clad 
loan limits would be undesirable, in- 
discriminately applied. Mr. King told 
Massachusetts savings bankers that 
current indications pointed to a slack- 
off of mortgage credit demand. He 
said that mortgage lenders should be 
especially careful to avoid denying 
home-buying opportunities to veterans 
who face a call to return to service with 
the armed forces. 

“Should you make a loan to a vet- 
eran who has a reserve status, or to one 
of draft age?” he asked. 

“The answer,” he said, “is emphat- 
ically Yes.” To deny the loan would 
be to “‘proscribe” a man on whom the 
nation will rely for its defense. “‘Clearly 
such a line of lending policy would in- 
volve the twisting and distortion of 
principles and values.” 

In this connection, Senator May- 
bank, chairman of the Senate Banking 
Committee, has introduced a bill ex- 
tending to one year, instead of three 
months, the period which a returning 
serviceman has available to work out 
his home mortgage payments before 
foreclosure proceedings can be insti- 
tuted. The bill would not alter the 
safeguards for ultimate repayment, as 
now provided under the three-month 
arrangement. 

os Sf Sf] 


Defense Production Loans 


Both the Federal Reserve Board and 
the Reconstruction Finance Corpora- 
tion received delegations of Presiden- 
tial authority to extend defense pro- 
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...worth a second look! 


Power to attract and hold the eye is a good characteristic in any product. 


» » In check papers, of course, safety comes first, but La Monte Safety 
Papers also possess physical attractiveness that invites a second look. And 
this is no accident. Through nearly 80 years of safety paper production, 
maintenance of fine quality has been a hard and fast La Monte rule. » » 
Public-relations-minded bankers from coast to coast have turned the superi- 
ority of these fine papers to their own advantage. Why not ask your lithog- 
rapher to show you samples? 


A Check Paper All Your Own 


Thousands of banks and many of the larger corporations use La Monte 
Safety Papers with their own trade-mark or design made in the paper 
itself. Such INDIVIDUALIZED check paper provides maximum protection 
against both alteration and counterfeiting—makes identification positive. 


" wii THE WAVY LINES ®@ ARE A LAMONTE TRADE-MARK 
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duction credits under the Act approved 
September 8. 

By the President’s executive order of 
September 9, the Federal Reserve 
banks acquired the power to “‘guaran- 
tee in whole or in part any public or 
private financing institution by 
commitment to purchase, agreement to 
share losses, or otherwise, against loss 
of principal or interest on any loan, 
discount or advance” while financing 
any contractor or subcontractor hold- 
ing Government contracts. 

By the same order, the Reconstruc- 
tion Finance Corporation was author- 
ized to make direct loans “‘to private 


business enterprises . . . for the expan- 
sion of capacity, the development of 
technological processes, and the pro- 
duction of essential materials.”’ This 
includes exploration and development 
of mining resources needed for defense. 


+ ° ° 


FDIC Assessment Cut 


Final terms of the FDIC bill, cleared 
by Congress September 15, discharge 
banks from paying the assessment that 
would normally be due in July, 1951. 
In subsequent years, unless heavy 
economic disturbances should occur, 
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available 
now 


July payments will be covered by the 
assessment dividend and January pay- 
ments may be slightly reduced. 

Agreement was finally achieved on 
the question of FDIC examination of 
national banks and State chartered 
banks holding membership in the Fed- 
eral Reserve System. During Senate- 
House conferences on the bill, Senate 
delegates stood against broad exam- 
ination powers for the FDIC, contend- 
ing that this would amount to exposing 
banks to another form of periodic ex- 
amination. House delegates, on the 
other hand, held that the FDIC was 
entitled to “‘look at its risk.” 

As it worked out, after prolonged 
negotiation, the Senate-House confer- 
ence committee wrote a paragraph in 
the bill empowering the FDIC to make 
only “special”? examinations, when the 
FDIC board of directors found them 
necessary in order to determine its ex- 
posure to loss as an insurer. 

Tacked to the FDIC bill was a pro- 
vision making it illegal for a banking or 
savings institution to advertise that 
depositors or savers are “federally 
insured.” 

Presidential approval of the FDIC 
bill raises the insurance protection for 
depositors from $5,000 to $10,000. It 
gives the same protection to purchasers 
of shares in savings and loan associa- 
tions. 


“Fanny May? Transfer 
to HHFA 


The Housing and Home Finance Ad- 
ministrator, Raymond M. Foley, on 
September 7 assumed full control of 
the operations of the Federal National 
Mortgage Association. By this action, 
authorized by Reorganization Plan No. 
22, Mr. Foley took charge of the Gov- 
ernment-financed secondary mortgage 
market. Previously, this operation was 
conducted by the Reconstruction Fi- 
nance Corporation. 

Of primary interest was the question 
whether the shift of control would 
bring about a major change of policy. 
Prior to the shift, the RFC adhered to 
a policy of holding mortgages off the 
market in order to entertain profitable 
bids. It was repeatedly testified that 
the profits reaped by RFC through 
Fanny May mortgage operations 
served to offset losses in other fields of 
RFC lending. 

Testimony by Housing Adminis- 
trator Foley before the Senate Execu- 
tive Expenditures Committee estab- 
lished the idea that “Fanny May” 
should be no more than a “way-sla- 
tion” in the channeling of mortgage 
investment into institutional holdings. 
He clearly held that “Fanny May 
should not seek to make a profit from 
the transfer transaction. . 

Mr. Foley has appointed J. Stanley 


Burroughs Clearing House 


— 








Baus 
“Fal 
the I 
the | 


Sac 
in | 
Re 
ings 
peric 
The 
fully 
fusec 
TI 
savll 
ber, 
parti 
total 
per ¢ 
Ther 
stror 
ent s 
later 
TI 
tione 
payr 
able 
gan: 
a ge 
their 
M 
ering 
the e 
will 
one | 
dowr 
the 
bond 
ury | 
look 
and \ 
wher 


Wo 
Pr 
dress 
Paris 
the 
velo] 
gard 
He ¢ 
finan 
play 
press 
bring 
“ey 
Mr. 
lew | 
is pa 
minc 
thro 
In 
loan 
plors 
hard 
Swit. 
Mea 
Ban] 
offer 
mar! 


Veto! 





yn 

of 
red 
ed- 
ite- 
ale 
im- 
nd- 
ing 
€X- 
the 
vas 


ced 
fer- 
in 
ake 
the 
lem 
eX- 


yrO- 
5 OF 
hat 
ally 


VIC 
for 
It 
sers 


cla- 


Ad- 

on 
| of 
onal 
ion, 
No. 
jOV- 
sage 
was 

Fi- 


sion 
ould 
licy. 
d to 
- the 
able 
that 
yugh 
Lions 
ds of 


inis- 
recur 
stab- 
lav” 


—————— 





I TNT Pw 


4 


Baughman to be president of the new 
“Fanny May.” Mr. Baughman has 
the benefit of 17 years’ experience with 
the Home Owners Loan Corporation. 


¢ Sf ¢ 


Savings Bond Campaign 
in November 


Redemptions of United States Sav- 
ings Bonds exceeded sales over a 
period of several mid-summer weeks. 
The Treasury Department has care- 
fully recorded the trend, but has re- 
fused to show any concern. 

The new drive to increase sales of 
savings bonds, scheduled for Novem- 
ber, aims primarily to increase payroll 
participation. The goal is to bring the 
total of payroll participants up to 50 
per cent of the nation’s wage earners. 
There is no planned effort to launch a 
strong appeal to patriotism at the pres- 
ent stage, though this may come at a 
later date. 

The 50 per cent goal is set as a na- 
tional average, not a goal for each plant 
payroll. State directors will set achiev- 
able goals for individual payroll or- 
ganizations, in the hope of corralling 
a general average of 50 per cent in 
their areas. 

Meanwhile, the Treasury is consid- 
ering a number of plans to “roll over” 
the early issues of savings bonds which 
will mature in volume next year. On 
one hand, the Treasury wishes to hold 
down the rate of interest paid during 
the first few years of the exchange 
bonds. On the other hand, the Treas- 
ury recognizes that many people may 
look askance at the low early-year rate 
and decide to invest their savings else- 
where. 

+ * + 


World Bank Program 

President Eugene R. Black’s ad- 
dress to the World Bank’s governors in 
Paris September 8 left little doubt that 
the policy of the $9,000,000,000 de- 
velopment financing institution §re- 
gards the Korea war as a local incident. 
He declared that the Bank, both by 
financial aid and technical advice, can 
play a great role “in removing the 
pressures causing social unrest and 
bringing on hostilities.” 

“What is now happening in Korea,”’ 
Mr. Black said, “‘is not a struggle for a 
lew thousand square miles of land. It 
is part of a struggle for the hearts and 
minds of hundreds of millions of people 
throughout the world.” 

Implementation of the World Bank’s 
loan policy has caused considerable ex- 
Ploration of possible security sales in 
hard-currency markets, particularly in 
Switzerland and the Netherlands. 
Meanwhile, it is hinted that the World 
Bank may soon make a new security 
offering in the United States dollar 
market to raise loan funds. 
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WITH A 


Davidson 


FOLDING MACHINE 


Do you know how much time and money you 
spend for manual folding of statements, form 
letters, bulletins, advertising literature, etc.? 
It’s more than you think. 


Yet...one girl with a Davidson Office Fold- 
ing Machine can do all such folding at a fraction 
of the cost. In fact, she'll easily do work ordi- 
narily requiring 10 to 20 girls... without over- 
time... without upsetting office routine. And 
your mailings will go out on time. 


This precision-built office machine makes a 
variety of parallel folds... handles light and 
heavy paper in sizes from 3” X 3” to 10” X 14” 

...at speeds up to 20,000 per hour. And 
any Office girl can easily operate it. 







Cost? The original investment is 
surprisingly low and...in hundreds 
of businesses the Davidson has 
fj paid for itself even though 
used only once a month. It’s 
available on convenient terms. 

Write today for the new 
Davidson “fact book” on office 


folding. 





Three of the commonly 
used parallel folds pro- 
duced on the Davidson. 





Positive “click” adjust- 
ments that “stay put”. 





| 
Continuous load auto- 
matic feeder. Load may 
be replenished without 
interrupting operation. 
Motor driven. 


DAVIDSON CORPORATION 
A SUBSIDIARY OF MERGENTHALER LINOTYPE COMPANY 
1042-44 West Adams Street, Chicago 7, Illinois 
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Our services to correspondent banks 
are based on a ‘“‘what-can-we-do-for- 
you”’ attitude. 

We don’t pretend to have ready- 
made answers to every one of your 





Here’s your KEY 
to ALL these services 


problems. Rather, we have various facilities and 
services—as listed above—which are available 
to correspondent banks through an experienced 
staff of specialists. 

Each of these specialists is available for con- 
sultation on specific bank operating or manage- 
ment problems. Your correspondent bank re- 
lationship with us is the only key needed to 
these services. 

We hope you will feel free to inquire regarding 
these services—or any other ways in which we 
may serve you. 


MELLON NATIONAL BANK 
AND TRUST COMPANY 


PITTSBURGH 30, PENNSYLVANIA 


Member Federa! Deposit Insurance Corporation 
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THE PERSONALITY SPOTLIGHT 








Climaxing a banking career which 
stretches over nearly a half-century, 
Henry C. Von Elm has become 
president and chief executive officer 
of Manufacturers Trust Company, 
New York, following the death of 
Harvey Dow Gibson from a heart 
ailment. 

Mr. Von Elm’s move from chair- 
man of the board to president is part 
of a four-way executive change at 55 
Broad Street. Horace C. Flanigan, 
formerly vice-chairman of the board, 
is now board chairman. While 
Ernest Stauffen continues as chair- 
man of the trust committee, he has 
also become chairman of the finance 
committee. And Harry C. Kil- 
patrick, previously vice-president 
and assistant to the president, now 
occupies the post of executive vice- 
president which has been vacant for 
many years. 

The banking career of Mr. Von 
Elm began in 1903 with the Manu- 
facturers National Bank, which was 
later taken over by what is now Man- 
ufacturers Trust Company. He be- 
came vice-chairman in 1931 and 
chairman in the major executive 
changes which took place in 1947. 

It was in 1947 that Mr. Flanigan 
was made vice-chairman, after hav- 
ing been a vice-president and director 
since 1931. Besides his banking 
activities, he is well known through- 
out the country as director and 
trustee of many corporations and 
institutions. 

The death of Mr. Gibson means 
the passing of one of New York City’s 
most prominent banking leaders. 
President of Manufacturers Trust 


Heads First National, Minneapolis 


ARTHUR H. QUAY 
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ERNEST STAUFFEN 


Four-way change at Manufacturers Trust Company, New York 


since 1931, and board chairman also 
from 1931-1947, a mere listing of his 
corporate directorships and other or- 
ganizational activities requires nearly 
four typewritten pages. He had re- 
ceived numerous decorations and 
awards from various countries for 
his achievements and contributions. 


¢ 


Death from a heart attack has 
also come to a well known middle- 
western banker, Henry E. Atwood, 
57, president of the First National 
Bank of Minneapolis. He headed the 
bank from 1933 to 1936, and was re- 
elected president in 1945 after a nine- 
year interim in the manufacturing 
field. He was a vice-president and 
director of First Bank Stock Corpo- 
ration, which controls the First 
National and 74 other bank affiliates. 

The man who takes over the reins 
at the First National as Mr. At- 
wood’s successor is described as 


being ‘‘as big as he is good natured.”’ 
He is Arthur H. Quay, a 55-year-old 
veteran banker who came up the 
ranks through the credit department 
to become assistant cashier at 32 
and vice-president at 43. Standing 
nearly six feet in height and weighing 
just under 200 pounds, he gives the 
impression of being able to shoulder 
just about any load. However, like 
his predecessor, one of the things he 
emphasizes most is teamwork. 

His initial brief start at the First 
National was interrupted in 1917 by 
World War I, and he was one of the 
first 100,000 Americans to land in 
France. Returning to the bank 
after the war, Mr. Quay became an 
assiduous student of finance. He 
developed his own philosophy on 
loans—‘‘to do everything possible 
to help the fellow who is honest and 
competent, and to understand his 
problem as completely as we can so 
we can be helpful when aid is needed.”’ 
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When he isn’t solving knotty finan- 
cial problems, the First National’s 
new top executive likes to get away 
for some hunting or fly fishing. 

Another important management 
change has been the naming of 
Malcom B. McDonald to the newly 
created post of 
executive vice- 
president. Mr. 
McDonald, now 
45, came to the 
First National 
in 1940 as gen- 
eral counsel and 
a few months 
later was given 
the additional 
title of vice- 
president. Since 
1946 he has 
served as a general vice-president. 
He has had a great deal to do with 
shaping and carrying out the bank’s 
public relations policy and has been 
very active in community affairs. 
His associates term him an exceed- 
ingly able individual who should 
make an admirable partner to Mr. 
Quay in the executive administration 
of the bank. 





M. B. McDONALD 
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Following the approval of share- 
holders and supervisory authorities, 











RUSSELL L. WHITE 


President of consolidated bank 


The Union Trust Company of In- 
dianapolis will merge with The In- 
diana National Bank of Indianapolis, 
effective at the close of business, 
December 30. The consolidation will 
be the largest in the history of In- 
diana, involving some 375 million 
dollars, according to Russell L. 
White, president of The Indiana 
National, and Volney M. Brown, 
president of The Union Trust. Mr. 
White will assume the presidency, 
while Mr. Brown will hold the posi- 


tion of vice-president in the con. 
solidated bank. 

By the merger, The Indiana Na. 
tional not only 
will be able to 
offer expanded 
and compre- 
hensive trust 


service, but it 
also will = in- 
crease its 


branches so 
that.it can serve 
larger numbers 
of the public. 
From a present 
rating of num- 
ber 58 among the nation’s 15,000 
banks, The Indiana National now 








Vv. M. BROWN 


will rank among the first 50 in 
deposits. 
Sd 
Hollywood, Florida, is soon to 


have a new bank. Known as The 
Bank of Hollywood it will open on 
or about November 1 in new and 
modern quarters, and with capital 
funds totaling $400,000. Officers are 
as follows: Chairman of the board, 
Robert Pentland, Jr., senior part- 
ner of a certified public accounting 
firm; president, Ben Tobin, hotel 
owner; first vice-president, Richard 
S. Wright, hotel executive; vice- 








just like cash!" 


refund in full. 


$100 worth sold. 


“NO ONE WOULD ACCEPT MY PERSONAL CHECK, JANE" 


“WHY DIDN'T YOU CARRY 


NATIONAL CITY BANK 
TRAVELERS CHECKS?” 


“| learned long ago that away from home, personal checks are not 
generally accepted . . . but NCB Travelers Checks are welcomed, 


* *C € 


Your bank can do a great service to your clients who are planning 
business or pleasure trips by selling them safe, spendable NCB 
Travelers Checks. If the checks are lost or stolen, your clients get a 


You not only make friends when you sell NCB Travelers Checks, 
but at the same time you earn the entire commission, 75¢ on each 


THE NATIONAL CITY BANK OF NEW YORK 


51 Overseas Branches 


Fivst tn Ws onl Wide Banking 


Head Office: 55 Wall Street, New York 15, N. Y. 


Member Federal Deposit Insurance Corporation 


* Correspondent Banks Everywhere 
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president, John A. Elbon, formerly 
vice-president of the Atlantic Na- 
tional Bank, West Palm Beach; and 
cashier, William A. Setchel, previ- 
ously vice-president, Florida Bank 
and Trust Company, West Palm 
Beach. 


Sf 
Two experienced consumer credit 
ofacers, Arthur F. Spellman and 
J. Andrew Painter, have been 
advanced to vice-presidents by The 
National City Bank of New York. 
Both have been associated with 
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A. F. SPELLMAN J. A. PAINTER 


National City Bank promotes 


Roger Steffan, vice-president in 
charge of the bank’s personal credit 
activities since that department was 
organized 22 years ago, and they will 
continue to serve in the same capac- 
ity. 

Four officers in the Domestic 
Division promoted to assistant vice- 
presidents are Thomas F. Creamer, 
James F. Jaffray, Edward A. 


Jesser, Jr., and Ferol D. Overfelt. | 


¢ 


Two attorneys, John W. Kearns 
and Gaylord A. Freeman, Jr., 
have been elected vice-presidents at 
The First National Bank of Chicago. 


Mr. Kearns, who has served as the | 


bank’s counsel, will continue his 
work in the First National’s law 





J. W. KEARNS G. A. FREEMAN, Jr. 


Newly named vice-presidents 


department with the dual title of 
vice-president and counsel. He is 
president of the Legal Club of Chi- 
cago and chairman of the business 
and banking section of the American 
Bar Association. 

While he has up to now been in the 
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BRAND 


signifies 


SPEED 
ACCURACY 
DURABILITY 


in coin handling machines 


BRANDT machines include: 
Automatic Cashiers (Coin Paying Machines) 
Coin Sorters and Counters 


Coin Counters and Packagers 


also 
Coin Storage Trays, and 


Coin Wrappers and Bill Straps 


Brandt Automatic Cashier Company 
WATERTOWN WISCONSIN 


“Brandt” and “Cashier” registered United States Patent Office and Canadian Trade Marks Office 
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bank’s law department with the title 
of attorney, Mr. Freeman is being 
transferred to the commercial de- 
partment and assigned to Division 
F, which handles the accounts of 
almost 2,000 correspondent banks. 


& 


_ Appointment of Selden Clark to 
vice-president in the corporation and 
bank relations department of Bank 
of America has been announced. He 
will divide his time between South- 
ern California, New York City and 
eastern states. 

Albert C. Meyer, secretary of the 




















A. C. MEYER 


F. E. YOUNG 


Bank of America appointees 


bank since 1947, has been named 
assistant vice-president and assigned 
to a newly created administrative 
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Effective 


Pacific Coast 
Banking Service 


Because each of our offices enjoys a long- 
established intimacy with its own area, our 
service everywhere is keyed to the tempo 
of local business as well as to our Tri-state 
operation. 


As a customer of any one of our offices you 
receive the effective information and service 
facilities of al] our offices, in accordance 

with your needs—local or Coastwide. 


In addition, our private wire service makes 
it possible for active or reserve funds to 
become immediately available at any or all of 
four principal Pacific Coast ports. 


SAN FRANCISCO 
Head Office: 400 Carirornia STREET 
Mission Branch: 16TH & Jutian AVENUE 





THE BANK OF CALIFORNIA 


NATIONAL ASSOCIATION 
Incorporated in 1864 








post in which he will assist President 
L. M. Giannini and Executive Vice. 
president S. C. Beise. 

Now secretary is Frank E. Young, 
former assistant to Vice-president 
Frank F. Risso, personnel relations 
officer. Succeeding Mr. Young is 
Scott Hunsinger, previously an 
assistant personnel relations officer 
at Los Angeles headquarters. 

Assistant Vice-president Vern (C, 
Richards, who has been director of 
staff training since 1946, has been 
advanced to new duties in the corpo- 





Vv. C. RICHARDS 


New duties are assigned 


ration and bank relations depart- 
ment, centering his activities in the 
New York area. Succeeding him as 
director of staff training is William 
T. Dunn, for the past three years in 
the international banking depart- 
ment, and author of a recently-pub- 
lished book on public relations. 


¢ 


On September 8, W. M. ‘‘Bill”’ 
Massie, senior vice-president of The 
Fort Worth National Bank, was 
honored with flowers, letters and 
telegrams from friends all over the 
country. It marked his 60th year 
with the bank, reportedly making 
him the oldest banker in Texas in 
point of service with one institution. 
Tribute was also paid to Mr. Massie 
at a stag party, where he was pre- 
sented with a television receiver. 
He is shown below, at the left, with 
a replica of the gift. Next is J. 
E. McKinney, vice-president, who 


Tribute to Texas banker 
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was master of ceremonies. Following 
is Vice-president W. B. Duke who 
spoke on behalf of the bank’s officers, 
and Joe B. Hogsett, a director, who 
commented on how widely “Bill” 
Massie is known among his profes- 
sion, saying: ‘‘He’s a regular letter 
of credit—in Mexico, on the west 
coast, everywhere.”’ 


* 


A charter has been issued for the 
Central Bank of Kansas City (Mis- 
souri), and it is expected to open for 
business by January 1 with total 
capital funds of $300,000. Ray- 
mond A. Edlund, former executive 
vice-president of the Merchants 
Bank in Kansas City, will be presi- 
dent of the new institution. 


e 


Following the resignation of Rob- 
ert P. Howe, George W. Milne has 
been named president of the Guar- 
anty State Bank & Trust Company, 
St. Cloud, Minnesota. He was for- 
merly vice-president and manager of 
the Sturgis, South Dakota, office of 
the First National Bank of Black 
Hills, another Northwest Bancorpo- 
ration affiliate. 

” 


Newly-elected head of the Robert 
Morris Asso- 
ciates is Fred 
C. Witte, vice- 
president, The 
Chase National 
Bank, New 
York City, who 
was elected 
president of 
the association 
at the annual 
meeting of 
bank credit 
men and lend- 
ing officers held recently at the 
Central Office of the Associates in 
Philadelphia. 

_Two vice-presidents elected to as- 
sist Mr. Witte in the affairs of the 
association for the coming year in- 
clude B. F. Barnett, president, 
Commercial National Bank, Shreve- 
port, Louisiana, first vice-president; 
and E. Lawrence Worstall, vice- 
president, The Philadelphia Na- 
tional Bank, (Pennsylvania), second 
vice-president. 

_ Mr. Witte joined Chase National 
in 1930 with the merger of the 
Equitable Trust Company where he 
had been employed since 1918 and 
Was assistant vice-president at the 
time of the merger. He is presently 
vice-president in charge of the 11 
Broad Street Branch of the Chase 
National. 

_ Uhe newly-elected officers will be 
inducted into office at the Fall Con- 
ference of the Associates at The 
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Just dandy ... being a doctor’s wife! 


® “T’m used to eating meals alone, 
spending nights by myself, answer- 
ing that darn phone, sympathizing 
with patients... but how I hatemail- 
ing out statements every month!” 


® For MDs, their wives, secretaries, 
and any small office, we prescribe 
a DM ... the new desk model post- 
age meter that does away with lick- 
ing and sticking stamps, makes 
mailing easier. 


® Little larger than a desk phone, 
the DM prints postage, for any 
kind of mail, directly on the enve- 
lope . . . with postmark and small 


PITNEY-BOWES 


Postage 
Meter 


World’s leading makers of mailing machines... 
offices in 93 cities in the U. S. and Canada. 
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advertisement (optional). Has a 
built-in sealer for envelope flaps. 
Also handles parcel post. 


® Set by your postoffice for any 
amount of postage you want to 
buy, the meter protects postage 
from loss and theft. Easy-to-see 
registers show the amount of post- 
age on hand, amount used. 


® There’s a meter for Pe 
every user of mail, large * 
or small! Ask the nearest 

PB office to show you 
...or send coupon 
for information. 











PITNEY-BOWES, Inc. 
3148 Pacific Street, Stamford, Conn. 
Send the booklet on the DM. 


Name___ 


Firm__ 


Address 
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Bankers are placing their seal of endorsement on 


the Nw BURROUGHS 
BANK BOOKKEEPING MACHINE 


Why, in the relatively few months it has been on the market, 
have banks in 48 states purchased this new Burroughs? 


Because it provides the new features that bankers themselves told us 
they wanted in their bookkeeping machines . . . features that reduce 
operator fatigue and the possibility of error . . . features that bring 
new speed, simplicity and efficiency to bank posting. 


If you haven’t seen this new Burroughs in action... examine it 
feature by feature ... phone your Burroughs representative for a 
demonstration. Let him show you how it can speed up your bookkeeping 
operation, and at the same time lower your bookkeeping costs. 


WHEREVER THERE’S BUSINESS THERE’S 


Burroughs 
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Crris ROTARY FILES 


GIVE YOU 5O% GREATER FILING 
mM CAPACITY WITH YOUR PRESENT 
CARDS AT A LOWER INITIAL COST. 

















*EXCLUSIVE ... 
Special compres- 
sion block for tab- 

viating cards. 


Rotary trays |! 
in position . 
cannot roll back. 






@ Instant removal of 
one card or a full 
rack . . . use 
your present cards. 





*Finger-tip control 
« « « locking slide 
cover keeps your 

records safe. 


Greater efficiency . . . conveni- 
ence ... accessibility for your 
Signature Cards, Central Filing, Safe Deposit records, Investment 
records, Loan records, Cross Reference records, Mortgage records. 
The FERRIS ROTARY FILE is unequalled because FERRIS is the only 
rotary file that permits cross-filing and complete indexing! It elimi- 
nates punched cards, belts, clips, rods—awkward fastening devices. 
Transfer your present cards instantly into removable trays. 
is quicker . 


Filing 
.'. easier for your operator. You save Time, Wasted 
oor s aan Motion, Floor 


cba Space and above 
all Cost! 












If you do not have enough cards to fill two 
Ferris Rotary Files, yet too many for one, it can 
be increased to the desired size by adding one 


inch or more to the width. 





Visit Booth No. 219 at the National 
Business Show, Grand Central Palace, 
New York City, October 23-28. 


DEALERS ... attractive territories still open — write for information! 


FERRIS BUSINESS EQUIPMENT, INC. 


244 GREAT MEADOWS ROAD @ STRATFORD, CONNECTICUT 
IN CANADA: 26 QUEEN ST. EAST © TORONTO, CANADA 
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Greenbrier, White Sulphur Springs, 
West Virginia, November 5-8. Mil- 
ton J. Drake, vice-president, The 
Detroit Bank, (Michigan), and out- 
going president of the association, 
will preside. 


o 


Charles Celaya has joined the 
First National Bank in Houston as 
vice-president in 
charge of the de- 
velopment of for- 
eign business. He 
has had extensive 
experience in this 
field, including 16 
years in the for- 
eign department 
of the National 
City Bank of 
New York. Dur- 
ing the past two 
years he has been operating his own 
export-import business. 














Cc. CELAYA 


° 


Fred H. Green has resigned as 
cashier of the Commercial National 
Bank of Peoria 
(Illinois) to enter 
business in Flor- 
ida, and his suc- 
cessor is Robert 
C. Humphrey, 
formerly assist- 
ant vice-presi- 
dent. Ferd B. 
Chuse has been 
advanced from 
assistant cashier 
to assistant vice-president and will 
assist Mr. Humphrey in supervising 
personnel and operations. Ronald 
E. Jones, assistant cashier, has been 
transferred from the time pay depart- 
ment and replaces Mr. Humphrey 
as head of the correspondent bank 
division. 














R. C. HUMPHREY 


. 


The Albuquerque (New Mexico) 
National Bank announces the pro- 
motion of Mrs. 
Lillian Dolde to 
assistant vice- 
president, mark- 
ing the first time 
that a woman has 
held a title in the 
organization. 
With the bank 
since 1933, she has 
been secretary to 
President Fred 
Luthy since 1935. She has also been 
in charge of interviewing employ- 
ment applicants, and has served as 
secretary to the loan and discount 
committee. 


L. DOLDE 


o 


Thomas F. Hawkes, formet!y 
comptroller, has been named vice- 
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Left to right: S. R. NIELSON, V. R. STEF- 
FENSON, R. G. WILLIE, D. PETTERBORG 


Among Salt Lake promotions 


president of the First Security Cor- 
poration which owns and operates 
the 41 banking offices in the Inter- 
mountain area. Mr. Hawkes will 
continue his comptroller duties and 
will directly assist George S. Eccles, 
president, in the general supervision 
of the First Security system. 

One of the affiliated banks, First 
Security Bank of Utah, National 
Association, recently advanced five 
Salt Lake officers. A. J. West was 
elected vice-president in charge of 
the head office investment depart- 
ment. V. R. Steffenson was given 
general supervisory authority over 
all mortgage loan activities of the 
First Security system, and was also 
elected to the board of directors and 
the advisory board of the First 
Security Bank of Utah, N. A. At the 
Exchange Place Branch, S. R. Niel- 
son was elected vice-president and 
placed in charge of the mortgage loan 
department, R. G. Willie was ad- 
vanced to assistant vice-president 
and D. Petterborg was named 
assistant manager in the mortgage 
loan department. 

o 


From expense control accountant, 
Osmond A. Burton has been pro- 
moted to assistant 
comptroller of 
the Valley Na- 
tional Bank of 
Phoenix, Arizona. 
He began his 
banking career 
with the Consoli- 
dated National 
Bank, Tucson, in 
1929 and joined 
the staff of Valley 
National Bank 15 years ago. 














O. A. BURTON 


¢ 


James Higgins has been pro- 
moted to vice-president and assistant 
manager at the Sacramento main 
oince of American Trust Company. 
He began his banking career in 1922 
at the bank’s head office in San 





FIFTY BANKING OFFICES 
IN 1950 


With the opening on August 31 of the 
West’s newest and most modern banking office 
—our Sixth and Denny Branch in Seattle, the 
Seattle-First National Bank’ now serves the 
State of Washington with fifty banking offices. 


Appropriately, this number of fifty has been 
reached in 1950, the 80th year since the found- 
ing of the bank. 


During these years the bank has grown with 
the region which it serves and is now able to 
extend the advantages of state-wide banking to 
every section of the State. Branch offices are 
staffed with experienced executives thoroughly 
familiar with the local conditions and resources 
and whose operations are backed by the expe- 
rience and financial strength of the entire 
institution. 


This state-wide coverage is valuable to anyone in- 
terested in business contacts in the Pacific Northwest 











Francisco. 
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MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 
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the ASSURED SAVINGS PLAN 


.... the plan that guarantees 
completion of a Savings Program 


Now available to your bank and its customers 


“This plan can become the greatest stim- 
ulant to regular saving, in all the history 
of banking.” 


This direct quotation from a bank presi- 
dent, is typical of the enthusiasm for the 
ASSURED SAVINGS PLAN among 
banks of every size-bracket. 


To your current depositors, and to innum- 
erable prospective customers, who have 
never before embarked on a savings pro- 
gram, the ASSURED SAVINGS PLAN 
makes thrift more attractive than ever 
before. 


HOW IT WORKS... The depositor selects 
a savings goal. The minimum goal is $120 
—the maximum, $2,500. Once the goal is 
set, and the initial deposit made, the 
depositor knows that his savings goal is 





SPECIALIZED INSURANCE SERVICE SAFEGUARDING CONSUMER CREDIT 


assured, simply through regular deposits. 
MONTHLY DEPOSITS... For terms of 5 
to 15 years, making the plan easily adapt- 
able to the needs of all depositors. 


DETAILS FLEXIBLE... Size of savings- 
units, length of savings-term, rate of in- 
terest paid and similar details of the 
ASSURED SAVINGS PLAN are set by 
each bank. 


AGE LIMIT ...In contrast to savings pro- 
grams which are limited to lower age- 
brackets, the ASSURED SAVINGS 
PLAN is open to any depositor whose 
goal will be attained before age 66. 

INCENTIVE...The ASSURED SAV- 
INGS PLAN provides a powerful incen- 








tive to regularity of savings. For by mak- 
ing deposits on schedule, the depositor 
keeps in force the insurance which guar- 
antees his savings goal. 


ADVANTAGES... From the bank’s stand- 

point, there are many other advantages: 

1. It increases deposits of present cus- 
tomers. 

- It attracts new savings depositors. 

It promotes regularity of deposits. 

- It is an important community service. 

It brings depositors to the bank more 

regularly, hence provides additional 

opportunity to serve them in other 

ways. 

Full details of the ASSURED SAVINGS 

PLAN are available on request. We be- 

lieve you will find it worthwhile to call 

the plan to the attention of the officer in 

charge of your Savings Department. 


urhwhn 


OLD REPUBLIC CREDIT LIFE INSURANCE COMPANY 


James H. Jarrell, President * Home Office: Chicago, Illinois 
Regional Offices: Birmingham, Alabama * Columbus, Ohio * Denver, Colorado 


San Francisco, California ° 


Tulsa, Oklahoma ° 


Washington, D. C. 
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CANADIAN BANKING 








Bank Exhibit 

An experiment in selling bank serv- 
ices was used by the Bank of Montreal 
at the Canadian National Exhibition 
held recently in Toronto. It partici- 
pated in the “Design for Living”’ sec- 
tion of the annual fair to demonstrate 
how the bank could help homemakers. 

The exhibit showed everything for 
the home, from curtains to pre-fabri- 
cated bungalows. The bank had an 
attractive booth to which visitors 
could come to discuss their financial 
problems with trained bank personnel. 
There were two teams of five bankers 
each, who were on duty from 9 a.m. 
when the building opened to 10 p.m. 
They were primed to 


public. There was also a 
receptionist to assure a cordial wel- 
come. 

Those who were particularly inter- 
ested in assistance on house financing 
problems were given verbal answers 
to their questions and also a booklet, 
“Personal Planning for Successful 
Homemakers,” which the bank had 
prepared especially for the exhibit. 

The booklet was written on the 
theme “Do you run your money, or 
does it run you?’’, and contained infor- 
mation on setting up budgets. There 
was also a prepaid return postal card, 
which asked for comment on whether 
the booklet was useful, and whether 
budget plans were to be started or had 
been worked out yet. The booklet 
was written in a dialogue fashion 
between the bank manager and a 
young married couple. 


¢ ¢ ¢ 


Credit Union Increase 


Credit unions in Ontario, Canada’s 
most populated province, are increas- 
ing in numbers and membership. 
Latest figures, for the first seven 
months of 1950, show there are now 
104 credit unions in the province, an 
Increase of 68 since the end of 1949. 
Present membership is estimated at 
_ up from 103,737 at end of 

49, 

Credit unions have developed within 
the last ten years in Ontario. Prior to 
1940 there were only fourteen such 
societies registered. The growth is 
attributed by credit union sponsors to 
the fact that the societies fill a need in 
the credit structure of the country. 
Credit unions are officially defined by 
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By JAMES MONTAGNES 














Financial planning display at 


the Ontario Government as “co-oper- 
ative savings and loan societies organ- 
ized on a local basis among groups of 
people who have a close common bond 
of occupation or association or are 
residents of some well-defined com- 
munity.” 

Credit unions are thus intended pri- 
marily to serve the small borrowers 
and to provide credit for those unable 
to obtain it in the ordinary way. The 
chartered banks generally co-operate 
with the credit unions, feeling that 
they perform a useful service. The 
credit unions fill a need in supplying 
funds to people who are unable to 
borrow from the banks due to legisla- 
tion which restricts banks as to the 
type of security and collateral they 
may accept. 


Ontario 


credit unions last year 


Canadian National Exhibition 


loaned $15,634,137 to 48,612 bor- 
rowers. In the ten years they have 
been active, the credit unions in 
Ontario have loaned a total of $65,- 
550,000 and the total assets of the 
societies reporting at the end of 1949 
were $19,515,635. 


e ¢ e 


New Branch 


A new main branch for Edmonton 
was opened in mid-summer by the 
Bank of Toronto, with President 
James L. Carson attending the open- 
ing reception. The new building is of 
Tyndall stone construction with gray 
granite base. It is one story high with 
windows seven feet wide and 20 feet 
high. 

The interior of the bank is finished 

















New York --64 Wall Street Chicago--27S.LaSalleStreet San Francisco - -333 California Street 


S50 Branches rbcr0ss Canada » Resources Exceed $2 Billion 
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New lobby at main Edmonton branch, Bank of Toronto 


in marble. There are ten teller wickets, 
six for savings customers. The wickets 
are fitted with bronze and fluted glass. 
In the center of the customers’ space 
are five marble check desks with two 
marble settees. 

. * A 


Bank Advertising 
There is considerable activity in 
bank advertising, and a number of 


ideas new to Canadian banking are 
being tried. 

Thus Bank of Toronto is the first 
Canadian bank to use book matches, 
with the only advertising being the 
name and crest of the bank. For its 
45th anniversary of its first branch 
in Winnipeg, the bank used adver- 
tisements in local publications fea- 
turing pictures of all of its branches 
in the city. Under each picture was 








$10 Million Daily Trade... 


That’s a measure of the two-way flow 
of goods across the Canadian-U. S. 
border! Why not explore the oppor- 
tunities for expanding your business 


in this vast market ? 


U. S. business men buying, selling and 
manufacturing in Canada realize 

they can rely on The Canadian Bank 
to give constructive, efficient banking 
service and valuable market 
information. Why not call on 

The Canadian Bank yourself ? 


These facilities are at the disposal 
of American banks in behalf of 


their customers. 


The Canadian Bank 
Cmmeue 


¢ 























Head Office—Toronto 


New York + San Francisco + Los Angeles + Seattle + Portland, Ore. 
and nearly 600 Canadian Branches 
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the location of the branch, the date it 
first opened, and the name of the man- 


ager. In conjunction with renovating 
a branch in St. Catherines, Ontario, 
the bank used cartoon advertising to 
point to the inconveniences of renovat- 
ing, and followed this with advertising 
and posters showing various modern 
banking features installed in the re- 
modeled branch. 

The Bank of Nova Scotia, in an- 
nouncing new branches, now uses 
standard cartoon advertisements show- 
ing workmen putting up the bank’s 
sign and bringing supplies into the new 
branch. The advertisement is entitled 
‘“‘Here comes a sign of good friendship.” 

The Bank of Montreal uses a wel- 
come mat in its advertisements an- 
nouncing completion of remodeling. 
The advertisements are a_ general 
invitation to come and visit the re- 
modeled office. 


Remodeling announcements 


Diverting annoyances 













ORRY 
to 


=z inconvenience you! 





™BANK*TORONTO 


£. J. H. Vanston, . Manager. Queen Street Branch 




















awatts you at 





our remodelled office 


af the corner of 


Seuth Cumberland and Parks Streets 




















Bank oF MonrrREAI 
Canada's First Bank 
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THE BOOKLET COUNTER 








Consumer Credit Survey... 
With the rapid growth of participation 
by banks in the consumer credit field, 
it has been necessary for many banks 
to adjust their sights and to develop 
a better understanding of consumer 
credit. Believing that most banks 
have been determining their own 
limits and other policies in this field, 
with little opportunity for comparison, 
Girard Trust Company, Philadelphia, 
has made a survey of some 267 banks 
in order to obtain a broad view of the 
credit practices of banks throughout 
the country. The survey, which in- 
cludes the bank’s own consumer loan 
outstandings as well as their advances 
to the finance industry, measures vari- 
ous ratios of finance industry commit- 
ments and direct consumer loans to 
bank deposits and capital funds. The 
booklet also includes various comments 
from individual banks on their experi- 
ences with the finance industry and 
with direct consumer loans. 


Retirement Plans. .. A 120-page 
study of the pension plans of approxi- 
mately 250 companies involving about 
3,000,000 employees. 

Prepared by the Pension Division of 
Bankers Trust Company, New York 
City, the study not only brings up-to- 
date the information contained in 
similar surveys published in 1946 and 
1948, but also contains an entirely new 
section on retirement plans recently 
negotiated with unions. 

At the outset there is an interesting 
discussion of the current trends in 
retirement plans, as to coverage, 
eligibility requirements, retirement 
age, vesting provisions, employee con- 
tributions, pension benefits, and 
method of funding. Also providing 
valuable clues to management thinking 
on the subject is the section describing 
amendments that have been made to 
117 retirement plans since 1948, to 
correct faults and to adjust provisions 
in relation to present conditions. 





These booklets are available upon 
request, free of charge or obligation, 
under an arrangement whereby the 
requests are referred promplly to the 
producers. Simply address requests 
on bank or company letterhead to 


Burroughs Editor 
Burroughs Clearing House 
Detroit 32, Michigan 
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BANKERS TRUST COMPANY 


NEW YORK 





Two new booklets based on nationwide surveys by banks 


The bulk of the brochure cites, in 
columnar form, the principal features 
of new plans established in the 1948- 
50 period, and the present status of 
plans amended during that interval. 

The brochure is virtually a “must” 
for anyone wishing to keep up-to-date 
on retirement plan developments. 


Monetary Policy in a _ Free 
Economy... M.S. Szymczak, of the 
Board of Governors of the Federal 
Reserve System, discusses the part 


that monetary policy can play in help- - 


ing to solve the economic and financial 
problems that have grown out of the 
invasion of South Korea. He urges 
co-ordinated monetary, fiscal, and debt 
management policies and a system of 
selective priorities and allocations of 
strategic materials. He states that 
the cornerstone of our program must 
be bold fiscal measures with respect to 
taxes and debt management, adding 
that additional measures curbing non- 
essential loans could include open 
market operations, changes in the dis- 
count rate, and changes in bank reserve 
requirements. 


Our Changing Economy...A 
review of business and financial condi- 
tions based on the reaction to the out- 
break of the Korean war. The leaflet 
includes a list of percentage price 
changes of 62 stock groups during the 
first month of the present war, a 
second column showing the changes 
during the fighting period of the last 
war, and, a third column showing the 
relative performance of the two. In 


addition, certain equity groups, such as 
aircraft,.railroads, tires, utilities, radios 
and others which were singularly out- 
standing during the last war are com- 
mented upon, along with brief discus- 
sions of various securities, including 
common stocks, convertible preferred 
stocks and convertible bonds. Com- 
putations determining the excess profits 
tax liability for corporations are also 
listed, based on the assumption that 
normal corporate taxes will be in- 
creased from 38 to 45 per cent. 


Mobilization, Inflation and 
Your Money ... This is a pamphlet 
prepared by a firm of investment 
brokers, suggesting what can be done 
to preserve our economic health while 
devoting our energies to renewed 
military strength. In preparing for 
military security without losing our 
freedom through mismanagement or 
our economic security by inflation, the 
pamphiet lists six steps that should be 
taken immediately. 


Joint Venture ... The practice 
of contractors joining together to pool 
their resources for large scale projects 
received impetus during World War II, 
and it is suggested that wider use of 
the “joint venture” can be of assistance 
in facilitating the current industrial 
mobilization effort. However, there 
are many legal questions involved, and 
this booklet by the general counsel of 
the National Surety Corporation seeks 
to clarify the court status of joint 
venture as a form of business organiza- 
tion. 
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tractor an 
harrow. 


Favorite team for citrus 
grove tillage—Case “DO” 
“OBL” offset 

















Ideal for truck growing— 
Case ““VAH” high - clear- 
ance tractor with widely 
adjustable tread. 








@ American agriculture faces the problem of con- 
tinuing high costs. High wages, high taxes and 
high-priced supplies are not to be offset by lower 
levels of earning and living, but by higher pro- 
ductivity per acre of crop, per head of livestock, 
and...most importantly...per hour of labor. 
For bankers, too, there is a continuing problem. 


familiarity with the farmer and his farm. You are 
in a position to encourage the adoption of meth- 
ods and machines that push his costs down, his 
returns up. Building such machines has been our 
business for 108 years. Financing their purchase, 
we believe, is business that belongs to local banks. 
J. I. Case Co., Racine, Wis. 





There is more competition, from public and pri- hi 
vate sources, for the business of financing farm 
improvements and equipment. But there also is 
more opportunity for you, the local banker, to go 
forward with that business. You have first-hand 













Preferred for pasture-build- 
ing—Case Brushland disk 
harrow and mighty Model 
“LA” tractor. 











For saving more of seed 
crops — Case Model “A” 
combine with spike-tooth 
cylinder. 





Simple, fast—Case Forage 
Harvester chops and loads 
all hay and silage crops. 





SERVING FARMERS SINCE 1842 


“ Burroughs Clearing Horse 
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COURT DECISIONS. 


| By CHARLES BR. ROSENBERG, Jr. 
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Member of the Bar of Pennsylvania a of the 


Bearer Instrument 


The superintendent of the machine 
shop of an Illinois manufacturing cor- 
poration caused his wife to go to a 
distant city, open an office and ostensi- 
bly conduct a business of an engineer- 
ing concern which was wholly ficti- 
tious, under a fictitious name. In his 
own job the husband had occasion to 
get the works superintendent to requi- 
sition certain items from the corpora- 
tion’s purchasing agent and induced 
the works superintendent to include in 
some of these requisitions the name 
of the fictitious engineering concern as 
the supplier of requisitioned items. 

The purchasing agent accordingly 
issued orders for the items to the 
fictitious engineering concern. The 
machine shop manager’s wife in turn 
mailed invoices for the items ordered. 
By some device the husband managed 
to show on the corporation’s receiving 


District of Columbia 


records that the items had actually 
been received, and in due course checks 
were issued to the fictitious engineering 
concern to pay the invoices. 

The machine shop manager or his 
wife endorsed the checks in the ficti- 
tious name and they were cleared to 
the drawee bank through a check 
cashing concern. 

When the corporation discovered the 
fraud it sued to recover the proceeds 
of three such checks, naming as defend- 
ants the check cashing concern and a 
bank through which that concern had 
cleared the checks. 

The corporation got judgment for 
the amount of these checks in the trial 
court. On appeal the Appellate Dis- 
trict Court of Illinois, quoting a statu- 
tory amendment, said: 

‘“*The instrument is payable to bearer 
when it is payable to the order of a 
fictitious or non-existent or living per- 


son not intended to have any interest 
in it, and such fact was known to the 
person making it so payable, or known 
to his employee or other agent who 
supplies the name of such payee. 

“Tt is earnestly argued by defendant 
that the proper construction to be 
placed upon this statute would require 
that the ‘employee or other agent who 
supplies the name of such payee’ should 
be one who has some authority in the 
preparation, execution or issuance of 
the checks as distinguished from an 
employee such as the machine shop 
manager, whose duties were confined 
to the shop, as already outlined. 

“This amendatory statute enacted 
by the Legislature added to the section 
as it previously existed ‘or known to his 
employee or other agent who supplies 
the name of such payee.’ 

“The purpose of the amendment is 
to place the responsibility upon the 





BANCO NUNEZ 


(Founded in 1921) 


MEMBER OF: 
HAVANA CLEARING HOUSE 
ASOCIACION DE BANCOS DE CUBA 
AND ASOCIACION DE ENTIDADES BANCARIAS 





MAIN OFFICE: MERCADERES 260 - HAVANA 








GENERAL STATEMENT OF CONDITIONS AS OF JUNE 30, 1950 















































ASSETS LIABILITIES 

Cash on hand and in Banks........ $34,401,376.64 RR a $48,874,614.86 
Loans and Discounts.............. 15,358,501.18 Guarantees through Credit and 
SS SLD: 589,224.40 Draft Acceptances............. 789,177.82 
Banco Nacional de Cuba Interest collected not-earned....... 77,791.86 

Subscribed Shares............. 174,900.00 
Credits through Guarantees and Capital: 

Draft Acceptances............. 789,177.82 tees 
Furnit ipment.......... 
eid eadeonamien sees Authorized......... $5,000,000.00 
Supply of Machines and : 

WN os 5 sre s sh ae chaos 19,490.99 Issued and in 
Other Assets.................00. 715,940.19 Cromation....... 100,000.00 
Deferred Charges. Pee hy nh, 51 ,375.47 Reserve and Profits os 1,61 4,992.95 2,61 4,992.95 

$52,356,577.49 $52,356,577.49 
DIEGO LASTRE MANDULEY 
General Accountant Documents received for collection: $2,255,805.10 ‘i 

Dr. J. A. DEMESTRE Travelers Checks on Hand: 379,950.00 CARLOS NUNEZ PEREZ 





CPA. 





President 





October, 1950 
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The best of accounting ideas 
are here for your study 


Here, neatly packaged, is a complete set of tried and proved accounting ideas 
combined into a simplified general accounting system. 
These practical ideas are ready to be applied 
to your general accounting operations. 


This portfolio, Bank Accounting Simplified, 
is the result of years of studying, choosing and refining 
of ideas from banks in all parts of the country. In it you’ll find 
only the very best of accounting ideas . . . ideas that you can 
put to work immediately to widen your profit margins, 
whether you use the complete system or use it only in part. 


Your local Burroughs representative has a copy 
of Bank Accounting Simplified for you to study. 
Why not give him a call? You’ll be glad you did. 





WHEREVER THERE’S BUSINESS THERE’S 


Burroughs 





a9 'Y 
. 





The Burroughs General Accounting 
Machine handles bank accounting 
jobs in less time, at less cost. 


Burroughs Clearing House 
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drawer of an instrument for the acts of 
his agent who names a fictitious payee 
without the drawer’s knowledge. This 
is accomplished by treating such instru- 


ment as bearer paper transferable by Ser ceaa te 

delivery. aN V\\ oe 
“The question here presented — is ey a 

namely, whether the amendatory stat- KIA ia 

ute is applicable to the facts of this x Ti via 

case —has been ably presented by both WIS 


sides, and the numerous cases in this 
State and elsewhere, cited by them, 
we have carefully reviewed. We feel 
the construction of this amendment 
contended for by defendant is too 
narrow and would unduly restrict what 
we regard as the intention of the legis- 
lature to protect those who in good 
faith cash such checks. It is conceded 
here by plaintiff that, if these checks 
can be properly regarded as_ bearer 
; checks, liability exists. 
“Upon the facts submitted, we con- 
clude that the engineering concern was 
a fictitious person, and that the name 
was supplied by the machine shop 
manager, an employee within the 
meaning of the amendment, since he 








eed 


was an integral part of the required 
procedure established by defendant, 

which ultimately led to the issuance of THE PIPELINE 

that his duties did not call upon him 

to prepare, execute or issue the checks 

amendment. THE DOMINION BANK 
“In Citizens Loan Co. vs. Trust Co. 


of the checks in question. The fact TO PROGRESS 
in question would not take it out of the | 
of Georgia, where a _ corresponding 


through its branches in West- 


statute like the amendment in our ern Canada is well informed Ss a 
State exists, the agent had no connec- ‘| d h d | an 
tion with the preparation, execution on oil and other developments SS 
or issuance of the checks, but trans- | and invites your enquiries. 5 

mitted the names of fictitious and non- : 
existent persons, and checks issued to Write to any of our branch 


them as payees. 


“In Sun Life Assurance Co. of os a Western Canada 
Canada vs. First National Bank of or the Supervisor, Foreign 
Chicago, it appears that the dishonest ; 
agent transmitted spurious requests for Department, Head Office or 
drafts and supplied the names of the our Agent at New York. 


payees, although he had nothing to do 
with the preparation, execution or 
issuance. 

“Tt follows that the trial court erred 
in entering judgment in favor of the 
drawer corporation. Accordingly, it is 
reversed and judgment is here entered 
for the check cashing concern and the 
bank for $1,975.55 with interest at 


) per cent to date, making a total of : Bs S 
$2,501.26.” (Hillman et al vs. Kropp | ve if 4H 
Forge Co., 92 Northeastern Reporter, = a Mi 

Second Series, 537.) 


ang THE DOMINION BANK 


Decedent’s Check HEAD OFFICE, TORONTO 


A Kentucky trust company in its BRANCHES THROUGHOUT CANADA 

capacity as executor of the estate of 

William Mann was confronted with a 49 WALL STREET 3 KING WHLAM, STREET 
$6,000 claim against the estate by NEW YORK, N.Y. LONDON, E.C.4, ENG. 
Mrs. Carrie Griffin. Her claim was “AIDING IN THE DEVELOPMENT OF CANADA SINCE 1871" 
based on the decedent’s check for that 
amount payable to her, which had 





[ouse October, 1950 











been dishonored by the drawee bank 
for insufficient funds. 

Mrs. Griffin had served for a num- 
ber of years as housekeeper and nurse 
to the decedent, who was blind and 
had substantial means. She continued 
to care for the decedent until he died 
and received a small wage for her 
services. 

The trust company rejected her 
claim on the ground that the check 
was neither a completed gift nor a 
transaction supported by a valid con- 
sideration. Her past services would 
not be a consideration for the check, 
especially since she had been paid 
regular wages. 


In the subsequent litigation of this 
claim the Kentucky court said: 

‘All parties admit that the check is 
not valid as a gift because until a 
check is either paid or accepted by the 
drawee, it is incomplete as a gift and 
the death of the drawer operates as a 
revocation of the check. 

“Likewise, it is admitted that if 
this check was given in payment for 
past services which Mrs. Griffin ren- 
dered deceased, she cannot recover. 
He had paid her in full by the week 
for the services as they were rendered, 
and even though her services were 
worth more than the wages she re- 
ceived under her contract with de- 











IN KANSAS City 





Years-ahead facilities 


all over the world. 





on City National. 
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ESTABLISHED 1913 





.-- And So Is City National’s 


CORRESPONDENT 
SERVICE 


Yes, City National’s Correspondent Service is made to order 
to fit the needs of your bank. 


assure 
checks and drafts through 24 hour transit and direct sendings 


City National officers, who grew up with this area and 
understand your needs, consult with you about your bond 
portfolio, your excess credit lines, and your problem in bank- 
ing methods, equipment or personnel. 

Free in-the-bank parking and private conference rooms are 
at your disposal when you visit Kansas City. 

For the usual or the unusual in correspondent service, call 


As a banker, you'll find it’s a comfortable feeling to be 
carrying your reserves with City National . . 
since 1913 has earned $9,000,000 of its invested capital of 
$9,400,000, besides paying good dividends . . . and 
whose stock for many years has commanded the highest price 
in the Kansas City, Mo., Bank Stock Marke* 


CITY NATIONAL 


hank E& Gust Company 






Its Made to Order 


speedy collection of your 












. a bank that 


a bank 








MEMBER FEDERAL DEPOSIT 
INSURANCE CORPORATION 








ceased, there would be no considera. 
tion for this check since a moral 
obligation does not furnish a consider. 
ation for a new contract where there 
is no legal obligation. 

“If there was any consideration to 
support this check, it was for services 
to be performed in the future for Mr, 
Mann by Mrs. Griffin.” 

After reviewing the voluminous 
testimony relative to the relationship 
between the decedent and the claim. 
ant, the court continued: 

“‘Here, we have an old, blind man 
with no relatives nearer than nephews 
living alone in a large house with an 
old lady who had served him for more 
than seven years and to such an extent 
that she had become broken in health, 
which fact he knew. Mr. Mann 
appears to have been a gentleman of 
refinement and appreciation. He was 
worth something over $130,000 and 
was paying Mrs. Griffin but a meager 
wage for the service she was perform- 
ing, and his great concern was that 
she might leave him before he died. 

“It is clear to our minds from the 
competent testimony of the witnesses 
to whom we have just referred that 
Mr. Mann executed this $6,000 check 
to Mrs. Griffin in consideration of her 
remaining with and caring for him 


until the end of his days, which she. 


did, and not for services theretofore 
performed for which he had paid her 
in full.” 

Judgment for the claimant. (Griffin 
Ws sack vee wes Trust Co., 226 South- 
western Reporter, Second Series, 786.) 
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Notice to Drawer 


When the payee of a dishonored 
check sued the drawer in the Kentucky 
courts recently, the defense was made 
that there was no allegation that the 
drawer had been given due notice of 
dishonor. Failure of such notice, it 
was argued, discharged the drawer of 
liability. 

The point that the payee failed to 
allege notice of dishonor to the drawer 
was readily disposed of by the court, 
which ruled that the failure of notice 
is an affirmative defense which must 
be proved by the drawer and _ that 
notice need not be alleged by the payee. 

On the substantive question of the 
effect of failure of notice of dishonor, 
the drawer presented an interesting 
legal argument. He pointed out that 
under the Negotiable Instruments Act 
a check is a bill of exchange and that 
failure to notify the drawer of a bill 
of exchange of its dishonor discharges 
him of liability. The court conceded 
that this was true, but held that a 
check is not treated as a bill of ex- 
change for all purposes. Specifically 
the court said: ; 

‘A distinction is made by the Negot!- 
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able Instruments Act between a bill 
of exchange and a check. When notice 
of dishonor of a bill of exchange is not 
given the drawer, he is released; but 
when there is delay in presenting a 
check for payment, the maker is only 
released to the extent of the loss caused 
by the delay. It is clear that the 
legislature intended to place the drawer 
of a bill of exchange and the maker of 
a check on a different plane as to 
notice of dishonor of the respective 
instruments, since the latter is regarded 
as the principal debtor and the check 
purports to be drawn upon a fund 
deposited to meet it. 

“As a general rule, the drawer or 
indorser of a check is not discharged 
from liability by the holder’s delay, 
omission or laches in presenting it for 
payment within a reasonable time, and 
in not giving notice of dishonor or non- 
payment, unless such drawer or in- 
dorser has suffered some actual loss 
or damage through the failure of the 
bank or otherwise, and then he is only 
discharged to the extent of his loss. 

“It is common knowledge that when 


in the vast majority of cases it is be- 
cause the maker has not sufficient 
funds on deposit to meet it or that he 
has countermanded payment. If he 
has not sufficient funds in bank, he 
has no right to expect or require the 
bank to pay his check; in which in- 
stance he is not entitled to notice.” 
(Arterburn vs. Wakefield et al, 217 
Southwestern Reporter, Second Series, 
203.) 
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B.A.’ NEW PRESIDENT 


(CONTINUED FROM PAGE 239) 


America, and also serves Stanford 
University as a Consulting Professor 
of Banking for its Graduate School of 
Business. 

For the past fifteen years Mr. Shelton 
has been active in bankers’ affairs — 
in those of the California Bankers 
Association, the Association of Reserve 
City Bankers, and the American 
Bankers Association. He has been 
chairman of Group 5 of the California 
Bankers Association and a member of 
the C. B. A.’s Executive Council. In 
1941-42 he was vice-president of the 
California association, and the follow- 
ing year was president. Since 1946 he 
has been a member of the association’s 
Committee on Legislation and Taxa- 
ticn. 

He is a member of the board of trus- 
tees of the Banking Research Fund of 
the Association of Reserve City Bank- 
ers. In the American Bankers Associ- 
ation, Mr. Shelton has served as a 
member of the Federal Legislative 
Council, and as state vice-president 


October, 1950 


for California of the National Bank 
Division. He has been a member of 
the A. B. A. Executive Council in 


1944-45 and again in 1948-49, and, of 
course, served as vice-president of the 
association last year. 


DEFENSE PRECAUTIONS 


(CONTINUED FROM PAGE 31) 


rail and rod reinforcement supple- 
mented by an interior steel lining, 
would be expected to withstand the 
effects of any bomb. It is particularly 


important to have the interlacing of the 
roof construction tied into the side 
walls to withstand the weight of the 
debris that may fall upon the vault. 
These factors were used as a guide 
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for checking all of the First’s security 
and money vaults. This was done 
despite the fact that they are of mod- 
ern and substantial construction. 

For many years, the First National 
has been filming many of its vital 
records and daily tickets, placing them 
in a warehouse that is located three- 
fourths of a mile from the bank. This 
was done to enable the bank to recon- 
struct records in the event of the de- 
struction, by fire or otherwise, of a part 
or all of the bank proper. 

Recently, since the warehouse is in 
the same general area as the bank, 
arrangements were made to construct a 


fireproof building over 50 miles from 
Chicago. This is located on a farm and 
the building is being erected above 
ground to resemble a farm building, as 
illustrated on page 30. The structure 
is 24 by 36 feet, with concrete floors, 
cement block walls, reinforced con- 
crete roof and metal doors, and is used 
for the storage of film and other 
selected records. 

The First National Bank determined 
what records were believed to be es- 
sential in the event of an emergency. 
It endeavored to fit the emergency pro- 
gram into the regular operating pro- 
cedure wherever possible. In some 








“This man knows how to work” 


“Joe Martin had called on me several times asking for some 
of our business. Today I called on him to see what sort of an 
outfit he had. I was impressed. His office had an air of quiet 
efficiency. It was pleasant to look at too. This man knows how 






to work ...how to get things done,” I thought. 
Joe’s office helped him make a sale that day—it will help 
him many more times because, like a well made suit, it 
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shows Joe at his best. 

Your office can help you to greater success—if you plan it 
with care. ‘"Y and E” office equipment is designed and made 
to fit an office that expresses success. It is efficient to use and 
pleasant to look at. 





e For pictures of “Y and E” 
steel office equipment, write 
for booklet No. 4002-487. 
There is a “Y and E” repre- 
sentative in your community. 
Call him for help in planning 
an effective office. 





Also Makers of Quality Filing Systems and Supplies 
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1044 JAY STREET - ROCHESTER 3, N. Y., U. S. A. 





cases duplicate records are used, or 
specially prepared copies of regular 
operating records, and in other cases, 
it is more convenient to duplicate the 
records by microfilm equipment, 
Among such are customers’ signature 
cards and safe deposit records. Al] 
records prepared under this program, 
which would be required in the event 
of an emergency, are transferred daily 
to the remote warehouse. 


ANOTHER Chicago institution that 
has been in the forefront of those 
developing defense programs is Harris 
Trust and Savings Bank. The bank’s 
program covers vault studies, the use 
of out-of-town record storage and 
microfilming. It is under the direction 
of a committee composed of Vice- 
president B. A. Brannen, Vice-presi- 
dent H. C. Slocum, in charge of oper- 
ations, and Comptroller C. C. Looney. 
As early as October, 1948, this group 
obtained a special report on the bank’s 
vaults by a firm of architects and en- 
gineers. This was an exhaustive study 
that included the possibility of atom 
bombing. The committee is quick to 
point out that the report was not ob- 
tained through any sense of emergency 
or fear of atom bombing, but rather as 
something that might be used as a long 
range guide in planning enlargements 
and additions to Harris vault facilities. 
Harris was also early in the current 
emergency with its program of micro- 
filming its records and storing them 
outside of Chicago. At the time the 
bank was visited in late August, it had 
already been storing microfilm and 
other material in the vaults of a cor- 
respondent some 90 miles from Chicago 
for several weeks. Meanwhile, it was 
negotiating for space in a special ware- 
house that is in the same community. 
The Harris program began with the 
general ledger, including the daily 
filming of debit and credit tickets and 
statements of conditions, and has 
fanned out to the other departments. 
On commercial accounts, ledgers are 
photographed periodically and journal 
sheets daily. A similar practice is fol- 
lowed on savings accounts. Notes and 
loan collateral are being filmed as are 
vital trust, safekeeping, and other 
records. Daily transactions are being 
covered either by filming or copies of 
tickets or forms involved. 

A comprehensive program, that it 
hopes may represent ‘“‘too much, too 
soon,” has been developed by The 
United States National Bank of Port- 
land, Oregon. If it is, says Vice- 
president Frank Loomis Beach, a mod- 
est premium will have been paid to 
provide protection for members of the 
staff, to protect the records of bank 
customers’ accounts, and to arrange lor 
the continuation of the bank’s service. 

In the personnel phase of its pro- 
gram, the bank has appointed air raid 
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wardens with arm bands to cover all 
areas Of the bank. They have been 
furnished with information on the 
safest areas of the building. Warning 
sirens have been installed. Fire fight- 
ing squads have been organized and 
furnished with required equipment. 
First aid squads have been appointed 
and trained and are equipped with 
suitable arm bands, stretchers, first aid 
kits, etc. Employees and their families 
also have been notified that the Salem 
branch, 50 miles from Portland, can be 
used by them as a rendezvous spot in 
case Of disastrous bombing. 

Since September 1, the bank has 
been storing journal sheets and micro- 
films of ledgers, signature cards, notes, 
bond and other records east of the 
mountains. This storage pile already 
exceeds 100 rolls of film. Daily, copies 
of journal sheets and film covering new 
accounts are forwarded to this storage 
point. 


N case Portland is evacuated follow- 

ing a bombing, says Mr. Beach, the 
functioning of Portland accounts will 
be taken over by one of the out-of- 
Portland branches. One branch officer 
already knows that passing on Port- 
land checks will be his responsibility. 
He will have available a film of central 
file cards showing the general char- 
acter of accounts and stubs from the 
previous months’ statements. Another 
member of the out-of-town branch 
staff knows that it will be his responsi- 
bility to arrange for the reproduction 
of the Portland accounts and to take 
care of posting Portland items as soon 
as reconstruction is completed. 

The bank assumes that the Govern- 
ment and transfer agents will issue 
duplicate securities where ownership 
and destruction of the originals can be 
shown. Facsimiles will be made from 
the film of notes. An out-of-town 
branch official has been assigned the 
responsibility of obtaining duplicates 
and otherwise regaining control of the 
bank’s assets. 

With the chance that records may be 
destroyed, says Mr. Beach, there is 
also the chance that head office execu- 
tive personnel might be incapacitated. 
The board of directors has passed a so- 
called “Foresight Resolution,” of which 
certified copies have been deposited 
with correspondents. In this, a chain 
of succession has been set up for the 
presidency and cashiership. Names of 
out-of-town officials are included in 
both lists so that the bank will always 
“i these two officials with authority 
0 act. 

The up-state branch system, in case 
of bombing, will be automatically 
broken into seven zones or districts. A 
designated branch will be the head- 
quarters for each zone and the branch 
Manager of that headquarters branch 
Will become the zone manager. 
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H-H-M 
UNDER-COUNTER WORK | 






Fidelity Trust Co 
Pittsburgh, Pa. 








IMPROVES OVER-COUNTER SERVICE 


Goodwill thrives or withers at the counters where your employees 
serve the public. You can be sure your employees have the tools 
for giving the kind of service that makes goodwill thrive, when you 
use H-H-M Under-Counter Work. Our craftsmen have translated 
all functional requirements for paying and receiving into standard 
units that can be selected to suit your counter-plan, volume, activity 
and procedures. You can arrange the standard units to place each teller’s 
cash, records and machines at his finger tips for prompt, competent, 
public service. When unusual building conditions are encountered 
our engineers are prepared to work out special solutions with you. 
You'll be surprised at the economy with which carefully planned 
H-H-M Under-Counter Equipment can be put to work improving 
your Over-counter service. 


Ask for our specifications on standard Bank Under-Counter Equip- 
ment. You'll also find helpful our up-to-date ideas on Drive-In and 
Walk-Up Windows... 24-Hour and Night Depositories. Our ‘‘Guide 
For Planning Bank Vaults” is full of practical suggestions and is 
available upon request. Write today. 





HERRING-HALL-MARVIN SAFE CO. 


HAMILTON, OHIO 


Builders of the world’s finest . .. Rotary Record Files @ Insulated Record Files © Steel 
Transfer Files @ Safes @ Money Chests @ Vault Doors @ Bank Vault Equipment 
Drive-In Windows ® Night Depositories @ Stainless Steel Hospital and Building Equipment 
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Branches will report to him and he is_ made this comment: “I have great 
given by the resolution all authority faith that Americans given definite 


customarily centered in head office. authority and responsibility can rise to 
Answering an inquiry about the emergencies.” 
chain-of-command and zone program, In Los Angeles, one of the large 


the bank’s President E. C. Sammons banks has worked out a system of pro- 








Of course you don’t need directional signs to find your way 
about the bank. So, perhaps you’ve forgotten what impression 
they may make on those who do need them. 


More and more banks are finding that it’s good public rela- 
tions to use Bankette’s modern, dignified Cristalglo signs. These 
edge-illuminated g/ass signs truly reflect guality...and glass will 
not warp, is less likely to scratch, and retains its brilliancy 
indefinitely. 


Write for our booklet 
“Light the Way to Efficient Operations” 


THE BANKETTE COMPANY 


INCORPORATED 


127 Federal Street Boston 




















3-to-a-Page Economy of Multiple-Run 


CUSTOMERS Lithographed Checks 


POCKET Now Available to ALL Banks 

CHECKS New multiple-run production plan enables banks of 
COUNTER small or medium size to buy lithographed checks on 
CHECKS the same economical basis as the largest banks 


buying in huge quantities. 
a “Checktone” paper, attractive and durable with 

GRAPHING excellent writing surface, is combined with expert 
lithographing to produce checks that will uphold the 


“CHECKTONE” prestige of your bank. 


PAPER WRITE FOR SAMPLES AND PRICES 
CHECK QUALITY... COMPARE VALUE 


ARKANSAS 


PRINTING & LITHOGRAPHING CO. 
Tenth and Center Sts. . . LITTLE ROCK, ARKANSAS 
“A Half-Century of Service” 







































viding duplicate records for each 
branch. The duplicate set is stored at g 
near-by branch. Thus, if one branch 
meets trouble its records would be 
available a few miles away. Another 
bank has employed a new executive 
who will devote full time to the prob- 
lem. At Santa Monica, the Santa 
Monica Commercial and Savings Bank 
has just completed a 3,600 square foot 
underground office and storeroom for 
records. 


THE Union Bank & Trust Company 

of Los Angeles is developing a micro- 
filming program in which economy is 
being stressed. Immediately following 
the declaration of the intent to fight in 
Korea, says Cashier Hal W. Cross, our 
President Herman F. Hahn called a 
meeting to review what was done dur- 
ing the last war to preserve records. A 
committee was then appointed to set 
up new schedules by departments, but 
in a more economical manner. 

It is the bank’s present intention to 
photograph the ledgers in each depart- 
ment monthly, also to photograph the 
journal sheets that are used by each of 
these departments daily which carry 
not only all complete transactions but 
the old balances as well as the new 
ones. With this information, says Mr. 
Cross, we feel that it would be possible 
to reconstruct all transactions between 
each monthly period in an accurate 
and economical manner. 

The bank does not intend to photo- 
graph “on us” in clearing checks daily 
as it did in the previous war. With 
films of the proof tape, the commercial 
ledger, bookkeeper’s journal, together 
with films of individual debit and 
credit tickets, the departmental trans- 
fers and miscellaneous transactions, the 
bank believes that it will be protected 
sufficiently in reconstructing records. 

The bank is at present photograph- 
ing notes and negotiable paper and will 


continue to do so. It is experimenting | 
with methods of photographing jour- | 


nals and has to date found the test 
films very satisfactory. It plans on 
storing these films at a location that it 
would be difficult to reach with air raids. 

Union Bank’s daily transit films and 


other current photographing will be | 


done in duplicate. One film, unde- 
veloped, will be sent daily to the source 


of storage. One of the films will be} 


developed locally as at present. Our 


reason for not developing the second | 
film is to expedite its transfer out of J 
town. Further, the bank does not feel | 
that this film would be of value after 4 | 
ten-day period, as checks covered | 


would have been paid and cleared. The 


undeveloped film will be destroyed at } 


ten-day intervals. 

An unusually interesting report of a 
production line technique for filming 
and of time records established is sup- 
plied by Auditor Leonard P. Chamber- 


Burroughs Clearing House 
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each Tjgin of The Provident Institution for 
ata [savings in The Town of Boston, 
anch | poston, Massachusetts. By using a 
1 be production line setup in which six men 
ther fwere used, with others providing a 
itive | §fteen-minute relief period for one man 
rob- J very fifteen minutes, the bank photo- 
anta | sraphed 208,193 records in 31 working 
3ank J hours. 

loot} The records filmed, states Mr. 
1 for |chamberlain, consisted of notes, col- 
lateral cards, record of insurance on 
mortgage property, every type of 
pany Jledger card with an open balance, all 
licro- #Series E Bonds held for safekeeping, 
ny is Jsavings club account sheets, and audit 
Wing §control cards. The peak production in 
ht in Jthe handling of ledger cards was ob- 
, Our Ftained in a period of forty-eight min- 
led a utes, during which 7,066 cards were 
dur- photographed, an hourly average of 
ls. A $8,832. The peak production in Series 
o set #E Bonds was 6,637 in one hour and four 
» but |minutes, an hourly average of 6,222. 
In the filming 35 rolls of 100-foot 
on to fflm were used. From the negative, 
part- fone positive is to be produced, making 


h the fiwo films. The institution intends to 

ch of Jretain one on its premises and to dis- NOW eee A NEW CUMMINS 
Carry §patch the other to a location that had 

s but Jnot been selected at the time of the 

new [report. It is believed that this will be PERFOR ATOR - 3 k Uj 

s Mr. heen 100 miles from Boston, and or an se 
ssible §that the film will be kept under fire- 
ween proof, waterproof and, it is expected, 


urate Jbombproof conditions. In the event Hand Operated — Portable —Low Priced 
if bombing of the bank, recipients of 


hoto- fthe film assume the responsibility of 

















daily Jnotifying specified individuals and Protect your bank, employees and manently cancels up to twenty 
With state authorities. depositors against re-use of checks checks at one easy stroke .. . no 
ercial with this new CUMMINS 900! Rug- _ skips or misses. Perforates “Paid” 
— HE bank is currently filming all re- gedly compact; about the size of _—Date and ABA number in full 
Fess %, ords of each day’s work, including your letterhead ... portable, light size. Eliminates dangerously faint 
S the edger cards and supporting vouchers weight and readily adaptable for ink-stamp cancelations that tempt 
vi lorall entries. In this way, the institu- nie at oe ee N ; 
pected Bin will he able to keep its film library any bank operation, largeorsmall. fraudulent re-use. No contingent 
cords. urrent with daily activity. Further It can be carried to every job and liability as with ink stamp cancel- 
“ — utilization of the film, instead of actual easily operated by bookkeepers ations. The CUMMINS 900 is posi- 
iG wil Pecords, _ is anticipated in reference while posting. Cummins 900 per- _ tive, fast, and safe! 
nling Fvork, thereby providing better audit 
jour Fontrol of completed records and de- 
e /- teasing the chance of errors in refiling In Business and Banks Since 1887 
nS OM Gouchers taken from storage files. 
on Instead of setting up an elaborate 
sins 4 Fidex system, Mr. Chamberlain states 
a Phat his institution is basically using 
Mt D€ Fiothing more than a check list of items 
unde- thotographed daily, recording the film FIGHT SCP FRAUD 
“es lumber and the location on the film of 
vill be Hach day’s photographing. These sheets Originators of ree Uses for Permanent Marking 
— ie to be kept chronologically and 
woe erve as an index. At the bottom of ee ’ 
a feel | “ pre of this index there apps 5 FREE FIVE DAY TRIAL AND Cummins Business Machines Corp., Chicago 40. Dept. BUR-10 : 
ifter a | otarized certification of the authen- DEMONSTRATION-—tere’s | (0 Please send me, without obligation, complete infor- ' 
eae leity of the filming of the records. At an opportunity to let your mation about the new Cummins 900 Perforator for bank 
a he start of each day’s work these bookkeeper try the new CUM- ; 1 
. 1 ; ‘heets, in blank but with a properly MINS 900 check canceler «© ©} Ngee TMG cece ; 
yed al Hrecuted affidavit, are put through the Easy to operate and speeds up =| ' 
; hachine. At the conclusion of the day work. Call today for free 5 day : a ena ate gesia einer re : 
rt Ol 8 Bthe same sheets, completed, are again trial and demonstration. In all i 
ilming Ihhotographed to eee all tt SS | ' 
's SUP ph P ‘ 7-7869; Chicago LO 1-6600) or | i 
IS otographed from start to finish. “in oles > > NIN cca chciespalenecibanianarensiaaal IR icecinnccin 1 
umber BRach film thereby carries its own index. bccn masa snmnnmnmememneenie J 
House 
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THE KERR CHANGEPOINT STORY: THE LATEST LOOK to be 


wate 

Th O > : F; k C my k (CONTINUED FROM PAGE 36) = 7 
e rig t nda Cd Nn ec paintings of desert scenes by noted{ room 

artist Paul Grimm. the ¢ 


C Pp > 1 9 3 3 Financiers of another era might well} tive ! 
OU nter en ae ince express amazement, too, at the extent} port! 
to which banks have adjusted their} Ev 
facilities and operations to serve highly} dow! 
motorized America. It is now becom-f tion | 
ing a rarity where a new banking} of P 
office does not have a drive-in window, f 20un 
or a parking lot, or both. Some might] the . 
well be termed ‘“‘filling stations of} Hou: 
finance,’’ so completely or exclusively { soon 
are they designed for motorized cus-} acros 
tomer traffic. bank 

One such is the Auto Bank of the] tunn 
Park National Bank, Knoxville, Ten- grow. 
nessee. This is a two-window “‘island” | projé 
in the center of a spacious parking lot} M 
at the rear of the bank’s Broadway} first. 
Branch. Two pneumatic tubes swiftly ters 
transport money underground betweenf as §! 
the bullet-proof, hold-up-proof Auto} builc 





Kerr CHANGEPOINT Fountain Pens Bank and the vault in the branch. Few 
were the first to be introduced for use cal F 
on bank check counters. Thousands of T will be noted that “Drive In 7 
banks have standardized on Kerr Pens; | Service” is featured in bold letters 
one: tet es ts en TT cee | under the name of the bank, at the}. : 
g Y ' attractive new Eugene Street Branch} ™. “ 

: . , of Security National Bank, Greens- this 

Kerr Pens having been designed pri- boro, North Carolina, illustrated on} 24 
marily for banks and bank customer ser- page 36. Four driveways assure rapid own 
vice can, and do, take lots of abuse yet and easy access to outside teller win- ell 
continue to give service. dows and the parking area. An all- “7 
important clue to how intensively such | ° ‘ 

in a Kerr CHANGEPOINT Fountain facilities are patronized is location, and allov 

P Security National appears to have 

Pen you change only the point. How- picked a winner. The Drive In Branch a 
ever, the renewable filling unit, as well is near the heart of the city, convenient “00 
as all parts, are replaceable by the both to housekeepers and_ business oq 
user. They are economical to use. people, and it is situated on a corner i 


at the intersection of streets with two-{ . 
way traffic so there is ready approach ee 
from any direction. Customers with oul 
accounts at the main office may use the pub 
branch interchangeably, and the same 


PEN S OMPA N Y key will open night depositories at W 


ion. interior feature 
TULSA 10, OKLAHOMA either location. One interior featu 


Other designs available in bronze, chrome or 
aluminum—Write for illustrations and prices. 





of the new branch is its aluminum | Poli 
“egg crate” louver ceiling, back of of t] 
which are rows of fluorescent tubes the 
which give a very soft light with no 
R shadows. n 
Shae \ ene a dignified Other versions of drive-in facilities _ 
bank sign of solidbronze. | are shown on page 32, which illustrates | ‘nd 
cera es nee county's | the highly modern new branch of the | "ty 
largest plants devoted Merchants and Farmers Bank, Ports- § PO 
impressive _ exclusively to bronze | mouth, Virginia; also, the 13th Street Wh 
P em sign work can give You | Office of the Fourth National Bank, . 
signs at lowest prices. located in the geographical center of 2-fo 
Send for free illustrated | Columbus, Georgia, and representing bric 
cavalog today! | on attractive example of Georgian f ‘e 
Colonial architecture. con: 
The trend toward drive-ins has also } tha 
invaded the savings bank field. ‘Thus An 
the Haverhill (Massachusetts) Savings fas} 
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The oldest and most respected name in fine 
bond paper. Made in white and seven colors 


¢ Prompt mail 
service 











Write for sample book. on Eronee PamsU te aiquarters Bank has opened an outside teller’s | Mt 

BYRON WESTON CO. DALTON, MASS. pnd UNITED STATES BRONZE SIGN CO., INC window —the community’s first = ster 
570 Broadway, Dept. BC, New York 12, N.Y its enlarged and modernized quarters. Wit. 
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Another addition is a new vault, said 
to be the only completely welded and 
watertight vault in New England. 
The trustees’ room has the warm 
atmosphere of a comfortable living 
room, and is marked by the absence of 
the customary long table. A decora- 
tive feature is a wall mural of Haverhill 
portraying more than half of the city. 
Even the big city banks in their 
downtown locations are finding a solu- 
tion to the traffic problem, in the form 
of parking garages. Latest to an- 
nounce plans for such a development is 
the National Bank of Commerce in 
Houston. It will begin construction 
soon on an 800-car garage directly 
across the street, and connected to the 
bank’s building by an underground 
tunnel. There will be stores on the 
ground floor level. Total cost of the 
project is estimated at $1,000,000. 
Many small suburban banks when 
first organized occupy temporary quar- 
ters converted to their use, and later 
as growth warrants they erect a new 
building better suited to their needs. 
Few institutions have made this typi- 
cal progression as spectacularly as has 
the Merchants State Bank in Dallas. 
When it first opened in 1946 in a 
temporary office it had only $457,000 
in total resources; three years later 
this figure had grown to $3,730,000 
and the bank was established in its 
own beautiful new building illustrated 
on page 33. A striking example of 
modern architecture, the entire front 
of marble and glass flanked by Arkan- 
sas ledge stone and Cordova shellstone 
allows an unrestricted view of the 
lobby interior. The interior, with 
latest type fixtures and furnishings of 
bleached mahogany and bleached wal- 
nut, is equally impressive. On the 
rear wall is a large-scale mural depict- 
ing commerce and industry in the 
Southwest. A big square dance for the 
public featured the opening ceremony. 


WHILE Independence, Missouri, is 

primarily noted nowadays for its 
political connotations, for the purposes 
of this article it is singled out for being 
the scene of an interesting remodeling 
project by The Chrisman-Sawyer 
Bank. This institution’s history goes 
back almost to the beginning of 
Independence, a much older commu- 
nty than Kansas City and the starting 
point of the original Santa Fe Trail. 
When the bank began its moderniza- 
tion project last fall, it found that the 
2-foot foundation and the 18-inch 
brick walls of the present building, 
erec ted about 1870, were still in perfect 
condition. They were virtually all 
that remained intact in the remodeling. 
A modern stone front replaced the old- 
fashioned wooden facade, and the 
Interior was transformed from stem to 
stern. Gone are the tall marble cages 
with jail-like iron grilles, the sus- 
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To Canada—via Detroit 


Located just across the river from Canada . . . main- 
taining an extensive network of correspondents 
throughout the Dominion . . . Manufacturers National 
Bank can help you with all your Canadian transac- 
tions, including: 


e Transfers of funds to any point in Canada. 
e Purchase of cash items payable at official exchange rate. 


e Purchase and sale of Canadian currency and checks at 
market rates. 


@ Collections. 
e Credit information. 
e Advice on Canadian exchange regulations. 


You are cordially invited to route all your Canadian 
items through the Foreign Department of this bank. 


MANUFACTURERS NATIONAL BANK 


DETROIT . HIGHLAND PARK « DEARBORN 


Member Federal Deposit Insurance Corporation 























THE Ovely FULLY AUTOMATIC CHECK IMPRINTER . . . 
THE NEW THRIFTIMATIC 




















p> That headline is quite a statement, isn’t it? Yet we dare invite you 
to compare the THRiIFTIMATIC’s automatic features with ANY on-the- 
premises check imprinter. To name but a few: 

AUTOMATIC TurirtiMatic requires practically no manual effort; any 
teen-ager can learn to operate it in 5 minutes. 

AUTOMATIC-FEED tray takes 200 or more checks. Set the automatic 
count-regulator to the number required (whether 15, 20, 25, 50 or more), 
press the starter button, and the power-operated THRIFTIMATIC imprints 
at the rate of 2400 checks an hour, automatically stopping at the quan- 
tity set. 

AUTOMATIC TurirtiMatic is so flexible that a single “chase” per- 
mits imprinting 1, 2, or 3 lines in end panel, upper left or over signature 
line on any pocket-size checks. Standard-layout deposit tickets can be 
imprinted, too. 

AUTOMATIC centering and locking of type furnishes permanent name- 
tube for life of the account. THRirTiMatic and accessories require very 
little space. 

Tue TurirtiMatic is available as part of the ThriftiCheck Low-Cost 
Checking Account Plan. Or you can purchase it outright with 60 to 
90 days’ delivery. 

We repeat our invitation: compare TurirtTiMatic’s advantages and 
YOU be the judge. Write us now for complete details on ThriftiCheck 
Plan or the TuHrirtTiMatic imprinter. 


BANKERS DEVELOPMENT CORPORATION 
31 Nassau Street, New York 5, N.Y. REctor 2-7580 
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EASY SNAP FILE BOX 
“Style Cc” 


Corrugated Paper—Hinged Lid 
150 Stock Sizes 





=> PROMPT DELIVERIES = 


STRAYER 


ALL STEEL Sliding Drawer 
1 STORAGE FILES 


INTERLOCK IN STACK—Vertical and 
Parallel Horizontal—AUTOMATICALLY 








MADE ANY SIZE TO YOUR SPECIFICATIONS 
NO STACKING PARTS NEEDED 





We guarantee our transfer Files to please you or no cost to you in the transaction 








.» MAIL ORDERS TO .... 


THE STRAYER COIN BAG COMPANY, New Brighton, Pa. 


Manufacturers of BANK SUPPLIES Since 1914 


STEEL AND PAPER COIN TRAYS AND BOXES— 
COIN BAGS—LOCK-SEAL NIGHT DEPOSITORY BAGS—COIN WRAPPERS 


CURRENCY STRAPS—BANK SPECIALTIES 











OLD WAY -Slow,Wastefu Tedious 













ACCURATE -- 
Handling of Loose Coins 
The DOWNEY 
CHANGE TRAY 


THE MODERN WAY 





HIS aluminum Tray holds 10 
coins each of pennies, nickels, 
dimes, quarters and halves in each 
of 68 staggered pockets for quick 
handling. Raised black figures on 
border mark pockets. Teller can make 
change with speed. Size of Troy: 
12% in. by 9 in. May be placed on 
counter, mounted on pedestal to 
save space or on short legs for 
nesting and storage in vault. 


WRITE TODAY, to DEPT. B 


HANNIBAL, MISSOURI 
Worlds Largest Mra. of Coin Wrappers 
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PUNCHES sheets and covers of any size 
or weight, quickly, accurately 
F eal 






BINDS up to 250 books an hour with 
colorful GBC plastic bindings 


‘BIND THIS MODERN WAY 
right in your own OFFICE 


Add prestige and attention com- 
pelling appearance to propos- 
als, reports, statements quickly 
...-easily...economically with 
GBC portable plastic binding 
equipment.* Pages turn easily 
...lie flat. Also binds customer 
imprinted checkbooks—a new 
on-the-spot service used enthu- 
siastically by leading banks. 
Complete GBC equipment costs 
less than a typewriter. Anyone 
can operate. 

*PATENTS PENDING 


SPECIAL TRIAL OFFER 
F memo | Send today for information 
FREE and 2 handy pocket memo 
books bound on this equip- 
as ment. No obligation. 
General Binding Corporation 
808 W. Belmont Ave., Dept. BCH-10 

















Chicago 14, Ill. 

















pended old-style lighting fixtures, the 
ornate ceiling and the tile floor. The 
picture on page 34 tells better than 
words of the wonders wrought by 
today’s trim styling. 

The Citizens National Bank of 
Denison, Texas, has also demonstrated 
how it is possible to remodel an older 
building with surprising effectiveness 
and at a cost far below that of a new 
building. In the lobby the ceiling was 
lowered several feet and recessed lizht- 
ing installed. The air conditioning 
ducts were moved to the center of the 
lobby and arranged to include winter 
air conditioning, replacing steam radi- 
ators. A large column in the center of 
the lobby was removed, and _ two 
smaller columns which do not interfere 
with customer traffic were installed. 
Tall and forbidding marble fixtures 
were taken down and reworked into 
the attractive counter shown on page 
35. Narrow wooden casement win- 
dows were replaced by large heat- 
filtering plate glass windows, to which 
drapes were added. Tempered glass 
doors now grace the two entrances, 
instead of the heavy wooden doors 
that formerly stood guard, and modern- 
istic clocks provide another new door- 
way touch. Improved operating quar- 
ters were relocated away from the 
main lobby, and the entire building 
was rewired. Moreover, vacant second 
floor office space was remodeled and 
partitioned into 14 rental rooms. The 
entire program, including furniture 
and equipment, was accomplished at 
a cost of $70,000. 


THe Troy (New York) Savings Bank 

had not been remodeled in 75 years 
and its interior typified a bygone era 
in finance. Therefore, in the recent 
renovating process the contractors 
literally “‘tore the inside out of the 
building” and began anew. The main 
banking room was enlarged to three 
times its former size, and covered with 
thick carpeting bearing the bank’s 
TSB insignia. Three mural scenes, 
painted on French-made paper, add a 
decorative note. 

To keep depositors informed and 
reasonably happy during the torn up 
period, a unique public relations pro- 
gram was launched by Raymond A. 
Meixsell, assistant to the president. 
Cartoon-illustrated cards were handed 
out, expressing regret at the incon- 
venience and promising a rush job. 
“Thank you for your patience’ was 
the constant message to customers; It 
appeared on passbook envelopes, on 
blotters, on cards. Newspaper advel- 
tisements were used to the utmost, 
along with news stories. 

During the weeks immediately pre- 
ceding the opening, the bank began 
sponsoring a contest among junior and 
senior high school students on “why It 
pays to save,” with prizes of $100, $79 
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and $50. Teaser cartoon ads ap- 
peared, with animated dollar bills 
discussing the opening day date. On 
the big day, a commemorative bro- 
chure was distributed featuring a 
painting by Grandma Moses. Indi- 
viduals opening new accounts were 
given coin calendar banks, and babies 
born on the same date were given $50 
accounts. Thus the remodeling was 
made the occasion for some excellent 
publicity. 


HE Lawrence (Kansas) National 

Bank razed its old building, which 
was erected in 1872, and replaced it 
with an entirely new structure. The 
main lobby with its mist green walls, 
indirect cove lighting and gray rubber 
tile floor, is most attractive. The 
bookkeeping room also rates special 
mention. It has acoustical tile on the 
sidewalls as well as the ceiling. Four 
large windows and the latest in fluores- 
cent fixtures assure adequate lighting 
for the operators. Heavy steel “roll- 
up” shutters guard each window, and 
together with a vault door at the en- 
trance make this room a virtual vault: 
The 589-ton main vault has the highest 
possible insurance rating. There is a 
beautifully decorated and equipped 
lounge and recreation room for em- 
ployees, and also a ladies lounge for 
customers. 

What a vast appearance change can 
be wrought by a small bank simply by 























Kentland Bank, Kentland, Indiana 


Small bank face-lifting 


modernizing its front is shown by the 
accompanying “‘before and after” views 
of the Kentland (Indiana) Bank. The 
front is now Indiana limestone with 
extruded aluminum trim and a alu- 
Minum frame picture window. A 
tight depository safe was installed as 
part of the project. 


There are some interesting features 


October, 1950 


THIS BANKER SAYS... 


se) 
"Our Bank-by-Mail Volume Increased 7 0% 


. our mail department force decreased 2 5% 


. when we installed the 


CURTIS BANK-BY-MAIL SYSTEM” 


UEST 
INFORMATION COMES FROM A PROMINENT NEW YORK BANK (NAME ON REQ ) 


MORE 
MORE BANK-BY-MAIL VOLUME MEANS 
CUSTOMERS AND LESS LOBBY CONGESTION 


Curtis Bank-by-Mail System Will Increase 
be ary And Save Time In Your Bank Too, Because... - 


@ One-Piece Unit Encourages Greater Use By Depositors. 
@ One-Piece System Saves Addressing, Folding And 


llating By Bank Personnel. 
ne yf for Details and Samples! 


CURTIS 1000 INC. 


“HARTFORD — ST. PAUL — CLEVELAND — ATLANTA 











Then be sure to get all the 
facts about the. rapidly 
expanding Southeast from 


the “Friendly Fulton” 
o s e 
The Fulton National Bank of 


Atlanta, as your correspon- 
dent, can provide accurate 
information and facts about 
Atlanta, Georgia, and the 
entire Southeast. 


In our files, or available 
on short notice, are facts 
on manufacturing | sites, 
available labor, transporta- 
tion and warehousing. If 
you desire advice, you can 
a upon the seasoned 
judgment of officers exper- 
ienced in this field. 
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WILLIAM EXLINE INC. 
Manufacturers of 
MACHINE AND HAND POSTING 
PASSBOOKS RECEIPT 
POCKET CHECK CASES 
AND PASSBOOKS, AND DIE-CUT 
LEDGER CARDS. SAMPLES ON 
REQUEST 


WILLIAM EXLINE INC. 


1270 ONTARIO STREET CLEVELAND 13, OHIO 


79 


DEPOSIT 
CASES 


For trophy, 
medal and 
cup ideas, a 
write for free 
Catalog CHT. 


150 WEST 22nd ST. 


INTERNATI 


BRONZE TABLET CO., INC. NEW YORK 11,N.Y. 








FOR HANDLING 


ELECTRIC COIN COUNTER 


MODEL 4ET-5 Electric Coin Counter for all coins. 
Locks after counting 20, 25, 30, 40 or 50 coins; 
or counts indefinitely into a bag. Register can be 
easily reset to zero. New mechanism eliminates 
wear and friction. Equipt with crimper and foot 
treadle on stand. Fast and durable. 


RAPID COIN ASSORTER 


The best portable, motor-driven coin assorter on 
the market. Separates mixed coins at approximately 
1,200 per minute. Simple operation. Black enamel 
on steel with aluminum receptacle. 


All Abbott Counting Machines can be furnished 
for all Foreign Coins and Tokens at NO EXTRA 
COST. Write for complete information and catalog 
of MONEY HANDLING SUPPLIES including new 
aluminum currency trays with covers. 


ABBOTT COIN COUNTER CO. 


143rd STREET & WALES AVENUE 
NEW YORK 54, N. Y., U.S. A. 





in the recently modernized Milliken 
National Bank, Decatur, Illinois. 
Illustrated at right is the two-window 
sidewalk depository. The Bank Build- 
ing and Equipment Corporation has 
also devised an unusual check desk 
which stretches the entire distance 
from one lobby pillar to another; this 
placement saves space and is said to 
quicken traffic flow. Waste paper 
receptacles are fastened to the two 
pillars several inches from the floor, 
assuring plenty of foot room for cus- 
tomers standing at extreme ends of the 
desk. Extensive use of carpeting 
throughout the bank includes the safe 
deposit vault area. 

Another noteworthy check desk 
arrangement is that developed by the 
Bank Building and Equipment organi- 
zation for the Huntington Park (Cali- 





“eFC VALE 


Keeps Wraps “In Press” 


Dry and Aired in less space 


This 4 foot, 3-U Office Valet 
accommodates 12—provides 
"each a coat hanger and hat 
space with a shelf for overshoes 
and double umbrella racks. 


The Office Valet offers a com- 
plete line of modern beautifully 
finished, space saving steel 
wardrobe equipment for homes, 
factories, offices, schools, 
churches and public buildings— 
everything from small knock- 
down party racks to complete 
locker rooms or checkrooms. 


Write for Bulletin OV15 








VOGEL - PETERSON CO. 


624 So. Michigan Ave., Chicago 5, Ill. 








COMPLETE BANKING EQUIPMENT 
AND FIXTURES FOR SALE 


Estimated new costs: Equipment including 12-inch circular 
door Mosler Safe and 500 Safety deposit boxes, $26,585. 
Grills, partitions, marble wainscoting, $13,826. Total 
$40,411. Complete data and illustrations sent on request. 
Total price on premises $8,000. Write A. T. BECKWITH, 
THE KEYES CO., 234 BISCAYNE BLVD., MIAMI, FLORIDA. 
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fornia) Federal Savings and Loan 
Association. The bottom illustration 
shows how the sit-down check desks, 
each providing comfortable seating 
accommodations for four customers, 








Milliken National Bank, Decatur, Illinois 


For sidewalk deposits 


are mounted around pillars to take up 
a minimum of space and avoid blocking 
traffic lanes during peak hours. Inci- 
dentally, the new office has an outdoor 








Huntington Park (California) 
Federal Savings and Loan Association 


Check desks around pillars 


drive-in teller window, proving that 
this feature has also spread to the 
savings and loan field. 

New or improved quarters do not, 
of course, guarantee future success or 
pre-eminence for a financial institution 
in its community. Nevertheless, such 
projects as the foregoing do tend to 
result in tangible benefits such as 1n- 
creased customer patronage and good 
will, better employee morale and 
efficiency, and all-around prestige. 
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